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RULING ON WISCONSIN LAW 
STATEMENT OF COMMISSIONER 





Department Passes on a Number of 
Knotty Points in the New Life 
Insurance Laws 





Madison, Wis., Dec. 3.—(Special 
Correspondence.)—Under date of Dec. 
2, Commissioner Beedle has given out 
a statement comprising a series of 
questions and answers relating to the 
interpretation of the life insurance 
laws passed at the last session of the 
legislature. The following is the state- 
ment: 

Policyholders’ and Stockholders’ Rights 

1. Chapter 391. “An act to create 
Sec. 1947p of the statutes, requiring 
foreign stock life insurance companies 
to determine and report the respective 
rights of policyholders and stockhold- 
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BIG LOSSES BREAK MUTUAL 


—_——- 


OMAHA COMPANY IS IMPAIRED 





Nebraska Attorney-General Seeks Re- 
ceiver for National Mutual After 
Examination by Department 





Lincoln, Neb., Dec. 4.—(Special)— 
Attorney-General Thompson on Mon- 
day asked for a receiver for the Na- 
tional Mutual Fire of Omaha, alleging 
that the company is not able to meet 
its liabilities. Insurance Deputy John 
L. Pierce filed the petition in the dis- 
trict court at Omaha Monday morning 
and the company will be asked to show 
cause why its affairs shall not be wound 
up according to law. The assets of the 
company are alleged to be not more 
than $116,779.80 and the liabilities $253,. 
843.89. 

The officers of the concern are E. M. 





ers in unassigned surplus before being 
licensed to do business in this state.” 

Question—Would it be a sufficient 
compliance with this statute to say 
that the matter is now being adjudi- 
cated in the courts? 

This statute is mandatory, and the 
commissioner has no authority to 
waive any of its provisions. The pend- 
ency of an action can have no effect 
on the making of this determination 
of ownership of the surplus by the offi- 
cers of the company. If the deter- 
mination so made is overruled by the 
courts it will, of course, be necessary 
to make such changes as may be nec- 
essary to comply with the decision of 
the courts. But until so overruled the 


Coffin, president; E. M. Bartlett, vice- 
president; J. L. Mabie, secretary; R. M. 
Taggart, assistant secretary; C. Coffin, 
Lincoln, treasurer. All the officers ex- 
cept the treasurer live in Omaha. 
Insurance Department Acts 
Examiner H. S. Wiggins, of the in- 
surance department, made an examina- 
tion of the books of the company dur- 
ing November, making his final report 


Nov. 30. Immediately upon receipt of 
BEST PROTECT YOURSELF AND YOUR CUSTOMERS this report, Insurance Deputy Slee 
BY GIVING THEM CONTINENTAL POLICIES 


took the mater up with the attorney- 
general and the petition was formulated 
asking for the receivership. 

The report of the examiner shows 
that the losses of the company during 


A SATISFIED CUSTOMER WILL BE A PER- 
MANENT CUSTOMER. TO SECURE HIS 
SATISFACTION THE POLICY YOU CIVE HIM 
MUST BE PROOF ACAINST CRITICISM, AT 
ANY TIME, BY A COMPETING ACENT OR 
OTHERWISE. 














CAPITAL the last year amounted to 80 percent of 
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from $3,000 to $5,000 in order to comply of a great chain of mutuals, to cover 
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apportionment and distribution of sur- mutuals would write larger lines, rein- 
Total Assets, $7,617,262.76 
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AS VIEWED IN THE EAST 


GENERAL NEWS OF NEW YORK 





All Companies Not in Favor of Valua- 
tion of Securities on Basis of 
Dec. 31, 1906 





New York, Dec. 4.—(Special.)—The 
action of some of the insurance com- 
missioners agreeing to value securities 
on the Dec. 31, 1906, basis, in order to 
be effective, must be unanimously 
adopted by all the leading states. 

It now appears that Massachusetts 
will follow its own ideas. In the meantime, 
there is general complaint among fire 
company officials here, on account of 
the action taken, many of them stating 
that they will use only the current mar- 
ket values of securities as in former 
years. 

A peculiar feature of the situation is 
that while western and southern state 
insurance officials are credited with 
having conferred with field managers 
in their territory, consultation with 
managerial underwriters at the home 
offices was avoided. This may be, in a 
measure, a reason for criticising the 
action taken, but certainly complaints 
are heard from most conservatively 
conducted institutions. 

The W. S. Banta agency mix-up was 
a leading topic discussed by fire insur- 
ance men here last week. It is said 
that A. M. Thorburn, who arranged 
to leave the Sun Insurance Office to 
manage the agency, found its affairs 
in such a condition that he refused to 
have anything whatever to do with it. 
Daily reports had not been filed for 
months in some instances. Where the 
greatest leniency, even to neglect, was 
shown Mr. Banta in this respect, a 
change had occurred with his death, 
and the “iron hand rule” was applied, 
demands being made for the impos- 
sible. With the retirement of Mr. 
Thorburn, the disintegration of the 
once greatest metropolitan agency was 
practically instantaneous, the compa- 
nies, many of them, scattering to other 
agencies. No greater evidence has 
been shown of the lack of foresight 
upon the part of a most competent un- 
derwriter to perpetuate the structure 
erected. Mr. Banta realized the need 
along this line, and took up the ques- 
tion of incorporation about a month or 
so prior to his death, but postponed 
definite action until too late. 


Little is heard these days of the only 
P. B. Armstrong and his project, the 
Excelsior Fire. High finance seems to 
have played havoc with his backers and 
P. B. does not know just which way 
the wind is going to blow. The large 
force of clerks on the ground floor of 
105 William street has been materially 
reduced, and the general atmosphere is 
such as hovers when times are dull. 
In the meantime, queries are heard as 
to the attitude of business interests 
which have sought “cheapness” in the 
Excelsior. In all fairness it must be 
said that everything looks good to 
P. B. It always did. 


Investigation into the affairs of the 
Borough Bank of Brooklyn and the In- 
ternational Trust Company and Wil- 
liamsburg Trust Company, of that city, 
is not only revealing some new meth- 
ods of high finance, but incidentally 
bringing into print the names of a few 
insurance men. The charge is made 
that in the case of the Williamsburg 
Trust several of the directors, stock- 
holders and large depositors, having in- 
side information, drew out their de- 
posits or reduced same to a minimum 
before the crash came. Marshall S. 
Driggs, president of the Williamsburgh 
City Fire, drew his balance down to 
$244, while the company checked out 
$20,000 on Oct. 25, leaving a balance of 
$5,500. A well-known life underwriter 

(CONTINUED OW PAGE 18.) 





CUTTING LIFE RATES CHARGED 





Indiana Auditor Investigates Report 
That Business is Sold at Low 
Price Authorized by Companies 





Indianapolis, Ind., Dec. 4.—(Special) 
—The Indiana department is investi- 
gating complaints of rate-cutting by 
Indiana and other life companies. 
Auditor Billheimer has had conferences 
with representatives of the companies. 

The charge is not rebating by agents, 
but authorized cutting of the premium 
rate to get the business. The cut is 
said to be 50 percent in some cases, and 
it is stated on good authority that the 
annual premiums of some companies 
will not equal the reserve required. It 
is believed that the object is to make 
a showing in the annual statements 
under the head of business written. 
The auditor regards the practice as un- 
safe and will stop it if he can find a 
law giving him authority to do so. 

The charge is made especially 
against two home companies and one 
Illinois company. 





Furman Made General Manager 

New York, Dec. 4.—(Special)—R. T. 
Furman, district manager in the Cen- 
tral branch office of the New York Life 
in this city, has been appointed general 
manager of the Reliance Life of Pitts- 
burg. He wili take office Dec. 15. 





Southern Managers to Meet 

A. A. Welch, second vice-president 
and actuary of the Phoenix Mutual 
Life, has called a meeting of southern 
managers of that company at the Seel- 
bach Hotel, Louisville, for Thursday, 
Dec. 12. Manager G. L. McDonald, of 
the Phoenix Mutual in Louisville, is 
making preparation for the comfort of 
those who will attend. 





Many Candidates Mentioned 

Indianapolis, Ind., Dec. 4.—(Special) 
—F. R. Levering, of Lafayette, is being 
boomed by the state agents as succes- 
sor to T. M. Goodloe as inspector at 
Indianapolis. Others favored are: T. 
S. McMurray, cashier of the Indianap- 
olis Inspection Bureau; James Mac- 
Beth, secretary of the Indiana State 
Board; John Minor, an inspector in the 
Texas Inspection Bureau, and John 
Paul, electrical inspector at Peoria, Ill. 





To Consider High Pressure 

Indianapolis, Ind., Dec. 4.—(Special) 
—E. R. Townsend, hydraulic engineer 
of the Western Union, is due here this 
month to confer with the waterworks 
commission of the Indianapolis Com- 
mercial club concerning the proposed 
high- -pressure system in the congested 
district. The franchise of the Indianap- 
olis Water Company expires next year. 


Rogers Succeeds His Father 

Joseph M. Rogers, secretary of the 
local board at Knoxville, Tenn., has 
been appointed special agent for the 
Springfield in Kentucky and Tennes- 
see, to succeed the late Charlton B. 
Rogers, who was the father of the new 
special agent. The Springfield’s repre- 
sentation in these two states has been 
vacant since the death of the elder Rog- 
ers, several months ago. 








Selects Palatial Quarters 

Columbia City, Ind., Nov. 21.—Jef- 
ferson Haneline, of this city, has been 
appointed general agent in Whitney 
county for the South Bend Live Stock 
Insurance Company. He will have his 
office at Brahm’s livery stable on Satur- 
days and at D. C. Reece’s blacksmith 
shop during the week—Ft. Wayne 
(Ind.) Gazette. 


George A. Stanton & Co. of New York have 
been appointed general agents for the Lumber In- 
surance Compan ny and the Adirondack Fire for 
the territory embraced in the United States and 
Canada, excepting the cities of New York, Bos- 
ton, Philadelphia, Chicago and St. Louis, 








MARS E. WAGAR, President 


The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


STATEMENT aed J, 1907 


CAPITAL : $200,000.00 
REINSURANCE RESERVE - + 343,350.00 
NET SURPLUS - - 117,088.00 

ASSETS - = + = + $430,438.00 


SPECIAL AGENT: 


BR. E. GOOOH, Secretary 


P. ROSS, 505 Park Bldg., Cleveland, 0. _ Kentucky, West Virginia 
. RB. PORTER, 723 E. 45th St., Ohicago—Michigan and Wisconsin 
&: H. TAYLOR, 655% Wabash St., Terre Haute—Indiana and Illinois 

















President 


Stock Company. 


%e Ohio German Fire 


Insurance Company of Toledo 
Capital Stock $200,000 
GROSS ASSETS, $717,019.78 


M. DONNELLY F. D. PRENTICE 


Secretary and Treasurer 
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Western Department, Erie, Pa. 
J. F. DOWNING, Gen’! Agt., W.N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 
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The Old Reliable! An American Company Founded in 1792! 
Lowes paid since organization to January 1, 1907, $130,978,798.691 


Insurance Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 


Total Assets - - - $10,749,399-53 
Total Liabilities except Capital - - 6,706,405.07 
Policy-Holders’ Surplus - - - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 


The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 
_ Indemnity against Loss or 


Established in 1864 








CONFLAGRATION PROOF 


a Company 
THE UNITED STATES OVER 


ONE H HUNDRED MILLION DOLLARS 


IES PAID IN SAN FRANCISCO OVER 


Liverpool & London & Globe 


FOUR MILLION F FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335,961.46 
UNITED STATES NET SURPLUS, 4,623,651.46 


New York Office, 45 William St. 
J. M. DE CAMP, General Agent 
Ohio, Indiana, Kentucky, T: Arkansas, 
West Virginia at Cincinnati. 


Northwestern Department: 

205 La Salle Street, - 
WILLIAM 8. WARREN, Resident 
Geo. H. Moore, Joha V. Thomas, 


CHICAGO 


est Beare, 














LEROY, OHIO 


™, Reserve for Contingencies . 4 
/ Net Cash Surplus ~ - - 
Total Assets ~ ~ - 


JAS. C. Cane, eet 


ORGANIZED IM 1848 


OHIO FARMERS INSURANCE COMPANY 


Fire, Lightning and Tornado Indemnity 


STATEMENT JANUARY 1, 1907 


1,291,432,15 
ae 
00,000 00 


bos, 037.56 
$1,933,010.21 


L. BENHAM, Secretary 


Losses Paid More Than $13,000,000.00 
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ST. PAUL AGENTS ORGANIZE 


START INSURANCE EXCHANGE 





All the Offices Join Except the North- 
western National—Weed Is 
Elected President 





St. Paul, Minn., Dec. 4.—(Special)— 
On Monday the non-board agent ceased 
to be a feature of the St. Paul local fire 
insurance situation and a new organiza- 
tion, the Insurance Exchange of St. 
Paul, came into existence as the succes- 
sor of the St. Paul Fire Underwriters 
Association. For the first time in the 
fire insurance history of St. Paul all of 
the agents are working in harmony 
and a spirit of loyalty to the new or- 
ganization prevails among the agents. 

This event is one of great moment 
to the local agents as it marks the end 
of an extended period of more or less 
demoralization which had reached such 
a critical stage that if this attempt had 
failed the local compact office would 
have been closed by the companies and 
the manager sent elsewhere. A com- 
mittee representing the companies 
came to St. Paul early in November 
and after letting the local agents know 
just what a failure to effect an organiza- 
tion meant, turned in and helped the 
plans along with the result that the 
agents were all brought into line. 

Character of Membership 

The new exchange is composed of 
agents who have the sole agency of a 
company, known as active members and 
agents who do not have a sole agency 
are known as associate members. This 
includes all of the companies operating 
in St. Paul with their agents except the 
Northwestern National of Milwaukee 
and its agent, W. G. Jones. This is 
the only company which remains on the 
outside. 

While the exchange did not begin to 
operate until Monday, the election of 
officers was held on Friday, the fol- 
lowing being elected to serve until the 
first annual meeting, which will be held 
on the first Tuesday after the first Mon- 
day in January: 

President—J. H. Weed. 

Vice-President—F. S. Warner. 

Treasurer—W. H. Hart. 

Secretary—G. W. La Brande. 

Executive Committee—The officers and John 
Townsend, Henry Martin, Charles D. Bentley, 
{°* A. Rogers, W. A. Lange, G. A. Morton, Val 
. Rothschild, W. H. Howard, A. A. Doolittle, 
W. S. Gilliam, Elmer H. Dearth and C. H. Day. 

The old board will meet the latter 
part of this week to close up its affairs 
and the finances of the old will then be 
turned over to the new board. 

Old Nonboarders Come In 

Among the nonboard agents who are 
in the new organization are Warner & 
Warner and Paul Martin, neither of 
whom have ever been affiliated with 
any organization; John Rogers, Jr., a 
nonmember since 1898; Germania 
agency out for thirteen years, and Chas. 
D. Bentley, out for seven or eight 
years. Of these, F. G. Warner is the 
vice-president of the new organization 
and Chas. D. Bentley is a member of 
the executive committee. This marks 
the first time in the history of the city 
that they have had anywhere near a 
unanimous board. 

According to the old-timers in the 
local business in St. Paul, the early 
history of fire insurance business here 
was very satisfactory. This lasted for 
a number of years, but the number of 
agents began to increase more rapidly 
than the business did and this soon led 
to rate cutting and general demoraliza- 
tion followed which has cropped out at 
intervals with more or less vigor at 
times during the past fifteen or twenty 
years. During these years many of the 
agents were associated and maintained 
a board, but there were always some 
nonboard agents who consistently re- 
fused to come into the fold. 

In 1898 an effort was made to get 

(CONTINUED ON PAGE 18.) 





VORYS TENDERS RESIGNATION 
Judge Charles C. Lemert Becomes 
Superintendent of Insurance of 
Ohio, Effective Dec. 26. 





Superintendent of Insurance Arthur 
I. Vorys, of Ohio, tendered his resig- 
nation to Governor Harris Monday 
morning and the governor immedi- 
ately appointed Judge Charles C. Le- 
mert, of Kenton, to succeed him. The 
change will take effect Dec. 26. 

In making the announcement, Gover- 
nor Harris gave out a statement ex- 
pressing high appreciation of the ad- 
ministration of the insurance depart- 
ment and regret that Mr. Vorys was 
to sever his connection with his ad- 
ministration. It appears from the gov- 
ernor’s statement that Mr. Vorys 
wished to resign last summer, when he 
became actively connected with the 
movement to secure the Republican 
presidential nomination for Secretary 
W. H. Taft, but at the governor’s re- 
quest consented to remain in the office 
until such time as his outside duties 
might make it impossible for him to 
give proper attention to the duties of 
the insurance department. That time, 
in the opinion of Mr. Vorys, has now 
arrived with the meeting of the na- 
tional committee to fix the time and 
place of the national convention, and 
forced his resignation. 

The new superintendent, like Mr. 
Vorys, is a lawyer, and has never been 
in any way identified with the insurance 
business. He is now the executive 
clerk in the office of Governor Harris 
and has held that position for nearly 
eight years. He is a citizen of Hardin 
county, in which he was formerly 
state’s attorney. He resides at Ken- 
ton. Judge Lemert is a young man, 
just past his fortieth year, and earned 
his title as judge of the common pleas 
bench by appointment of Governor 
Geo. K. Nash. 





Moran Makes New Deal 

W. J. Moran, formerly special agent 
for the Gorham-Braden Company gen- 
eral agency, of Minneapolis, has been 
appointed special agent by R. J. O. 
Hunter & Co., of Chicago, and will 
travel for the Mechanics, Lumbermens 
and the Pittsburg in Minnesota and 
Wisconsin. For the time being he will 
have his headquarters in Chicago. 





Will Not License Three Companies 

Commissioner Wolfe, of California, 
has served notice on the Commercial 
Union, Palatine and Williamsburg City 
that he will refuse to license them next 
year because they transferred suits 
from the state to the federal courts. 
They were cases involving San Fran- 
cisco earthquake losses. 





Always Room for Another 

Garner Curran, who has been editing 
the insurance department of the Los 
Angeles Financier, will start a new 
paper in that city to be known as West- 
ern Insurance News. Mr. Curran rep- 
resents Best’s Insurance Reports in his 
section. 





Dubuque F. & M.’s Statement 


The Iowa department examined the 
Dubuque F. & M. as of Oct. 1. It 
shows assets, $1,048,612; reinsurance re- 
serve, $654,191; net surplus, $194,422. 
Secretary Schrup says as to the state- 
ment: “From the class of our invest- 
ments you will note that they are not 
subject to any material depreciation by 
Wall street fluctuations.” 





The Colorado Aero Automatic Fire Alarm 
Company has been organized in Colorado and 
has secured the American rights to manufacture 
an automatic fire alarm invented by M. C. 
Smith of Aberdeen, Scotland. Mr. Smith claims 
that the English Board of Fire Underwriters 
has granted a 10 percent decrease in insurance 
rates where his apparatus is in use. He will 
seek a similar concession here. 





OPINION AS TO VALUATIONS 





Attorney-General of Wisconsin Tells 
the Insurance Commissioner What 
His Powers Are 





Regarding the agreement of some of 
the insurance commissioners to value 
securities on the Dec. 31, 1906, basis, 
Attorney-General Gilbert, of Wiscon- 
sin, gives the following opinion on the 
subject to the Wisconsin department: 


Chapter 597 of the laws of 1907, providing 
for the annual statement of the financial con- 
dition of life companies requires that such 
statement show, among other things, the market 
value of all securities owned by such company. 
In making rules to determine the market value 
of such securities, should there be_ occasion 
therefor, you would be indulged a liberal dis- 
cretion as an administrative officer, your dis- 
cretion being restricted, however, to the making 
of such rules as under the circumstances would 
be fair and reasonable. 

While there is no express provision of law 
prohibiting you from ratifying the action of the 
insurance commissioners’ convention, I know of 
none which would justify you in arbitrarily and 
without taking into consideration present condi- 
tions, permitting such securities to be valued at 
this time at their market value quotations dur- 
ing December, 1906. ; 

It is, therefore, my opinion that the discretion 
vested in you would not justify you in ratifying 
the aforesaid resolution, but that on the con- 
trary you should require such securities to be 
valued at their real value on the date the valua- 
tion thereof is required to be made, all condi- 
tions and circumstances tending to unduly in- 
flate or detract from the market quotations on 
such date being taken into consideration. 





OFFENHAUSER MAKES APPEAL 





President of National Association Asks 
Southern Agents to Help Make His 
Administration Successful 





In pursuance of the plans to reorgan- 
ize the local agents of Texas and Okla- 
homa, it is expected by President F. W. 
Offenhauser and Secretary H. H. Put- 
nam, of the National association, to 
call a meeting of Texas local agents at 
Waco some time the latter part of 
January or in February. President 
Offenhauser says that “the local agents 
throughout Texas seem to be alive to 
the importance of getting together, as 
it would appear from insurance condi- 
tions in this state that the future of the 
business rests entirely with the local 
agents.” After the Waco meeting it is 
the purpose of Messrs. Offenhauser and 
Putnam to proceed to Oklahoma to as- 
sist in putting the organization of that 
state into effect. 

President Offenhauser has addressed 
a letter to various state associations 
throughout the south in which he says: 


As president of the National Association of 
Local Fire Insurance Agents, I am particularly 
anxious to see a revival of interest among the 
local agents in association matters, and more es- 
pecially so in the southern states. 

The National association complimented me by 
choosing a southern man for the head of the or- 
ganization, and I regard this more as a compli- 
ment to the south than to me personally. The 
southern agents have not taken the interest in 
the National association that they should, and 
now that a southern man has been called to pre- 
side over the parent organization, I feel that I 
have a right to appeal to every state association 
in the south to make my administration a suc- 
cess. This, you appreciate, cannot be accom- 
plished unless we have the co-operation of not 
only the state associations, but of every indi- 
vidual local agent. 

All state associations are particularly requested 
to see that provision is made for a grievance 
committee and a committee on legislation, these 
committees to co-operate with the national com- 
mittees on the same matters. In matters of 
grievance the National association is often bet- 
ter enabled to have corrected the evils com- 
plained of than even state associations. In the 
matter of legislation it is highly important that 
state associations should work in harmony with 
the national bodv in order that the legislation 
to be enacted may more nearly benefit the com- 
panies and agents alike. The National associa- 
tion not only needs the co-operation of every 
local agent, but in order to make a_ success 
funds must be provided to carry out the great 
work we have before us. 





Assistant Secretary William T. Howe of the 
Connecticut Fire was made the temporary suc- 
cessor of the late Secretary Charles R. Burt at 
the meeting of the directors Dec. 4. The perma- 
nent selection of secretary will not take place 
until the annual meeting of the company in 
January. 





The Druggists Fire of Cincinnati has been 
admitted to Tennessee. 





AS VIEWED FROM CHICAGO 


MAC ENANEY RETIRES FROM FIRM 


L. S. MacEnaney will retire from the 
firm of MacEnaney & Hengle, of Chi- 
cago, general and local agents, on Jan. 
1 and will open an agency under his 
Own name in room 142, National Life 
building, on the ground floor, taking 
with him the general agency of the 
Dixie for Illinois and Indiana and the 
Cook county management of the Dixie, 
Walla Walla and Milwaukee German. 
Horatio Brain, formerly with the Trad- 
ers and now in the western office of the 
London & Lancashire, has been ap- 
pointed special agent of the Dixie un- 
der Mr. MacEnaney. 

Mr. MacEnaney was for a long time 
state agent of the Agricultural in Wis- 
consin and Illinois until the change 
was made in the Chicago agency of the 
Agricultural, when he became head of 
his present firm. His work in the field 
was of the highest grade and he has 
made splendid strides since he entered 
the local business. Mr. MacEnaney is 
regarded as a careful underwriter and 
no doubt will attract other companies 
to his agency in a short time. He has 
always stood for the best practices in 
the business. 





* * * 
MCCABE HEADS NEW FIRM 


Following the retirement of L. S. Mac- 
Enaney from the firm of MacEnaney 
& Hengle in Chicago, Charles R. Mc- 
Cabe, special agent of the Agricul- 
tural in Wisconsin and Illinois, forms 
a partnership with E. J. Hengle and 
will head the firm of McCabe & Hengle 
on Jan. 1. The Agricultural follows 
the plan it adopted when it brought 
Mr. MacEnaney from the field to its 
local agency. Mr. McCabe was for- 
merly Illinois state agent of the Trad- 
ers and is regarded as one of the hard- 
est workers in the field. He says but 
little, but never fails to get results. 
Mr. Hengle has been with the Agricul- 
tural agency in Chicago for over six- 
teen years. The office will retain its 
present solicitors and brokers and in 
addition to having the Cook county 
management of the Agricultural will 
have an agency of the American, Secu- 
rity, American Central and the Dixie. 

P. P. Wippell, special agent for the 
Dixie in Illinois and Indiana, succeeds 
Mr. McCabe as special agent for the 
Agricultural in Wisconsin and Illinois. 
Mr. Wippell is an old Traders man 
and has made a fine record in his field 
work for the Dixie. 

President Stevens, of the Agricul- 
tural, was in Chicago some days ago 
following Mr. MacEnaney’s announce- 
ment of his retirement from the firm, 
and Superintendent of Agents Barnum 
has been in Chicago all this week. 

a” + * 
LOCAL PARTNERSHIP DISSOLVED 


The Chicago firm of H. J. Ullmann 
& Co., consisting of Mr. Ullmann and 
C. A. Newton, has dissolved partner- 
ship. Mr. Ullmann will continue under 
the old firm name at the present quar- 
ters in the National Life building. Mr. 
Newton opens an agency in 726 Na- 
tional Life building, it being conducted 
as Charles A Newton & Co. The dis- 
solution dates from Nov. 30. 

+ * * 
NOT TO HAVE SPECIAL MEETING 

The special meeting of the Western 
Union which was to have been held 
this month will be postponed. At the 
annual meeting it was voted to appoint 
a committee to investigate the rights of 
companies in anticompact states, confer 
with the state authorities and make 
recommendations as to how far the 
companies could go in their opera- 
tions in these states and not conflict 
with the law. 

_ The committee has had some meet- 
ings and employed Thomas Bates of 
Chicago as its counsel. The word goes 
forth that the work before the commit- 
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tee is an extensive one and it will not 
be able to reach conclusions for some 
time. As the managers will be busy 
the fore part of the year, the whole 
subject will probably go over until the 
semiannual meeting. 

There have been serious doubts ex- 
pressed by some as to whether the com- 
mittee will be able to recommend any 
line of procedure that will be practical 
or at least will be any more satisfactory 
than the system now in vogue. Man- 
agers differ as to methods to be em- 
ployed in these special sections. The 
disregard of what is generally consid- 
ered good practices by some companies 
led others to threaten to open up the 
guns. It was this threatened trouble 
that led to the appointment of the special 
committee to report at a special meeting. 
This served to pacify the contending 
forces, although it was reported by some 
that it was but a diplomatic move to tide 
the breach over until the semiannual meet- 
ing with the hope by that time there would 
be a better feeling and a keener desire to 
co-operate for the general good. 

Managers all along no doubt have 
determined just what rights they have 
in the states under discussion. It sim- 
ply resolves itself down to each com- 
pany deciding for itself what consti- 
tutes good practices and then living up 
to them. 

+ * 4 
MOTLEY GOES TO NEW YORK 

Harry H. Motley, who for a_ short 
time has been associate manager of the 
Chicago office of McLean, Stinson & 
Co., the Toronto surplus line writers, 
has become manager of the firm’s New 
York office. Eugene I. Wile, manager 
of the Chicago office, who was slated 
for this position, elected to remain in 
the west. 

McLean, Stinson & Co., who have 
eleven stock companies in their office, 
have recently made arrangements with 
a group of London Lloyds, by which 
they can bind up to $12,500 for the 
Lloyds, using their own companies as 
warranty companies. This makes the 
office capacity about $40,000. 

* * + 

COE IN CHARGE OF OUTSIDE LINES 

W. C. Coe will take charge of the 
outside brokerage business of Moore, 
Case, Lyman & Herrick, of Chicago, 
which has assumed very satisfactory 
proportions. The firm being one of the 
highest grade in the country, it has 
been able to swing lines of importance. 
It has always dealt fairly with resident 
agents where different risks are lo- 
cated. A. T. Graham has given his 
time to building up this branch of the 
firm’s business, but, as stated in an- 
other column, he goes to Klee, Rogers 
& Co. to take control of their outside 
brokerage. 

James Goodwin, son of W. F. Good- 
win, of Hall & Henshaw, New York, 
has returned to Chicago to become 
connected with the Moore, Case, Ly- 
man & Herrick agency. 

* * * 
Mc CRAE GETS GLOBE UNDERWRITERS 

A. L. McCrae, of Chicago, has been 
appointed general agent of the Globe 
Fire Underwriters of Little Rock, 
backed by the Capital, American and 
Commercial, all of Little Rock. The 
men on the board of directors are said 
to be first-class business men. Mr. 
McCrae will adjust all losses on busi- 
ness written through his office. 

* * 7 
SOME LOCAL EVENTS 


Lyman, Richie & Co. have secured an agency 
of the Rhode Island for Cook county. 

The annual meeting and election of the Fire 
Insurance Club of Chicago will be held next 
Tuesday evening. 

H. C. Riley, who has been with R. J. O. 
Hunter & Co., has gone with Fred S. James & 
Co. in the general agency office. 

C. O. Almberg, a local broker, has been ar- 
rested at the instance of the Royal, charged 
with securing old policies, erasing names, dates, 
ete., and issuing them as new policies. Already 
about a dozen have been unearthed. The dis- 
covery was made when one of the second-hand 
policies was handed in for cancellation. 


OHIO AND WEST VIRGINIA 








IN THE WEST VIRGINIA FIELD 





Fairmont Local Agents Decline to 
Accept the New Rates and De- 
liver Ultimatum 





The local agents at Fairmont, W. 
Va., are out with a circular to the West 
Virginia Fire Underwriters Associa- 
tion stating that at a meeting of the 
local board last week resolutions were 
passed declining to accept or adopt the 
new rates which were slated to go into 
effect Dec. 1. The resolution states 
that there are three agencies ouside 
the local board and it will be impossible 
for the board agents to save their busi- 
ness at the new rates with the outsiders 
being not obligated to observe them. 
The circular letter is signed by S. B. 
Holbert, president of the local board, 
and W. S. Black, secretary. 

The Fairmont agents are not only 
on the war path as regards the new 
rates, but they have entered a protest 
to their companies against the manner 
that the West Virginia Fire Under- 
writers Association promulgates special 
rates. The local board says that a few 
days ago a bulletin was sent out re- 
ducing the rate on a risk on ‘account 
of improvement which was mailed to 
the companies and other people at 
least forty-eight hours before the bulle- 
tin was sent to the Fairmont local 
board. 

The Fairmont agents claim that all 
such rate changes should go out 
through their board and the state as- 
sociation should permit the local board 
to promulgate such information. The 
agents say that they had no knowledge 
about this rate change and did not even 
know that it was contemplated. The 
board claims that this system gives 
outsiders a chance to get information 
as to rates before the local agents and 
therefore furnishes them the best kind 
of opportunity to go after the business 
in the town and secure it. The board 
claims that this is one reason why it 
does not feel it advisable to adopt the 
new rates. 


The new Dean rates being promul- 
gated at Wheeling show some very 
sharp advances on some risks, although 
the agents do not seem to be having 
any great difficulty in getting them. 


Charleston, with a population of less 
than 25,000, had an epidemic of fires 
during November, there being nineteen 
fires entailing a loss of about $200,000. 
This loss is probably greater than that 
of the previous ten months of the year. 
The most of these fires were compara- 
tively small, and the wholesale grocery 
house of Ruffner Brothers contributed 
to the total loss more than all the 
other fires combined. 

The town of Oceana, formerly the 
county seat of Wyoming county, W. 
Va., was almost totally destroyed by 
fire last week. The town has a popula- 
tion of about two hundred, with no fire 
protection, and it was impossible 
effectively to fight the flames owing to 
the high wind that was raging at the 
time the fire broke out. A large por- 
tion of the burned section was covered 
by insurance. 


F. L. Lockwood, who recently re- 
signed from the Smith & Lockwood 
Company, general agents of Baltimore, 
has been appointed special agent of the 
North River for Virginia and West 
Virginia. 

West Virginia will have an extra ses- 
sion of the Legislature this winter and 
it is probable that the governor will in- 
clude in the call the consideration of 
a law to regulate farmers’ mutual insur- 
ance companies and fraternal societies. 





CAPITAL $1,000,000. 


FIDELITY 
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ASSETS $2,570,712. 


LIABILITIES $525, | 12. 


SURPLUS TO POLICYHOLDERS $2,045,600. 








Automobile Insurance 





COLUMBIA 


ZINSURANCE COMPANY 


of Jersey City, N. J. 


FIREMAN’S FUND 
INSURANCE COMPANY 


of San Francisco, Cal. 


INSURE AUTOMOBILES under the most liberal 
form of policy, oe less or mg srising 
from FIRE, EXPLOSION, SELF-IGNITION, LIGHTNING and T . Also against loss by 
COLLISION done and sustained, including legal expenses incurred thereby. 


ORR & WALL, General Agents, Chicago, II]. 
AGENTS WANTED IN DESIRABLE LOCALITIES 





Tusurance Zompany 


OF ALLEGHENY, PA. 
INCORPORATED 1866 


CAPITAL - - = $500,000.00 
RESERVE - - 403,635.59 
SURPLUS Te Policy Holders 949,044.18 
TOTAL ASSETS - 1,389,800.34 


NATION AL NORTHWESTERN F&M. 


Insurance Company 
OF MINNEAPOLIS, MINN. 
INCORPORATED 1899 
CAPITAL - - = $300,000.00 
RESERVE - - 173,266.97 
SURPLUS To Policy Holders 502,415.49 
TOTAL ASSETS - 706,428.85 





GEO. H. SCOTT, General Agent 
HH. M. MUFF, Assistant General Agent 


184 La Salle Street, CHICAGO, ILL. 








Cc. K. HOLLOWAY, Pres. 














H. W. COLSON, 
Manager Central Department 





O. G. PARKER, Treas. 


Live Wire Connections Wanted in Every Town and City 
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Walla Walla, "The Hartford of the West.". The wealthiest city in proportion to population 
on the Pacific Coast, and ranks 4th in the United States 


Cc. P. CONAWAY, Secy. 




















171 La Salle Street, 
CHICAGO 











of America, Mexico and Canada. 


for issued at our office. * 





$10,000 Binder 


For Strictly Surplus Lines With 
Underwriters at Lloyd’s, London 


We have arrangements with Underwriters at ‘Lloyd's, London,” to accept Fire 
and Tornado insurance at strictly tariff rates up to $10,000 on any one risk anywhere 
in the United States of America excepting San Francisco. Any American, German 
or English company will be satisfactory as awarranty. Re-insurance taken if desired. 

We are also prepared to insure shipments of horses throughout the United States 


Automobiles insured at current rates under the most liberal forms, policies there- 
Tourist’s Floaters’ insurance covering all over the world, including loss by theft. 


All losses adjusted and paid by us, either by check on Chicago or draft on 
Your orders will receive our careful and prompt attention. 


Klee, Rogers & Company 
159 La Salle St, CHICAGO, ILLINOIS 
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There are no laws at the present regu- 
lating the latter and the citizens of the 
state are being grossly swindled by the 
so-called fraternals, which now operate 
without state supervision. 


On and after Dec. 1, 1907, all agents 
of the Florida Home in Maryland and 
West Virginia are to report through 
Whilden & Hancock, 84 William street, 
New York City, who have been ap- 
pointed eastern managers. The com- 
pany is at present entered in Virginia, 
Maryland and Delaware and will enter 
New Jersey shortly after the 1st of the 
year. 





THINKS FIREBUG GANG EXISTS 





Deputy Marshal Believes Companies 
Have Been Systematically Swindled 
by Clothing Store Fires 





Nathan Berman, the man who was 
arrested some months ago on the 
charge of being implicated in fires in 
Cleveland and Cincinnati, was indicted 
on the charge of arson at Cleveland 
late last week, through the efforts of 
Deputy Fire Marshal H. T. Brockman, 
who has all along believed that the 
man is guilty not only of the charges 
made against him, but of taking part 
in other fires in the past in Cleveland, 
Cincinnati, Pittsburg and Chicago. 

Deputy Brockman has discovered 
evidence that leads him to believe that 
Brockman is a member of a gang that 
has been operating in a novel and suc- 
cessful manner, with very little expense 
to themselves. It is claimed that the 
gang owns a stock of half-burned gar- 
ments; that they open up a women’s 
clothing store and get it into running 
order, when a fire occurs and it is then 
discovered that almost every garment 
in the house is ruined. The adjusters, 
it is said, find the burned garments and 
the companies pay almost a total loss. 
These partially burned cloaks and suits 
are then packed up and shipped to an- 
other city, according to Mr. Brock- 
man’s belief, and the trick is repeated. 
Of course, there must be some good 
merchandise, but the supposition is that 
this is all gotten out of the way be- 
fore the fire occurs. 

When arrested before, this evidence 
was not at hand and the man escaped 
without punishment. He probably 
thought that the case was concluded, 
but the department was suspicious 
from the beginning and set out to learn 
more about the man’s operations. 





Smith Gets Pittsburg Underwriters 

Carl H. Smith, of Dayton, Ohio, for- 
merly special agent of the German of 
Freeport, has been appointed Ohio 
special agent of the Pittsburg Under- 
writers, composed of Pittsburg and 
Allegheny companies. They are Ben 
Franklin, Humboldt, National and the 
Teutonia of Allegheny and the Alle- 
mannia of Pittsburg. He begins work 
at once. Mr. Smith is the son of 
Thomas H. Smith, formerly Ohio state 
agent of the German of Freeport and 
now state agent of the Ohio German. 





Will Go to Executive Committee 

All legislative and grievance com- 
mittee work in Ohio in connection with 
the Ohio Association of Local Agents 
will be handled by the executive com- 
mittee, of which C. W. Bryson, of Co- 
lumbus, is chairman. 


ee 


Ohio Agency Appointments 
Aetna—B. R. Barnes, Powhattan Point; J. A. 
Hollowaw, Flushing; R. C. Greene, Wilmington; 
c. 3 Stein, Glandorf. 
Agricultural—C, E. Salisbury, Mt. Vernon. 
Cosmopolitan—H. R. Sutton, East Liverpool. 
Calumet—Wm. L. Clemans, Cedarville. 
Citizens—Griffis & Thompson, Andover; Kelly 
& Kuenzli, New Philadelphia. 
Firemens—Martin T. Gross, Bellevue. 
panto 4 ae orey 
rancis ‘ oungstown; 
Geo. L. Campbell, Niles. ae 
Germania—Ferris & Ferris, Oak Harbor. 





German, a & Reifsnider, Urbana. 
Granite State—E, D. Webb, Lima; V. ° 
—, ay Y—A. J 
Ger.-Amer., N. Y.—A. J. Sherrick, Elida; C. 
B. Buxton, Alexandria; C. H. Emsweiler, Kirks- 
ville; P; - Wottring, Green Camp; T. C. Pier- 
son, Frazeysburg; W. S. Eversole, Aurora; Aus- 
tin Combs, Cloverdale; S. E. Roush, Magnolia. 

Ger. Alliance—C. R. Jones, Ravenna. 

Hawkeye—A. M. Warn, Painesville; F. Sager 

Co., rain; S. N. Rucker, Peebles; H. . 
McCann, Wilson. 

Hanover—F. J. Greer, Ottawa. 

Mich. Coml.—J. T. Shea, Galion; F. M. An- 
derson, Crestline. 

Milw. Mech.—E. E. Hayes, New Vienna. 

North River—H, A. Stafford, West Toledo. 

Northwestern F. & M.—W. C. Schaub, San- 
dusky; Pepple & Co., Toledo. 

N. B. & M.—George W. Friedley, Bellevue. 

Newark—B. M. endricks, Newark; i 
Brown & Co., Marion. 

Old Colony—Jas. K. McClung, Jackson. 

Queen City—G. B. Crittenden, Conneaut; A. 
M. Warn, Painesville; F. Sager & Co., Lorain; 
— C. McCann, Wilson; Scott W. Wilson, Iron- 
on, 

Sun, Eng.—J. T. Hanes, Martin’s Ferry; 
Heister, Huntington & Co., Cincinnati; 
Flattery, Wooster; C. F. Stine, Crestline. 

Springfield—A. J. Savage, Blanchester; James 
Crowl, Bellbrook; F. E. Kerr, Tippecanoe City; 
as G. Hoffer, Wiltshire; H. D. Kellison, Spring- 

ro. 

Western, Pa.—A. G. Lusk, Barberton. 

Camden—L. E. Merry, Bellevue. 

Columbia, N. J.—H. E. -Fife, Canton; E. H. 
Edson, Middletown. 

Federal, N. J.—J. E. Johns, Massillon; C. A. 
Dougherty & Co., Canton; H. W. Eaton, Akron. 
— Goddard, Orwell; Geo. Stelzer, 

iqua. 

er.-Amer, N. Y.—W. E. Paulson, Harris- 
burg; J. F. Wheeland, Arcadia; S. A. Treece, 
Arlington; P. M. Frase, Clinton. 

Germania—L. Q. Lyne, McConnelsville; F. W. 
Graf, Collinwood. 

Hawkeye—Puckett & Sayler, Lynchburg. 

Imperial, Colo.—John Blood, Cleveland; S. F. 
Long, Toledo; Rudge & Johnson, Youngstown; 
Cavie Richardson, Canton; J. S. McLoney, Ak- 
ron. 

Mercantile—C. W. Heltman, Steubenville. 

Norwich Union—Gleason & Small, Cleveland. 

N. W. Natl.—R. P. McCann, Newark. 

Old Colony—Nichols & Hoyt, Lorain; Leroy 
Parsons, Mansfield; McKinley & Gottschall, Ma- 
rion. 

—-s I, Cline, Martinsville. 

ueen City—Puckett & Sayler, Lynchburg; 
R. A. Davis, New Richmond; D. W. Young, Sr., 
Miamisburg. 

Southern Natl.—R. K. Carson, Bucyrus; Lane 
Fae Zanesville; G. W. Deyarmon, Mans- 
eld. 

St. Pauwl—Lorton & Combs, Wapakoneta; A. 
F. Thompson, Deshler; Mrs. J. P. Watson, Lon- 
don; Clark & Henderson, Youngstown; J. R 
Gregory, Port Clinton; H. T. Ruese, Sidney. 

Southern—H. A. Stafford, West Toledo. 

St. Louis—F, Sager & Co., Lorain. 





West Virginia Agency Appointments 
Amer. Cent.—Randolph & Lowther, Salem. 
Citizens, W. Va.—B. C. Whitacre, Alderson; 

A. B. C. Whitacre, Romney. 

Continental—J. T. Carskadon, Keyser; H. G. 

Fisher, Keyser. 

ixie—H. B. Moore, Ronceverte; W. R. Bur- 
dette, Lewisburg; G. H. Gwinn, Alderson. 
Eagle—B. C. Whitacre, Romney; H. B. Moore, 

Ronceverte; P. D. Yeager, Marlinton. 
Firemens—Johnson & Mayer, Elkins; L. H. 

Lindsay, Buckhannon. i 

erman Union—J. R. Shelton, Huntington. 
Globe & Rutgers—J. R. Shelton, Huntington. 
Ham.-Brem.—Eli Pitchford, Red House Shoals. 
Home, N. Y.—C. W. rpenter, Cameron; 

Holbert & Holbert, Fairmont. 

North America—Randolph & Lowther, Salem. 
London—T,. E. King, Matoaka. 
Natl. Union—Randolph & Lowther, Salem; W. 

B. Johnson, Logan. 

iagara—Capital Realty & Insurance Company, 

Charleston. 

North State—P. D. Yeager, Marlinton; H. B. 

Moore, Ronceverte; G. H. Gwinn, Alderson. 
Norfolk—P. D. Yeager, Marlinton; H. 

Moore, Ronceverte. 

Phila. Und.—J. J. McKane, Jr., Tunnelton. 
Phoenix, Ct.—H. G. Fisher, Keyser. 
Phoenix, Eng.—C. A. F. Randolph, Salem. 
Pruss. Natl.—R. M. Parrish, Grafton. 
a. J. Tramwell, Martinsburg; H. 

G. Fisher, Keyser. 

Union, N. Y.—H. H. Andrews, Masontown; 

D. E. Stalnaker & Co., Wheeling. 

Western, Pa.—H. B. Moore, Ronceverte; P. 

D. Yeager, Marlinton. 


OHIO NOTES 

At Elyria, Ohio, C. C. Lord has taken a part- 
ner, the new firm being Lord & Snow. 

At Cridersville, Ohio, Herbert A. Shaw has 
cleared, the Germania going to W. N. Bowsher. 

M. Morrow, a prominent local agent at Tiffin, 
O., has been elected a member of the board of 
public service. 

The Wagoner Loan Agency has entered the 
insurance business at Celina, Ohio, with the 
American Central and New Hampshire. 


James M. Knapp & Son succeed Waddell & 
Knapp at Marion, Ohio. Mr. Waddell will con- 
fine his attention to his banking interests. 

At Ashtabula, the Delaware of Philadelphia 
has appointed R. H. Castle agent, succeeding 
F. C. Moore, who died on Nov 19. Mr. Castle 
bought the expirations from the old agency. 

Raymond Wilmer, age 16, of Dayton, Ohio, 
was arrested at Hamilton, Ohio, on Saturday 
last, charged with setting fire to a string of C., 
H. & D. freieht cars. He confessed. The po- 
lice believe him to be a pyromaniac. 








Wise Basemnace ot Cost ” Dividends on all Renewals, 20% 


THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 


President. J. H. LEIDING, Secretary 
ASSETS, $83,680.25 NET SURPLUS, $70,620.44 


Agents Wanted in Ohio. Surplus Business in other States considered. 


J. H. LEIDING, General Insurance 
HOME OFFICE: 3 Masonic Temple. . ° ° ° + CINCINNATI, OBIC 


A. B. IDESON, 





O O P E FA seaaepanr an BENUS, Sec’y 
C R Cincinnati Underwriters 


Composed of the 
Eureka Fire and Marine 











Fire Insurance Co. 








of Dayton, O. and Security Insurance 
Companies of Cincinnati, 0. 
Statement Jan. 1, 1907. 
Cash Capital .........-.c0es+sees sees eves $259,000.00 
DAVID B.CORWIN CHAS. VAN AUSDAL | GSS Tigbilities..--------sssccsscss sess 81,805.59 
President Vice-President Net Surplus.....0.sese.sss+ seeeeeeees 211,702.94 
CHAS. W. SCHENK Total Assets. .... 2... cse+ sees ceseceee $712,105.13 


Secretary 





wosses Paid Since Organization. .@3 ,324 872.45 
THE SPRINGFIELD UNDERWRITERS 


MUTUAL FiRE INSURANCE ORGANIZED 1902 
N. H, FAIRBANKS, pacer. 
COMPANY 


M,L. MILLIGAN, racas. 
SPRINGFIELD, OHIO 





E. C. PRICE, auvivon «¢ Vv. Pree. 
JOHN G. WETZEL, sco'tr. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 


| MERCHANTS AND, 

MANUFACTURERS 

INSURANCE COMPANY 
CINCINNATI. 


CHARTERED 1838. PERPETUAL. 
CAPITAL... . 








ORGANIZED 1855 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 





$150.000 
SoRPLUS'TO POLICY 287.733 
HOLDERS. . 222,228 

G. W. POHLMAN - - President|| William H. Calvert, President 

E.W. BURNET - - Secretary Wialicié &. Eiki, Je,, Sosvetecy. 


404 First National Bank Bidg. 








G. W. POHLMAN, Jr. State Agent 
ORGANIZED 1870 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 











Cash Capital - ~ - $300,000.00 Re-insurance Reserv ~ - 722,879.65 
Reserve for all other Liab ities 72,941.83 Net Surplae oop oun 7 ~ treet 
‘oO - - - 309,693. 

GEORGE BRUMD President GUSTAV WOLLAEGER, Jr., Vice-President 

FRANK DAMKOEH Secretary W.C. HUGHES, Supt. of Agencies 


BIERCE & SAGE, General Agents for Michi and Ohio 
Whitney Opera House Block, Detroit, Hichigan 


SPECIAL AGENTS—J. T. KIRKWOOD, Clevelend; FRANK M. SAGE, Detroit; GEO, B, SEDG- 
WICK, Ishpeming, Michigan 


Samuel Gans Company 


FIRE AND 
MARINE SALVAGE 





ORGANIZED 1876 


THE OHIO MUTUAL 


FIRE INSURANCE COMPANY 


SALEM, OHIO 
207-209 E. Madison St. Assets - - : $923,261.00 
Cash Surplus - - 88,151.00 
Telephone lain 2785 CHICAGO J. R. VERNON, Pres. J. AMBLER, See’y 
SOUTHERN DEPARTMENT: During its entire hatory the Company has contino- 
1005 Washington Ave., ST. LOUIS eS 


I. F. Small, Superintendent 
Bell Telephone 3081 





@hic Business Only Threugh Local Agencies 





MH, A. RICHARDSON, President WM. D. UBNNBY, Secretary 


The Delaware Fire Insurance Co. of Dever, Del. 


Capital, $200,000.00 


This Company had only $17,250 invelved in the San Francisco conflagration, which has 
all been paid im full without discount. 


VeGder Underwriter Co., General Agent for the United States 
61 William Street, New Yerk 


tH. G., BUSWELL, Cook County Manager, Chieage 
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MICHIGAN AND INDIANA 


WILL HOLD ANNUAL MEETING 
Generally Felt That J. W. Williams, 
of the Prussian National, Will 
Head the Indiana League 








The annual meeting of the Indiana 
League will be held next week. It is 
generally thought that J. W. Wil- 
liams, of the Prussian National, will 
be chosen president. The league has 
not yet as a body ratified the agree- 
ment drawn up by the joint committee 
of the two field organizations, but 
there seems no doubt of its being 
approved at the coming meeting. 

There have been no further acces- 
sions to the Indiana Inspection Bureau, 
as the league companies have been 
holding back until the agreement is 
officially ratified. 

There is some complaint about all 
the league companies not reporting 
through the stamping office in the Cal- 
umet district, and efforts are being 
made to get this snag straightened out. 





Will Sue for the Claim 

In connection with the loss of the 
Stewart Drug Company, Indianapolis, 
July 7, it is reported suits will be filed 
against twenty-three companies that 
deny liability on the ground that the 
building -collapsed before the fire 
started. The loss agreed on by the ad- 
justers is $91,417.72. 





Woodsmall Opens Office 

H. H. Woodsmall, who has been a 
partner in the firm of Geo. M. Cobb & 
Co., of Indianapolis, has retired from 
that firm and forms the agency of H. 
H. Woodsmall & Co., taking offices in 
the Law building, Indianapolis. It 
starts with the general agency of the 
Norwich & London Accident and will 
shortly take on two or three fire com- 
panies. It has already purchased the 
Arthur Wolf agency of Indianapolis. 


Special Agent Bleazby Resigns 

W. F. Bleazby, of Detroit, special 
agent of the Royal, has resigned, and 
will go to California, where his son 
resides. 





Must Remove Gunpowder Hazard 

Definite action has been taken by the 
companies in connection with the gun- 
powder hazard surrounding the Marion 
National Bank building, at Marion, Ind. 
As announced last week, a recent in- 
spection developed the fact that an iron 
box is kept in the rear of this building 
for the purpose of storing 100 pounds 
of gunpowder or dynamite, to be util- 
ized by a hardware merchant, a ten- 
ant. Unanimous cooperation has been 
secured and peremptory instructions 
have been issued for removal of the 
receptacle. 


Muncie Hit Hard Again 

The destruction on Saturday last of 
the plant of the Hickson Bedstead 
Company, of Muncie, Ind., added an- 
other $100,000 to the recent heavy 
losses in that city. It was located in a 
suburb and was not in reach of the fire 
department. Nothing could be done to 
save it. 

The Rochford Piano factory at Tip- 
ton was burned Monday night, with 
$46,000 loss. It also was without fire 
protection, although the city had be- 
gun laying mains to the plant. 








Asks Companies’ Support 

Sherman Mott, for the last several 
years connected with the Manufac- 
turers Mutual of Indianapolis, now un- 
der investigation by the state depart- 
ment, Mr. Mott having retired from it, 
has sent circulars to the western man- 
agers of the fire insurance companies 





doing business in Indiana, soliciting aid 
for a bureau he is promoting to fill the 
duties of a fire marshal, an office not 
yet created by the state. The bureau 
will run down incendiaries, collect evi- 
dence for companies in suits on con- 
tested claims, etc. Mr. Mott has fig- 
ured that the bureau can be put on a 
sound basis, to start with, by donations 
of $25 each from the companies and a 
subsequent addition of one-fifteenth of 
1 percent of the premiums collected in 
the state by the companies. If this 
more than covers the expenses of the 
bureau the first year, the assessment 
will be made less for the second year. 
The circular states that the Indiana 
companies have approved the plan and 
stand ready to pay their quota toward 
the support of the bureau. Most of the 
managers have written to the field men 
for suggestion as to the action the com- 
panies ought to take. Mr. Mott, as 
manager of the bureau, promises to 
plant an able staff of assistants in 
every county. 





BIG LOCAL DEAL AT LANSING 


Dyer-Jenison-Barry Company Takes 
Over the Baker, Flint & Campbell 
Agency—New Officers 





A big local agency merger at Lan- 
sing,\Mich., has been completed, the 
Dyer-Jenison-Barry Company taking 
over the Baker, Flint & Campbell 
agency. The former office was on a 
union basis, but the latter is mixed, so 
the deal places the combined agency 
on a mixed basis. The Dyer-Jenison- 
Barry Company, however, tell their 
companies that the new deal will add 
largely to their facilities for getting 
new business. 

The Baker, Flint & Campbell agency 
is known as the Michigan Commercial 
local agency. 

Under the new regime, A. D. Baker 
becomes chairman of the board; O. A. 
Jenison, vice-chairman and manager; 
Anna Louise Bailey, secretary; H. J. 
Flint, member of the board. 

On Dec. 5 the agency will give a 
smoker to the field men of their com- 
panies and invite the managers to be 
present. 

The companies in the Baker, Flint & 
Campbell agency are Michigan Com- 
mercial, Northern of New York, Con- 
tinental, Allegheney, Connecticut, 
Georgia Home, Delaware of Dover, 
Spring Garden, London & Lancashire, 
Allemannia, Mercantile and Old Col- 


ony. 

The Dyer-Jenison-Barry Company 
have the Aetna, American Central, 
Atlas, Commercial Union, Detroit, 


Equitable, Fire Association, Firemans 
Fund, Franklin, German American, 
Hamburg Bremen, Hanover, Hartford, 
Home, Indianapolis, L. & L. & G, 
London, Michigan F. & M., National, 
New York Underwriters, Niagara, 
North America, North British, North- 
ern, Norwich Union, Pennsylvania, 
Phenix, Philadelphia Underwriters, 
Phoenix of Connecticut, Phoenix of 
England, Queen, Royal, Royal Ex- 
change, Scottish Union, Springfield, 
and Sun of London. 





Moore Returns to Old Place 
Russell A. Moore has returned to his 
former position as assistant to Geo. H. 
House, inspector for the Michigan In- 
spection Bureau at Saginaw. Mr. 
Moore filled the position for some 
years and is a valuable assistant. 


Claim They Can Get Cut Rate 

Trouble is on in connection with the 
risk of the Maxwell-Briscoe Motor 
Company, at New Castle, Ind. Last 
August the line was placed through 
brokers at a rate of 98 cents pending a 
definite rate. New rates have been 
established of $2.08 on machine shop, 
$1.52 for office and $1.30 on forge shop. 
The assured refuses to pay the advance 








SUN INSURANCE OFFICE 


©f London 


(97th YEAR OF 
ACTIVE BUSINESS EXISTENCE 


UNITED STATES BRANCH, 64 Pine Sracer,New Yors 
J. J. GUILE, Manacer 


4 Paciric COAST DEPARTMENT, OAKLAND, Cat, 
° 
OLOEST tn TNE WORLD Cc. A. HENRY & CO., Genera Acentrs 


WESTERN DEPARTMENT, 171 La Salle St., Chicago 


H. N. KELSEY, MANAGER P. T. KELSEY, ASSISTANT MANAGER 
Agents Wanted in cities and towns where not represented 


OHIO KENTUCKY WISCONSIN 


BIERCE & SAGE 


COMPANIES REPRESENTED GENERAL AGENTS 
CONCORDIA FIRE INS. CO. Detroit, Mich. 








MICHIGAN MINNESOTA 








W: 
NORTH RIVER FIRE INS. co SPECIAL AGENTS 
ew York City F. M. SAGE, We write a general Class of 
GERMAN INSURANCE C s ~ 
Pi » Pa. . = eae business and desire representation 
COLONIAL ASSURANCE co. F. at A in every Town, Village and City in 
JEFFERSON FIRE ; — x the above States. We have the 


- T. D largest Non-Union Agency in the 
OHIO AND KENTUCKY, United States and any agent repre- 
Cus fio senting one or more of our com- 
orthern Michigan and Wisconsin, panies is entitled to the full capac- 
Box 556, Milwaukee, Wisconsin. ity of our Office. 

WRITE US. 


NASSAU FIRE INS 
Brooklyn, N. Y. 
DIXIE FIRE INSURANCE CO. 
reen: e N. &. 
NATIONAL LUMBER INS. CO. 


uffalo, N. Y. . C., SAMMIS, 
BEN FRANKLIN INSURANCE CO. {Minneapolis and St. Paul. 
y> Pa. Minneapolis, Minn. 


hawnee Fire 


Insurance Zo. 
Copeka, Kansas 

















Cash Capital - - - -= = «=  $ 200,000.00 
Assets, June 30, 1907 - = = - 1,332,285.81 
Losses Paid to January 1, 1907, - = 2,017,225.18 


FIRE AND TORNADO INSURANCE—AGENTS EVERYWHERE 


INDIANA GENERAL AGENCY FOR IWDiAWA AGENTS 
GEO. M. COBB é CO., General Agents for Indiana 


OF THE 


Globe & Rutgers Fire Insurance Company of New York 

Cosmopolitan Fire Insurance Company of New York 

Hamilton Fire Insurance Company of New York 

Pacific Fire Insurance Company of New York 

Ins. Underwriters Agency of the Spring Garden Ins. Co. of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, Eng. 


Agents wanted at all points in Indiana where not now represented. 
All business reported direct to Indianapolis. 
All agents are given the benefit of the entire capacity of our office, 


Newton-Claypool Bldg. INDIANAPOLIS, IND. 














JOHN J. HENRY, Pres. GEORGE F, REEVE, Vice-Pres, CHARLES M, HENRY, Sec. 


Gio Nevar fire 


NEWARK N. J. 


A COMPANY THAT WRITES A GENERAL BUSINESS 
AND APPRECIATES AND HELPS ITS AGENTS 


For representation in Ohio, 
on C) ema, Illinois, Iowa, Wisconsin, Michigan, 
CARROLL L. DEWITT, General Agent, 153 La Salle St., CHICAGO 
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called for and the brokers claim that Indiana Agency Appointments FIRE INSURANCE 
they can rewrite in the same companies, | Calumet—O. T. Bryam, Indianapolis. TORNADO COMPANY 
through New York connections, at the State of Ill. ow dilgaiiine & Frank, Connersville. a 


old rate. An effort will be made to 
head off any infraction of the rate. 





BLAMES SOLICITOR QUESTION 





Old Detroiter Says If It Were Settled 
Satisfactorily Situation Might Be 
Straightened Out 





Detroit, Mich., Dec. 3.—(Special Cor- 
respondence)—There is an undercur- 
rent, which, when analyzed, seems to 
point to the fact that the members of 
the Detroit Underwriters Club are not 
the only ones who are disgusted with 
insurance conditions as they are in the 
city today. If certain members of the 
club would be straight and the feeling 
that others have against the outsiders 
could be smothered and a committee 
made up of outsiders and insiders got- 
ten up and the matter discussed, I am 
not so sure but what all could get to- 
gether and a better and stronger or- 
ganization than ever be formed. The 
whole trouble, I think, is caused by the 
innumerable company of sappers called 
solicitors. Agents are beginning to see 
the solicitor from the proper stand- 
point. The solicitor has no office, no 
expense outside of his ordinary living 
expenses. He gets the cream of the 
commissions, while the office he repre- 
sents has to pay all expense incident 
to an office and gets only the scrapings 
of the commissions or profit. They 
can’t maintain offices and pay costs 
incident thereto without an earning, so 
the more solicitors the more help neces- 
sary, hence greater cost. The idea that 
solicitors are not profitable is seen by 
some who get the most of their busi- 
ness through them, and I am satisfied 
the solicitor question could be used as 
a basis and through it, a change made 
so that business could be done by prin- 
cipals. This would have a tendency to 
reduce competition, hence relieve the 
present stress. 

It has been suggested that the situ- 
ation in Detroit he placed before the 
National association with a view of 
getting them to intercede in behalf of 
the Detroit agents. I think the time 
has not arrived when conditions will 
warrant this effort. 

The situation so far as the under- 
writers’ club is concerned is unchanged. 
Agents are quietly waiting the time for 
the next meeting to arrive, just to see 
what’s coming. I have canvassed the 
question with some of the leading 
agents and they seem to have no set- 
tled idea as to what the outcome will 
be. An agent who is pretty positive in 
his make-up said the matter should 
have been settled at the last meeting. 
When the majority said, “shut up shop,” 
the blinds should have been pulled 
down then and there. This would have 
put it up to the companies. He went 
back some eight years ago when there 
were over forty agents outside and 
things were going wild. Managers 
paid the city a visit and in a few, posi- 
tive, well-defined words altered condi- 
tions so that a new club was practically 
started and up to last year was pretty 
good. Perhaps they had better come 
again. 


A special agent who has. been 
through the state says that agents out- 
side are watching with some interest 
the action of the Detroit club. At its 
next meeting if the club disbands it 
means trouble in Detroit, which will 
spread throughout the state. We say 
to our friends outside of the city, 
“Don’t be influenced by the action of 
the Detroit agents. Attend to your 
own matters and let Detroit fight it out 
alone.” Conditions are peculiar here. 
The atmosphere has to be cleared and 
this time is as good as any to start 
clearing. Op Detrolter. 





Metropolitan—W. F. Mashino, Hammond. 

Mich. Coml.—Mary Harrah, Wolcottville. 

Natl. Union—Haas & Williams, Mt. Vernon; 
F. B. Parker, Valparaiso; Goff, Mitchell. 

N. W. Natl.—James Oita Columbus; H. 
R. Miller, Laporte. 

Orient—Ade & Parsons, Kokomo. 

Royal—M. F. Adams, North Manchester; John 
Davidson, Lyons; J. E. Carter, Morgantown. 

Royal Exch.—A. L. Pence & Co., Bedford. 

Security, Ct.—Hornady & Record, Danville; 
C. F. Fite, Denver; A. L. ouk, Jamestown: 
W. C. Elston, Kewanna; E. E. Pryor, Martins- 
ville; T. C. Schultz, Newtown; L. M. Pierce, 
Valparaiso. 

Western, Pa.—E. M. Metcalf, Shelbyville. 

Western Reserve—J. F. Schultheis, Mt. Ver- 
non; J. E. Stunkel, Princeton; W. H. Bonner, 
Clinton; Wadsworth & Weyer, Bedford; D. A. 
De Pew, Elkhart. 





Michigan Agency Appointments 
Atlas—H. K. Dickenson, Detroit. 
Camden—Edwin Bayliss & Sons, Bessmer. 
Cosmopolitan—Alma L. Marsh, Big Rapids; 

A. Bouchard, Cheboygan; Hill & Evans, 
Lansing. 

Firemens—C. W. Schroeder and E. J. Willmer, 
Detroit. 

Girard—H. Edgar Coppins, Jackson. 

Guardian Fire, Pa—Geo. E. Newall & Son, 
Flint; J orn, Owosso. 

Ham.-Brem.—Winsor & Miller, Marshall. 

State of Pa—D. J. Gillam, Lansing; J. H 
Slingerlend, Spring. Lake. 

Mercantile—F. W. Mossett, Hy Look and Jos. 
Wedda, Detroit. 

Northern, Eng.—H. K. Dickenson, Detroit; 
Dan A. Stewart, Norway; Harmon Bros. Ins. 
Agency, Come’ William Schmidt, neous i 

N. W. Nat’l—Carl W. Schroeder, E. 
mer, Detroit. 

Orient, Conn.—John C. Obert, Durand. 

Royal, Eng.—C. D. Sherman, Elsie. 

Security, Ct—O. C. Phillips, 
Franklin P. Sayre, Flushing. 

Sun, La.—Ferrand & Scoville, Lansing. 

Walla Walla—J. L. Sebben, Manistee; L. K. 


Bay City; 


Cleveland, Traverse City; A. Krieger, 
Petoskey. 

Western Fg ak G. Seely, Jr., F. G. Farr 
and C. J. Morrow, Detroit. 


Westchester—W. H. Prater, Paw Paw. 
Spring Garden—H. C. Wales, Elkton; F. H. 
Brown, Ubly. 


MICHIGAN NOTES 


Lyons & Staubro succeed D. B. Lyons at 
South Lyon, Mich. 


The Security of Connecticut has transferred 
from Eugene F. Sawyer to Donald E. McIntyre 
at Cadillac, Mich. 

Parker Bros. Company, Ltd., of Detroit, has 
secured licenses for E. E. Heavenrich and Frank 
Beasaw as solicitors. 

The village of Wayland, in Allegan county, 
Mich., has organized a volunteer fire department 
with thirty-five members. 

Ed. Ashford of Manistique, Mich., 
his daughter, Miss A. M. Ashford, 
solicitor for his companies. 


Frank W. Cole of Crystal Falls, Mich., has 
sold his agency to R. Eugene Beach of ulad- 
stone, who will conduct it under the name of 
Beach & Cole. Mr. Cole expects to locate in 
Detroit. 

The agency of Geo. Roelofs at Grand Rapids 
has changed its location to the Widdicomb build- 
ing, after being for eighteen years at 29 Canal 
street. Increasing business made necessary more 
spacious quarters. 

The Security of New Haven, which was in the 
agency of Eugene F. Sawyer at Cadillac, Mich., 
before he unionized, has gone to Donald E Mc- 
Intyre, while the Aachen & Munich goes from 
McIntyre to Sawyer. 

The water commissioners of Lansing, Mich., 
have voted to drive a test well at North 
Lansing and an auxiliary pumping station for 
the waterworks department will probably be lo- 
cated there. 

Robert Holmes, a builder, of Lansing, Mich., 
who has brokered his fire insurance with the 
Michigan Commercial, is opening an agency of 
his own, with the Globe & Rutgers, Dixie, Jef- 
ferson and Walla Walla as his companies, 





has had 
licensed as 





INDIANA NOTES 


Kelley, Wagner & Joyce succeed Kelley & 
Wagner at Terre Haute, Ind. 


John H. Baker and his son, Arthur, of De- 
fiance, Ohio, were indicted for arson at Garrett, 
Ind., were arrested, brought to Indiana and re- 
leased on bond. They are charged with setting 
fire to their meat market at Garrett last Septem- 
ber, causing a loss of $10,000. 


Four of the people that suffered in the fire at 
Tunnelton, Ind, recently, have begun suits in 
the circuit aan at Bed ord to recover damages 
from the Baltimore & Ohio Southwestern road, 
on the ground that locomotive sparks were re- 
sponsible for the fire. 


The Marion Malleable Iron Company, at 
Marion, Ind., is reported as carrying very light 
tornado insurance as to the value of the plant, 
and an effort is being made to secure the at- 
tachment of the 50 percent reduced rate average 
clause unless the assured can be induced to take 
out more liberal indemnity. 


At the annual meeting of the directors of the 
West Side Insurance & Real Estate Company of 
Evansville, Ind., Nicholas Althaus was chosen to 
fill the place made vacant by the death of Leon 
Curry. The following officers were elected for 
the ensuing year: President, Henry E, Dreier; 
vice-president, Dr. George W. Varner; secretary, 
U. H. Seiler; attorney, E. L. Craig. 








OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Galle Street, CHICAGO 





J. H. LENEHAN, General Agent 


The Eagle Fire Company 


Of New York 








ESTABLISHED 1806 





10ist ANNUAL STATEMENT 
Capital - - - 
Net Surplus ~ 7 
Assets - ~ - 


SURPLUS TO POLICYHOLDERS $777,620.07 


$300,000.06 
477,620.07 
1,366,517.79 


CHAS. R. STREET, Aas’t General Agent 


GERMANIA 
FIRE INSURANCE COMPANY 





NEW YORK 
ORGANIZED 1859 
Cash Capital, $1,000,000 00 


Assets, - - ~- $5,178,071 22 
Net Surplus, - - $1,094,932 62 
HEAD OFFICE: 

Cor, William and Cedar Streets 





VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 
Assets - - . : $821,402.42 
Surplusto Policyholders - 859,122.21 
Agents Wanted in Illinois 


SHIPMAN & WAYNE 


General Agents 


GEO. L. PLATT, Special Agent 
15¢ Le Salle St. CHICAGO 


Louisville Insurance 
Company 
FIRE AND TORNADO INDEMNITY 


In business continuously under the same 
management since 1872. 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 
184 La Salle Street 





Chicago 





GORHAM-BRADEN COMPANY, GENERAL AGENTS 


10 South Fourth St., Minneapolis, Minn. 


Camden Fire Ins. Assn. of Camden, N. J. 
Capital Fire Ins. Co. of Concord, N. H. 

Hawkeye Ins. Co. of Des Moines, Ia. 

New Amsterdam Casualty Co. of New York, N.Y. 


County Fire Ins. Co. of Philadelphia, Pa. 
New Brunswick Fire Ins. Co. of New Brunswick, N.J. 
New England Underwriters Ag’cy of Concord, N. H. 
Illinois Surety Company of Chicago, III. 


AGENTS WANTED IN MINNESOTA AND WISCONSIN 





Organized in 1867 


GERMAN FIRE 


Insurance Company 
of WHEELING, W. Va. 


Cash Capital, . . . $200,000.00 
Net Surplus, . . . 229,349.55 


WM. F. STIFEL, Pres 
ANTON EVAN, Vice-Pres’t 
F. RIESTER, Secretary 
WwM. coms ine Ass’t Secretary 


RICE, Sup’t of Agencies 
We R. RICE Special Agent 








INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


FIRE AND TORNADO 


Capital - - - $300,000.00 
Surplus to Polley Holders, 413,206.10 
Assets 


- - = 786,134.77 
Losses Paid to date,  3,982,143.00 





Every Local Agent should study 
“THE STANDARD FIRE POLICY” 


By G. A. DEITCH - 
It explains and gives Court 
decisions on every clause the 
policy contains, 
Sent Postpaid for $1.05 
THE WESTERN UNDERWRITER CO. 


145 La Salle Street, CHICAGO 





STRICTLY FIREPKOOF 


noret DRE VOORT 


Chicago, Dlinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men Is 
Solicited. 








SURPLUS LINES 


Por Local 
on a 
op 
agen 7) nap ones 
covering against 


7. throu a om office. 


only os ae ular channels have been exhausted. We can furnish y 
,000 in a ~~ tA of London 


a policy 
Lioyds Underwriters "that t 
ders slow. aid to 


‘aGrome commission paid 
of Illinois and New York. We also write — insurance 
helt a aaa in the United States, Europe or Canada. 


ission, 10%. 


WE mem YOUR vaumenes, a7 —— CAREFUL ATTENTION TO 


MARSH & “McLENNAN 


Chicago Office: 
169 LA SALLE STREET aa WwW 


New York 
ILLIAM 


Office: OMece: 
STREET 


Lendon 
123 BISHOPSGATE STREET 
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IN ILLINOIS AND WISCONSIN 


IDEA IS NOT WELL RECEIVED 








Illinois Field Club Members Do Not 
Take Kindly to the Independ- 
ent Rating Bureau. 





The move by the govering commit- 
tee of the Western Union to establish 
an independent rating bureau in IIli- 
nois and divorce rating authority from 
the Illinois State Board is not receiving 
favorable comment in Illinois Field 
Club circles. The field club companies 
are now paying their prorata share of 
expenses to the state board, but many 
of them declare they will not subscribe 
to a bureau. The field club theory is 
that the special agents, if left alone, 
will handle Illinois in a way that will 
reduce rate troubles to a minimum. 
Said one leading field club member: 

“There never was better harmony in 
Illinois than now. The two field or- 
ganizations are working in unison. Now 
to introduce an entirely new system 
will cause demoralization just as it did 
in Indiana. In my opinion the policy 
of centralization of power in the hands 
of the governing committee is an un- 
wise one. 





BELLEVILLE CASES UP AGAIN 





Master in Chancery Will Begin Taking 
Evidence in the Anti-Conspiracy 
Suits 





The Belleville antitrust cases in IIli- 
nois, which were begun in 1902 against 
fire insurance companies, claiming that 
they were violating the anticonspiracy 
laws by maintaining a compact office 
in East St. Louis, are now being re- 
vived. The companies‘ won on a de- 
murrer and were sustained. The state 
then amended its bill and the compa- 
nies demurred again, being sustained. 
The case then went to the appellate 
court and the decision of the lower 
court was reversed. The case was re- 
ferred to a master in chancery, who is 
now ready to take evidence. An at- 
tempt is being made by the attorneys 
on both sides to agree to questions of 
fact before the evidence is taken. 
Thomas Bates and Joseph E. Paden, of 
Chicago, represent the companies. The 
suits have been sleeping for a long 
while and it is supposed they are re- 
vived by Attorney-General Stead for 
political purposes. 





Good Work of Fire Marshal 

During the past few days the Wiscon- 
sin state fire marshal’s department has 
had the following cases: Thos. Al- 
bright, of Oconto, arrested for arson, 
was pronounced insane and sent to the 
state hospital at Winnebago; John Sil- 
berhorn, of Jefferson, arrested and 
bound over for arson, pronounced 
feebleminded and committed to the state 
home at Chippewa Falls; Bernard 
Hahn, of Sturgeon Bay, was arrested 
Nov. 25 on complaint sworn out by 
James Sexton, assistant fire marshal, 
charging him with burning the Falk & 
Buchan building, in which there was 
$15,000 worth. of property destroyed. 
He was arraigned in Judge Harris’ 
court and bound over to the February 
term of the circuit court under $3,000 
bond. 





Late News From Milwaukee 
The Milwaukee board has adopted a 
new electric current clause which is in 
conformity with the ruling of the attor- 
ney-general. The clause is as follows: 


This insurance does not cover any loss or 
damage to dynamos, exciters, lamps, switches 
or motors, caused by electric current artificially 
generated unless fire ensues, and then for loss 
or damage resulting from fire only. 


The old form was worded “caused by 
electric current whether natural or arti- 





ficial,” etc. The lightning clause has 
been incorporated into the Wisconsin 
standard policy form and the attorney- 
general holds that it can not be modi- 
fied by endorsement. 

Gollusch & Ernst have resigned their 
agency of the Queen City Fire. 


The C. W. Fischer Furniture Com- 
pany, 213-219 Second street, suffered a 
severe loss by fire on the night of Nov. 
28. The fire started in the basement 
near the furnace and owing to the 
crowded condition of the store and the 
great quantities of smoke the fire de- 
partment had a hard fight and did well 
in confining the fire to a portion of the 
large store. 





Postel Elected President 

George Postel, of Mascoutah, III, has 
been elected president of the Millers’ 
Mutual Fire of Alton, to succeed D. R. 
Sparks, deceased, who was president of 
the institution for the thirty years of 
its existence. T. Koenigsmark, of St. 
Louis, was elected vice-president. H. 
B. Sparks, a son of the deceased presi- 
dent, was elected a director and a mem- 
ber of the executive committee in place 
of his father. 





Firemen Are Disciplined 

The Beloit (Wis.) fire department 
tangle has been cleared up by the fire 
and police commission in announcing 
its findings after investigation. The 
findings are, in short: 

E. E. Goss, fire chief—Sentence suspended for 
the present, commission reserving the right to 
impose it later should good services demand. 

E. Hunter, assistant chief—Reduced to the 
ranks and transferred. 

William Butler, driver—Indefinitely suspended 
from department. ; 

Eugene D. Hending, captain of East Side sta- 
tion—Made assistant chief of Beloit fire depart- 
ment, 

R. I. Dowd brought action against 
Goss, Hunter, Butler and others, claim- 
ing that the city of Beloit was insecure 
in the matter of fire protection because 
of violation of vital and important rules 
of the department. The charges were 
not made public. 





Wisconsin Agency Appointments 
Aetna—John Howe, Amery; Blackburn & Be- 
ver, Bruce. 
Amer. Cent.—A. F. Bishop, Jr., 
Elmwood; W. H. 


Point. 

Connecticut—C. E. Fox, f 
Towsley, Spring Valley; J. A. Raup, Phillips. 

County—R. E. Carncross, Appleton. 

Eagle—C. G. Cannon, Appleton; F. E. Char- 
tier Insurance Agency, Wausau; Barnes-Weesner 
Agency, Rhinelander; Morse & Tradewell, An- 
tigo. 

Firemans Fund—Adolf Tinkler, Milwaukee. 

Germania—L. J. Breylinger, Monticello; G. 
E, Weatherby, Shullsburg. 

Hartford—R. H. Koehler, Plymouth; Tone 
Cohen, Milwaukee; A. E. Lawrence, Wabeno; rf 
T. Paull, Ridgeway; Mrs. E. 
Milwaukee; C. E. Wise, § 
Johnson, Ogdensburg; W. P. Hughes, Belmont; 
J. G. Jarrett, Cuba "G : 

Mich. Coml.—T. H. Meany, Reedsville; E. C. 
Smith, Gillett; F. P. Elliott, Oconto Falls. 

National, Ct.—Thomas Taylor, Seneca; Ryland 
Southworth, Mondovia; Mrs. Lulu P. Thomp- 
son, Osseo; E. R. Cram, Hawkins. 


WISCONSIN NOTES 


C. M. Williams has purchased the Paul H. 
Tratt agency at Whitewater, Wis. 

Rundell, Head & Tresidder of Platteville, 
Wis., have purchased the agency of Fred Wonn. 

J. C. McKesson of Fond du Lac, Wis., has 
taken in a partner, the new firm being McKes- 
son & Madden. 

At Kenosha, Wis., Chr. Schend has taken his 
son, William J. Schend, as his partner, under the 
firm name of C. Schend & Son. 

W. E. Cline, local agent at New London, will 
go out of the insurance business very shortly, 
probably disposing of his agency. 

All the fire companies in the Arthur E. Coe 
agency and the union companies in the C. C. 
Coe agency at Barron, Wis., have transferred to 
E. C. Coleman. 

S. K. Steele of Ripon, Wis., has acquired an 
interest in the S. D. Boreham agency of Fond 
du Lac, which will be continued under the name 
of the Steele & Boreham agency. Mr. Steele 
will have charge of the fire, tornado and plate 
glass insurance, while Mr. Boreham will look 
after the life and casualty lines. 


ILLINOIS NOTES 
es A. Griggs gets the Home at Kirkland, 


Mineral 


M. Schoeverling, 
Birchwood; H. 








The semiannual meeting of the Illinois State 
Board will be held in Chicago next Tuesday. 


Complaint is made that one of the important 
companies is cutting farm rates in southern IIli- 
nois. 

W. R. Bierdemann, of Mt. Vernon, IIl., spe- 
cial agent of the Germania in southern Illinois, 
has resigned as of Jan. 1. 

D. M. Peden, a local agent at Illiopolis, acci- 
dentally shot and killed himself while in a 
lawyer’s office in Springfield. 

Thomas Hood, a B sem agent at McLeansboro, 
Ill., has been bound over to the circuit court on 
the charge of forgery. 


Wm. D. Scott has taken over E. A. Hudkins’ 
companies, the Phoenix of Hartford and Provi- 
dence Washington, at Chrisman, III. 

At Olney, Ill., the Atlas transfers from Wil- 
liam Rhode to H. C. and . Coen and the 
Providence Washington from the same office to 
Miss Nellie Greeson. 

T. Fay Wilcox of Warren, Ill., has sold his 
agency to William H. Glasgow. Six prominent 
union companies transfer. Mr. Glasgow already 
had four union and about ten nonunion compa- 
nies. 


Save Money on Your Printing 


Through an agreement with a printing plant in a smaller 
town located not far from Chicago, we are in position to 
quote you low rates on all classes of printing. 














GIVE US A CHANCE AND SEE IF 
OUR PRICES ARE NOT LOWEST 








Send for quotations of printing to 


Printing Department Western Underwriter Company 
145 LA SALLE STREET, CHICAGO, ILL. 
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PERMITTED Without Extra Charge 


By all Leading Insurance Companies In Twenty-three S:ates and Territories in the United States. 








HACPOES 





‘'F-P’’ GASOLINE GAS MACHINE. 


FIRE PROOF MODEL C 


1st.—A seamless copper tank without a screw or soldered joint. 

2nd—A seamless generator without a soldered or a screw joint. 

oed-— ihe im ibility to create a pressure in the of more than one-fifth of what it 
will stand. 

4th—The impossibility of liquid. gasoline squirting from any valve under any condition. 

5th—The impossibilities of spilling gasoline while filling the tank. 

6th—The automatic governing of the pressure. : 

7th—No liquid gasoline conveyed through the building of hollow wires. 

8th—The impossibility for gas to escape in room while filling tank. 


THE INCANDESCENT LIGHT AND STOVE CO, *1%-418-420-422-426-420 East Pear! St, 


CINCINNATI, OHIO, U.S. A. WAITE FOR CATALOGUE. 


FOOL PROOF 

















The Stuyvesant Insurance Co. 


ORGANIZED 1850 
Capital $200,000.00 Assets December 31, 1906, $553,600.74 
Surplus to Pelicyholders, $281,670.18 


Pacific Fire Insurance Co. 


ORGANIZED 13851 
Capital $200,000.00 Assets December 31, 1906, $637,724.68 
Surplus to Policyholders, $389,680.74 


Insurance Underwriters 


Capital $400,000.00 Assets December 31, 1906, $2,067,333-15 
Surplus to Policyholders, $570,641.67 


Writing only Sprinklered Risks - 
Manufacturers Lloyds, patel & Burd ick 
Merchants Fire Lloyds pals stra aes 


Applications Accepted by 


JOSEPH S. FRELINGHUYSEN 
76 William Street NEW YORK 
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THE WEST AND NORTHWEST 


LOOSE STARTS ANOTHER SUIT 











Indefatigable Trust Buster Goes After 
Des Moines Local Agents for 
the Fourth Time 





Des Moines, Iowa, Dec 4.—(Special) 
—Claiming the existence of a combine 
which has been formed for the purpose 
of controlling premiums in Des Moines, 
B. F. Loose, an agent, has filed charges 
in a local justice court accusing Edwin 
McIntire and others. He has also ad- 
dressed a communication to County At- 
torney DeGraff calling for wholesale 
investigation by that officer and the 
grand jury to uncover trusts in insur- 
ance circles. For months there has 
been a bitter rivalry among some of the 
local agents and lately it is known that 
cliques had been organized and were 
fighting each other. Rates have been 
butchered mercilessly in the strenuous 
competition for business and a probe 
by the law would develop some very 
interesting instances of cutting. 

Edwin G. McIntire is charged by Mr. 
Loose with promoting and entering a 
pool for controlling rates. “Others” 
are mentioned in the petition and their 
names will be made public when the 
case is set for trial. Mr. Loose de- 
clares that the pool was formed on 
Oct. 19. 

This is the fourth petition that Mr. 
Loose has filed on the same matter 
within the past two years. On Oct. 3, 
1906, he filed a previous case against 
the members of the firm of Wilcox, 
Hopkins & Howell. These three waived 
a preliminary hearing and were bound 
over to the grand jury, where the case 
ended without developments. 





Bickel Quits Field Work 

W. E. Bickel, of the local agency 
firm of Marietta & Bickel, at Vinton, 
Iowa, who has been doing per diem 
work for the Aetna, finds that it will 
be necessary to devote all his time to 
his local work, and hence has quit the 
field. The Aetna will probably put 


some one in his place soon after the 
first of the year. 





Missouri Cases Come Up 

Attorney-General Hadley, of Mis- 
souri, has given notice that he will 
assume the taking of depositions in 
the antitrust cases in St. Louis, Dec. 
12. He states that the best evidence 
he has secured is from Geo. D. Mark- 
ham, of St. Louis, who testified that 
he had letters in his possession from 
his companies written to him about 
the same time asking him to get the 
full tariff rates, and the attorney-gen- 
eral is anxious to have these letters in- 
troduced as evidence. 





Stratton to Have Missouri 

George H. Stratton, who was for- 
merly with the Royal Exchange and 
later went with the Federal in Ohio 
and Michigan, has been appointed Mis- 
souri special agent of the Western Re- 
serve of Cleveland. He will have his 
headquarters in St. Louis. Mr. Strat- 
ton for some months past has been 
handling the Ohio field for Neare, 
Gibbs & Co., of Cincinnati, general 


agents of the Federal for automobile 
business. 





Tollefson’s General Agency 

Otto O. Tollefson, president of the 
Northwestern Fire & Marine of Min- 
neapolis, who for a time was a member 
of the Gorham-Braden Company, has 
withdrawn from that connection and 
Started a general agency of his own. 
So far he has the Eagle, formerly with 
J. Quincy Haas & Co., and the Na- 
tional of Allegheny, the latter company 





being under general supervision of 
George H. Scott, of Chicago, but being 
under Mr. Tollefson’s immediate con- 
trol in Minnesota. 

Charles Cleophas, formerly a promi- 
nent local agent at Beloit, Wis., has 
charge of the details of the general 
agency. 





Grupe Succeeds Willis 
A. H. Grupe has resigned as assist- 
ant special agent of the L. & L. & G. 
in Missouri, to become special agent of 
the Providence Washington in Missouri, 
succeeding P. F. Willis, who resigned 
to become inspector for the Insurance 

Agency Company, of St. Louis. 


Will Divide the Field 
It is understood that the Northwest- 
ern Fire & Marine will divide its lowa 
and Nebraska field, now covered by 
Special Agent W. F. Abbey, and ap- 
point a state agent for each state. 








HIGH PRESSURE AT ST. LOUIS 





Plans Being Prepared to Introduce 
System in the Downtown District 
—Big Saving Expected 





Water Commissioner Adkins, of St. 
Louis, has announced that plans are 
to be prepared soon for a new high 
pressure fire fighting system in the busi- 
ness district. The pumping station will 
be at the old Chestnut street station 
on Chestnut between First and Second 
streets, which will be purchased from 
the police department. The plant and 
installation of new pipe and fire hy- 
drants will cost between one and one- 
half and two million dollars. The dis- 
trict covered will be between Mill 
Creek valley and Franklin avenue and 
Eighteenth street and the river. Fire 
Chief Swingley says that a saving of 
$1,000 a year for each of the eighteen 
fire districts in that section would be 
made by dispensing with the fire en- 
gines. The great saving in the original 
cost and wear and tear on the hose, he 
said, would go far toward paying for 
the system. Only a fraction of the 
amount of hose now required will be 
necessary. 

The fire chief contemplates the pur- 
chase of one or two electric hose wag- 
ons soon, which he thinks will further 
cut down expenses, as it will dispense 
with $300 a year expense for each horse, 
without adding any particular cost for 
power. 





Will Enter Minnesota 

The Western Reserve of Cleveland 
expects to enter Minnesota immedi- 
ately after Jan. 1. The field will be 
added to that of Special Agent A. R. 
Porter, who now handles Michigan and 
Wisconsin. Mr. Porter has just been 
in Minnesota arranging for the admit- 
tance of the company and has made 
the appointment of the agents in the 
large cities, effective when the com- 
pany is licensed. The Head-Schurch 
Agency at Minneapolis, Smith & Tay- 
lor at St. Paul and C. H. Graves & Co. 
at Duluth have been appointed. 

The Western Reserve has had a very 
prosperous year. It has almost doubled 
its business and made a good increase 
in surplus notwithstanding the drop 
in security values. Its loss ratio so far 
this year has been only about 35 per- 
cent, although it writes a general busi- 
ness. 





Business Hit by Strike 

The agents at Oelwein, Iowa, are 
complaining of lack of business. There 
is a strike on among the employes of 
the Great Western railroad shops, the 
largest of the entire system. The work 
has been continued by labor imported 
from the east and men who were for- 
merly employed are leaving the city in 
great numbers, causing quite a lot of 
cancellation on holsehold goods and 

















lapses of accident and life policies, es- | has the American National of Rock Island, with 


pecially in the industrial life compa- 
nies. The agents think that as soon as 
the new employes bring their families 
to the city, business will brighten up 
again. 





Iowa Agency Changes 

The Kieffer-Doerfler agency, of Wat- 
erloo, Iowa, has been bought by the 
Jameson & French Company, whose 
members are connected with the Wat- 
erloo Loan & Trust Company. The 
combining of the two agencies makes 
it one of the largest insurance concerns 
in the way of companies in Waterloo. 
Mr. Kieffer has been retained by the 
new concern to manage the insurance 
end of the business. 

The Harrison & De Wolf agency at 
Reinbeck, Iowa, has changed hands and 
is now owned by H. A. Wilson. Mr. 
Wilson is an old resident and has had 
some experience in the insurance busi- 
ness. Mr. De Wolf will continue his 
practice of law, while Mr. Harrison 
will emigrate to Canada where he has 
interests in land. 





Object to Millinery Hazard 
An innovation is reported from Alli- 
ance, Neb., in connection with insur- 
ance on school property. The con- 
tents item of policies includes “cloth- 
ing, cloaks, hats, caps and millinery, 
the property of teachers and pupils.” 
The companies regard this as “the 
limit,” and have promptly discouraged 
the propensity to secure liberal settle- 
ments for cast-off clothing, the kind 

the school room generally contains. 





IOWA NOTES 


Sinnotte & Barker of Osage, Iowa, have re- 
cently added the National Union. 


The City of New York has recently appointed 
om . Hammond as sole agent at Waterloo, 
owa. 


In Osage, Iowa, the American of Newark has 
transferred from O. P. Woodard to Karl K. 
Johnson. 

The Continental has entered the agency of H. 
R. Long at Hubbard, Iowa, and W. J. Fluent at 
Charles City, Iowa. 

H. J. Giesen gets the Milwaukee Fire at Cal- 
mar, Iowa. The same company enters the Fuller 
agency at Iowa City, Iowa. 

The Keokuk Realty Company, which operates 
an insurance agency at Keokuk, has been re- 
organized and its name may be changed. 

J. E. Dempster of Waterloo, Iowa, has re- 
cently embarked in the insurance business. He 


several other good companies. 

George C. Hunter, who has been in charge of 
the loss and loan departments of the Des Moines 
Fire, is to be elected president to succeed C. H. 
Ainley, who is removing to California. 


MINNESOTA NOTES 

The fire losses in Minnesota for October, 
amounted to $565,000. 

George W. Gregory has bought the agency of 
his brother, E. S. Gregory, at Winona, Minn. 

Examiners of the Minnesota department report 
that the Citizens Fire Association of Mankato 
has only $20,793.69 assets and $23,419.84 liabili- 
ties, showing a deficit of $2,626.15. They also 
charge technical violations of state laws. 


MISSOURI NOTES 

The Cabell-Gray Agency at St. Louis gets a 
subagency of the Girard. 

The Underwriters Salvage Corps of St. Louis 
has let a contract for a 60-horsepower automo- 
bile fire patrol wagon. 

An ordinance governing moving picture 
theaters in St. Louis, prepared by H. C. 
Henley, chief of the St. Louis Fire Prevention 
Bureau, will shortly be introduced in the mu- 
nicipal assembly. 











NEBRASKA NOTES 


New Beeson tariffs have been issued for 
Pilger and Hooper, Neb. 

At Cairo, Neb., G. W. Wingert has purchased 
an interest in the J. H. Harrison agency and the 
style will be, hereafter, Wingert & Harrison. 

The Northwestern Fire & Marine has trans- 
ferred at Lincoln, Neb., from Burt W. Rich- 
ards to Wentz & Downey who have charge of 
the Columbia agency. 


GENERAL WESTERN NOTES 

A new rate book is out for Sturgis, S. D. 

Fourteen new firemen have been added to 
the department at Denver, Colo. 

Fargo, N. D., is considering insuring the lives 
of its firemen, since two of them were killed 
at a recent fire. 

Secretary Fisher of the Minnesota and North 
Dakota Underwriters has issued new rate books 
for Rugby and Tower, N. D ; 

Max Goldberger, the former Pueblo, Colo., 
merchant, accused of arson in setting fire to his 
own store for the purpose of defrauding an in- 
surance company will be given a trial next 
week. 

W. Pharis Martin of Kansas City, Mo., has 
been appointed special agent of the London 
Assurance for Missouri and Kansas, succeeding 
A. B. Digg'n*. who retires to devote his time to 
his local 2 » at Springfield, Mo. 

L. C. Hoi , brother of President Holloway 
of the Walla Walla, who has been doing field 
work for that company, has been appointed spe- 
cial agent of the Glens Falls in Utah and Colo- 
rado, with Denver as headquarters. 

Two big western fires recently are reported 
to have been caused by incendiaries. The busi- 
ness section of Cody, Wyo., and Granite, Colo., 
were both practically wiped out by blazes, which 
were very suspicious. Detectives are investt- 
gating. 
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VORYS’ RETIREMENT 


INSURANCE men will regret the retire- 
ment of A. I. Vorys, Ohio insurance su- 
perintendent, whose duties in connection 
with the. presidential campaign manage- 
ment of Secretary of War W. H. Tart 
now require all his attention. 

Mr. Vorys has been in his present office 
nearly eight years. He has gained a 
valuable experience and had reached a 
point where that experience was proving 
of great value to the public and the com- 
panies. 

Mr. Vorys has always believed in en- 
forcing the laws, but in his discretionary 
powers he has never been unreasonable. 
He was open always to conviction and 
met every question with candor and fair- 
ness, 

He leaves his office after a clean and 
honest tenure. Ohio during his incom- 
bency has stood in the front ranks so far 
as its insurance department is concerned. 

In the perplexing life insurance ques- 
tions of the last few years, Mr. Vorys 
has not stood on the housetops with rad- 
ical reforms. He has had rather the eye 
of the philosopher in dealing with the 
problems. He has not closed his eyes to 
the rights of companies but has advocated 
such measures as would amply protect 
policyholders and yet not unduly hamper 
the natural development of the com- 
panies. 

He carries with him the good will of 
the insurance interests of the country. 





AN ABSURD PROPOSAL 

THE report that the ANCIENT AND 
HoNoRABLE ORDER OF THE BLUE GOooSE 
is to be a fraternal insurance society is 
probably incorrect. At any rate it is to 
be hoped that it is. Such a suggestion 
might easily be made by one desiring to 
give utterance to the benevolent aims of 
the order, but it is scarcely reasonable to 
suppose that it would be considered seri- 
ously. 

Would it not be a spectacle for gods 
and men—the representatives of the 
greatest fire insurance companies adopt- 
ing a discredited plan of life insurance; 
the men who have little patience with the 
merchant who wants fair prices for his 
goods, but seeks insurance in mutuals and 
cut rate concerns, organizing a life in- 
surance society just on a par with these 
same companies they despise? If the 
members of the BLiue’GoosE were rep- 
resentatives of farmers’ mutuals doing 
business on the pass-the-hat plan, the 
adoption by them of such an insurance 
scheme as has been proposed would be 
entirely consistent with their general 
business methods; but it would be little 
short of disgraceful for the field men 
of strong stock companies to descend to 
such a level. If a good fire insurance 
man wants life insurance he should go 





to a good life company and buy it. 

Supposing that so ill-considered a pro- 
posal as that suggested were really to 
be taken seriously and adopted, see what 
the result would be. There is scarcely 
any doubt that by providing for the pay- 
ment of a dollar a year by each member 
for $250 insurance payable at his death, 
the order would promptly run amuck of 
the laws of several states. It would have 
to be licensed as a fraternal beneficiary 
society and comply with the laws govern- 
ing such societies. To comply with the 
laws of all states which now have nests 
of the order, it would have to charge 
certain rates, to require medical exami- 
nation of its members, to keep the mor- 
tuary and expense funds separate, to keep 
the grand nest headquarters in one place, 
to make reports to numerous insurance 
departments, and pay fees and taxes. 
And all this work and red tape to furnish 
$250 insurance each to about fifteen hun- 
dred men. 

Then it would thwart the best objects 
of the order. The proposed rates for 
insurance are entirely inadequate. They 
would have to be multiplied by from 
four to fifteen, according to age, to com- 
ply with the laws of states like Ohio and 
Wisconsin. The cost of insurance would 
be all members would stand, and the 
order would have no funds for benevo- 
lent uses. What the founders intended 
was that if a member was out of work 
and short of money he could be given a 
lift; if he was sick and without means, 
proper medical attention and nursing 
could be furnished; if he left a family 
with practically nothing, the order could 
relieve the situation as circumstances re- 
quired. This is benevolence; to turn the 
order into a business proposition con- 
ducted on very poor plans is not. 

If the level-headed men who are per- 
fecting the plans of the order think the 
suggested insurance scheme worthy of 
even a little consideration, it will not 
take them long to see the folly of it. 





“CY” DREW’S PEN PICTURE 

“Cy” Drew’s latest issue of Insurance 
Report might well be termed a “RitTEN- 
House Special Edition” as about three- 
fourths of the November number is given 
to the strenuous Colorado insurance com- 
missioner and his activities. Editor Drew 
sees him at short range in his office in 
the state house with the dynamo on at 
full blast, and the atmosphere electrified. 
The pen picture of a character so enter- 
tainingly delineated as has been done by 
Mr. Drew makes an interesting study. 

About every well-informed insurance 
man ere this knows something of Com- 
missioner RitTENHOUSE and hence will 
find much of the picturesque in Editor 
Drew’s portrayal. 





H. O. Srork has been appointed 
deputy insurance commissioner of Ok- 
lahoma. The state should be a fine 
breeding ground for new companies. 





Epucators are being appointed state 
insurance commissioners. Prof. C. W. 
Bett gets the Kentucky position, having 
been principal of the Harrodsburg schools 
for many years. Prof. J. A. Hartican, 
a college educator, is at the head of the 
Minnesota department. F. W. Porter of 
Illinois was formerly superintendent of 
schools in Edwards county. 





Association to Have 
Health Statistics 





The committee on tabulation of 
health statistics appointed by the In- 
ternational Association of Accident Un- 
derwriters is sending out blanks on 
which companies are to report their 
experience. It will cover general sick- 
ness and general disability policies, 
either commercial or industrial, but 
each will be reported separately. 

It is the intention of the committee, 
for instance, to make a record of the 
sickness experience on each policy or 
renewal that was written or went into 
effect between Jan. 1 and Dec. 31, 1904, 
giving the total number of days of 
exposure or risk for the time interven- 
ing between the date of its beginning 
in 1904 and the date of its next renewal, 
or of its termination if it was not re- 
newed, also the number of days of con- 
fining and nonconfining sickness, re- 
spectively, occurring under such policy 
or renewal, whether the sickness com- 
menced in 1904 or in 1905, if the term 
of the policy or renewal ran from 1904 
into 1905, so that it may know the 
actual amount of sickness charged un- 
der each one of the policies or renewals 
that became effective in the year 1904, 
and this method will be pursued as to 
the business written or renewed in 
1905 and in 1906, respectively. 


The following are the instructions 


as to furnishing required data: 

1. Policy number. ary. 

2. State in which the risk is located. 

3. Sex of the policyholder. 

4. The attained age, meaning the age of the 
policyholder in the year you are tabulating— 
for instance, 1904—and not the age at the time 
the policy was originally written, if, you are 
dealing with a renewal of a policy written in a 
previous year. : : ; 

5. Occupation. Under this heading, you will 
record the occupation of the policyholder as 
briefly as possible, but with sufficient clearness 
to enable the committee to assign it to its proper 
place, and here it is necessary to add a word of 
caution, because in the previous tabulation some 
clerks making out schedule sheets recorded the 
described duties and not the occupation. We 
shall want to know whether a policyholder is a 
merchant, a manufacturer, or a superintendent, 
and, if possible, what line of business he is en- 
gaged in. Similarly, if he is an ordinary work- 
man or laborer, the class of business or trade 
in which he is working or laboring should, if 
possible, be recorded. 

* . . 


6. Height in feet and inches. 

7. Weight, in pounds. 

8. Kind of policy. ‘A’ will mean a commer- 
cial form of policy covering all kinds of sick- 
ness, and “B” will mean an industrial policy 
covering all kinds of sickness. . 

9. Duration of exposure. Under this heading, 
you will state how many days the policy or re- 
newal for which you are making a record was in 
force. If you are dealing with an annual re- 
newal which became effective on Dec. 1, and 
which continued in force until Dec. 1 of the 
following year, you will enter the period of ex- 
posure as 365 days, notwithstanding the fact that 
only 31 days of the entire period belongs to the 
year in which this renewal became effective, and 
you will likewise trace the risk to the date of the 
next renewal for any possible sickness that may 
have been reported, so that the entire sickness 
experience of the policy or renewal becoming 
effective in 1904 may likewise be recorded. 

* * . 


10. Cause. In this column will be noted the 
cause of any disability which may have com- 
menced during the term of any policy or re- 
newal which went into effect during the calendar 
year you are engaged in recording, giving the 
name of the disease as finally determined at the 
time of claim adjustment rather than the name 
given in any preliminary notice, because such 
preliminary notice may have been erroneous as 
to name. If, for instance, you are entering upon 
the schedule sheet a renewal which went into 
effect on July 1, 1904, and you find a record 
that the same policyholder reported an illness 
beginning March 1, 1904, you will not enter this 
illness in connection with the renewal under con- 
sideration, because the sickness beginning March 
1 must have occurred under a policy or renewal 
which became effective in 1903. ’ 

If in any case you are dealing with a policy 
or renewal covering a shorter term than one 
year, you will enter upon the schedule sheet 
the first renewal becoming effective in 1904 and 
enter with it any sickness which may have com- 
menced during its term, and you will then fol- 
low with an entry for each succeeding renewal 
of the same policy which became effective in 
1904. 

. * * 

11. Days confined. Under this column, you 
will enter the number of days the policyholder 
was confined to the house, without regard to the 
number of days you may have paid for in set- 
tling his claim. ’ 

12. Days not confined. Under this column 
you will enter the number of days the claim Pe. 

rs show the policyholder to have been disabled 
ut not confined to the uouse, the intention be- 





Personal Side of the 
Insurance Business 





P. C. Royce, secretary of the Hart- 
ford Fire, died suddenly at a railroad 
station in New York City. He was 
sixty-nine years of age. He entered the 
business as a local agent at Joliet, Ill. 
in 1865, taking the Hartford and other 
companies. Later he became special 
agent of the Merchants, of Chicago, 
and in 1872 went into the field for the 
Hartford. In 1876, Mr. Royce was 
elected secretary of the Girard, but re- 
turned to the Hartford in 1881 as as- 
sistant secretary. He succeeded to the 
secretaryship in 1886. 


A. L. Abbey, of Decorah, Iowa, re- 
tires from the field after forty-two 
years of continuous service. His first 
position was with the Northwestern 
Fire of Decorah, which, after two years, 
was forced to retire from business. He 
then took up the position of special 
agent with the Continental, in whose 
service he was for twenty years, being 
located for several years in Illinois, 
with headquarters in Chicago. He was 
then transferred to Iowa and Nebraska. 
After resigning from this company he 
went with the Hawkeye of Des Moines, 
in whose service he has been for twenty 
consecutive years, having as his terri- 
tory the northeastern part of Iowa. 
Mr. Abbey will retire from active busi- 
ness and will devote his time to looking 
after his private interests. 

He has several sons who are engaged 
in the insurance business. Ed. Abbey 
has a local agency at Decorah, Iowa, 
and W. F. Abbey, an adjuster for the 
Northwestern Fire & Marine, has just 
transferred his headquarters from De- 


.corah to Omaha. 


F. F. James, of Indianapolis, a local 
agent there, who has just secured the 
Northwestern F. & M., has a fine rec- 
ord. He has been in business three 
years, having written $30,000 in premi- 
ums. On this he had had losses of 
$873.61. So far this year he has writ- 
ten $16,000 in premiums and has had 
$100 in losses. Mr. James is Indiana 
state agent of the Ohio German and 
represents locally in Indianapolis the 
Ohio German, Southern, Northwestern 
F. & M. and the National Lumber. 

Harold Junken, an examiner in the 
office of Crum & Forster, of New York, 
is making a trip through Ohio and In- 
diana with Special Agent F. F. Murray, 
of the United States and Nassau Fire. 


Albert T. Graham, who has been in 
charge of the brokerage department of 
the Moore, Case, Lyman & Herrick 
agency in Chicago, now goes with Klee, 
Rogers & Co. in their surplus line and 
cutside brokerage business. He will 
have entire supervision and complete 
management of this department, and 
will become financially interested with 
the firm. He is a good man and the 
firm is of equally high class. 

The Moore, Case, Lyman & Herrick 
agency has presented Mr. Graham with 
a tea service as a testimonial of his 
long and faithful service. 

Mr. Graham entered the office of 
Geo. C. Clarke & Co. in 1879, occupying 
nearly every clerical position in local, 
general agency and marine depart- 
ments, finally becoming examiner of 

(CONTINUED ON PAGE 18.) 





ing not to find out how many days you may 
have paid for but how many days of actual sick- 
ness occurred. 

In handling 1905 policies or renewals, you will 
follow the same rules laid down above for 
1904 policies and renewals, and in handling 1906 
policies and renewals you will follow precisely 
the same rules, A special record should be made 
at the time of preparing these sheets if you find 
that you still have an open claim on account of 
any sickness beginning in 1907, so that the 
tabulators may have notice of it, and thus be 
afforded an opportunity to correspond with you 
on the subject with a view to getting the final 
outcome of the case into the record when the 
claim shall have been closed. 
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EPRESENTATIVES of the old 

companies are not likely to waste 

much sympathy on some of the 
concerns that are now showing signs of 
distress. Another Indiana company is 
reinsuring. A fight is on among stock- 
holders of two St. Louis companies, 
one in process of organization, the 
other in operation. These are not im- 
portant events in the big world of life 
insurance, but they are only a fore- 
taste of what is to come. 

There has been little doubt in the 
minds of men who considered the ques- 
tion, that many of the companies or- 
ganized since the Equitable troubles 
would be unable to stand the pressure. 

The times seemed propitious for 
their starting; so did the years follow- 
ing the Civil War when the country 
was doing business on a depreciated 
currency, industrial development was 
intense and the speculative fever ram- 
pant. Many companies started then, 
and how many are left? About nine— 
Connecticut General, 1865; Equitable of 
Towa, 1867; Hartford, 1866; Metropoli- 
tan, 1866; Michigan Mutual, 1867; Pa- 
cific Mutual, 1867; Provident Life & 
Trust, 1865; Prudential, 1873; Union 
Central, 1867. The others started be- 
fore the war or since the panic of 
1873. It is a very safe supposition that 
not one of those mentioned was started 
by speculators or adventurers. 

For several years past the country 
has been doing business on money 
growing considerably cheaper, as 
shown by advancing prices; the indus- 
trial development has been enormous; 
speculation has run riot. Now we 
have reached the 1873 stage. Will his- 
tory continue to repeat itself? 

Just as the institutions named—some 
of them among the best in the land— 
emerged safe and staunch from the 
wreckage that floated about them, so 
will there be among the recent arrivals 
some built on sound principles with 
sound men behind them that will de- 
velop into fine institutions. But as 
most of those that started in those 
speculative postbellum days are no 
more, so will many: now with us pass. 
There are not likely to be the failures 
of the former period. Stricter reserve 
laws, better supervision, and greater 
facilities for reinsurance will prevent 
failure; but that there will be mergers, 
reinsurances and retirements there is 
little reason to doubt. 

Should the present stringency prove 
only a flurry it will have served to put 
a check on speculation. Men will not 
be as ready to invest in stocks because 
of the brilliant figures in a prospectus 
as they were a year ago. The “ground 
floor” will not look so attractive. The 
legitimate companies, old and young, 
and the legitimate agents will not meet 
so much interference from “schemes” 
of questionable character. The public 
will get its senses back and be more 
ready to do business with sound, con- 
setvative institutions, and men of 
known honesty. 

A banker said recently that the “glad 
hand” banker has been exterminated 
by this flurry. The “glad hand” stock 
salesman may not have fared quite so 
badly, but he is much the worse for 
it. Legitimate life insurance is coming 
into its own again, cleaner, stronger 
and better for the chastening it has re- 
ceived. The fan has blown out some 
of the chaff at the top and the cockle 
seed and cheat are going through the 
screens at the bottom. The process 
has been rough, but the good compa- 





nies and the good men in the field will 
emerge without permanent injury, and 
again the great lesson will have been 
taught that absolute integrity and 
soundness of character are the essen- 
tials whether in men or institutions. 





With the return of the people to con- 
servatism, the sale of life insurance will 
increase. In times like the past few 
years, when stocks were going up and 
the fever to get rich quick was high, 
life insurance was too slow to be 
attractive. The substantial and certain 
returns on an endowment policy do not 
look so good when one’s neighbor is 
enjoying prosperity through a lucky in- 
vestment. But many a neighbor, once 
considered lucky, has been badly 
pinched of late. As the automobile 
goes to the second-hand dealer or back 
to the concern from which it was 
bought, as “For Rent” signs appear on 
the big houses and expensive apart- 
ments, as the cook takes on the work 
of the laundress and the “second girl” 
and the stocks that once were so valu- 
able are way down, with no sales, the 
life insurance policy that was counted 
a pretty slow proposition will look very 
good. Many men find their life poli- 
cies about the only property they own 
which has not depreciated. With the 
charm taken out of speculative securi- 
ties, men, who still must make invest- 
ments, will turn to something which, 
like government bonds, is always good 
and available when it is wanted. 





In his recent speech at St. Louis 
President Kingsley of the New York 
Life paid his respects to certain feat- 
ures of the New York law in no un- 
certain terms. He pointed out the 
worse than folly of limiting the sur- 
plus to 5 percent of the reserve in the 
case of very large companies. This 
year three great companies already 
have suffered an 8 percent depreciation 
in the value of their securities. Taking 
Mr. Kingsley’s figures, it is evident 
that if the three great New York com- 
panies had been operating under such 
restrictions for years past and had no 
tontine surpluses, they would now be 
impaired, or very nearly so. When 
the Armstrong law was enacted the 
legislature of New York had no reason 
to expect such conditions as now pre- 
vail; yet here they are, within the first 
year after the law became effective. 
When a legislative body, acting after a 
most searching investigation and with 
able advice on the technical points in- 
volved, enacts a law which within one 
year would threaten great institutions 
with impairment, it must be evident 
how dangerous these inflexible laws 
are. 

For several years it has been a favor- 
ite idea of life insurance reformers “to 
make it an absolute liability.” Their 
chief thought was to give an extrava- 
gant or corrupt management no surplus 
with which to speculate and to hide its 
wastefulness. There was ground for 
this feeling, but now the dongs of in- 
flexibility is made apparent. Elasticity 
is needed as much in life insurance as 
it is in the currency. 5: 

The men who have been endeavoring 
to reform life insurance by legislation 
have generally been honest, but at 
times they have overstepped the mark. 
They have endeavored by law to make 
men honest or prevent their being dis- 
honest and in so doing they have ham- 
pered the movements of those who 
need no restrictions placed upon them 





and impeded the orderly and legitimate 
progress of institutions of the very 
highest character. 





A point in the Armstrong law criti- 
cised by President Kingsley is the lim- 
itation of the amount of new business 
that may be written. The reason for 
that limitation is well known. It was 
intended to stamp out high pressure 
methods. Yet, there is the New York 
Life with a plant easily capable in nor- 
mal times to produce much more than 
$150,000,000 of new business a year; 
but it must not do so. It must be held 
down to part speed or must be reduced. 
While now the company with its present 
expense for branch offices and agency 
supervision could probably write $200,- 
000,000 a year, it must be held to the 
limit, while a number of small com- 
panies are straining and going to great 
expense to produce the other $50,000,- 
000 the New York Life could produce 
so much more economically. 

If the Northwestern Mutual con- 
tinues to grow as it is doing now, it 
will be but a few years till it will strike 
the limit of annual production. Then 
its plant must be slowed down while 
some of the companies that pay 80 or 
90 percent for business write what it 
might have written at 50 percent. Is 
the public the gainer by such restric- 
tions? 





A recent advertisement inserted in a 
local paper in North Dakota by Eu- 
gene Fritz, state agent of the North- 
western Mutual Life, is of interest as 
calling attention to a point which might 
be used advantageously by western 
agents of many companies. The adver- 
tisement in part is as follows: — 

The Northwestern Mutual Life In- 
surance Company, of Milwaukee, Wis., 
received in premiums from its North 
Dakota policyholders during 1906 
$153,322.69. It returned to its policy- 
holders in North Dakota during the 
same year for: 


Death claims ........seeeeeeseeeees $ 28,393.00 
Matured endowments 00.00 


Ui nt hn cna swamevaeunad 84,089.64 
ET UM viviscsiudeseotedneeese 88,525.00 
Grand tated cccccccccccsoccccevess $154,007.64 


In addition to returning to its policy- 
holders in the state $684.95 more than 
its entire premium receipts, it loaned 
to the farmers of the state during 1906 
on first mortgage loans over two and 
one-quarter times its entire premium 
receipts from the state, or $344,291.78. 

If there is any one thing which is 
particularly distasteful to many inhab- 
itants of western states, especially the 
newer ones, it is the thought of hav- 
ing money go east. They see the rail- 
roads mostly owned and controlled in 
the east, the insurance companies 
drawing premiums in the same direc- 
tion, their merchants sending money 
eastward for goods, and they feel that 
their states are being drained of cash 
for the benefit of the older and 
wealthier sections. That they get value 
received for this money does not in 
all cases count with them. 

When a life insurance agent ap- 
proaches them this prejudice is one of 
the obstacles he must overcome unless 
he represents a far western company. 
It is to his advantage to be able to 
prove that his company is returning to 
the state as much money as it takes 
from it, or more. Though it be money 
loaned to citizens of the state, which 
must be repaid with interest, the sort 





of westerner here mentioned is satis- 
fied. Therefore it would appear that 
agents would do well to study their 
companies’ payments and loans in the 
west and investments in western enter- 
prises. 

It is a fact, sometimes overlooked, 
that a vast amount of life insurance, 
paid for in the east, is maturing as 
claims and endowments in the west. 
The westward migration has carried to 
the newer west thousands of men who 
had insured in the older parts of the 
country’and paid many, or perhaps all, 
of their premiums there. before they 
moved. The companies are paying the 
claims on these policies in the west. 





One agency manager follows a meth- 
od in breaking in new men that he has 
found successful. He secures a man 
who is well acquainted about town and 
has him arrange two or three. inter- 
views a day for one of his star agents. 
The man accompanies the agent and 
introduces him. He listens to the con- 
versation and thus absorbs all the fine 
points of soliciting. After while he 
tries to work up a few cases of his own 
and blossoms out into a full-fledged 
agent. The agency manager then em. 
ploys a new guide. The guide is given 
half the commissions on business closed 
by the agent and the full commissions 
on applications written by himself 
without the aid of the agent. The 
general agent, however, does not allow 
the guide to handle any cases of his 
own until he feels the man knows the 
business well enough to present the 
proposition intelligently and close it 
up as it should be closed. 

The agency manager seeks men as 
guides who have no experience in life 
insurance but who seem to possess ma- 
terial that can be whipped into shape 
for a future agent. By being helpers 
and listening to the interviews they get 
well drilled before they attempt solic- 
iting themselves. In this way they 
are making money from the start and 
have an income while they are learning 
the business. By arranging interviews, 
they can save the time of an agent who 
can afford to divide his commissions. 
The agent, in addition to the two or 
three arranged interviews a day, can 
see others of his own cases. 

This agency manager says he has de- 
veloped some fine agents by this 
method. 





One of the company papers makes a 
splendid comparison between the wear 
and tear on a machine and the gradual 
decay of one’s vital powers. Because 
of wear and tear, a plant marks off a 
certain percentage each year for de- 
preciation. The value of a stock of 
goods and the cost price of machinery 
is gradually reduced because of what 
may be termed business friction. In 
perhaps twenty years or even less the 
machinery, fixtures and plant are worn 
out. Against this final day of total 
destruction, the percentage marked off 
is laid aside. Then this comment is 
made: 

“Now, will you kindly tell me the 
difference between this and paying the 
premium each year to insure yourself 
against what is absolutely certain to 
be the ultimate destruction of your life 
by death? The only reason you can 
give fot not pursuing the same course 


is that you do not oa beget > 


life, which manages, 
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and makes productive the machinery, 
the plant, the fixtures, the general par- 
aphernalia you use in our business, as 
valuable as these inanimate fhings 
themselves.” 


WHAT PLAN IM FUTURE IS 
TO KEEP THE BUSINESS UP? 


Since life insurance companies have 
been forced to operate under the dras- 
tic laws enacted of New York the prob- 
lem of producing sufficient new busi- 
ness to hold the records made a few 
years ago is becoming a serious one. 
This is especially true of the compa- 
nies which did not have complete and 
strong organizations over their entire 
territory in the beginning. The old 
companies with offices in the great cen- 
ters of population or with strong gen- 
eral agencies are in a much better po- 
sition to meet conditions as they exist. 
However, the task of keeping up the 

roduction of new business has not 

een an easy one even with most of 
them, as the reduced commissions have 
in many cases caused desertions from 
the ranks and the limitation of expenses 
has operated to curtail activity. 

It is possible that the business this 
year will show an increase over 1906 in 
the aggregate amount written and in 
force, but at the same time the gain 
will not be what is desired by progres- 
sive underwriters. On the other hand, 
they will have the satisfaction of know: 
ing that it is better business and will 
stay on the books longer on an average 
than that written under pressure and 
through inducements such as once 
rolled up large amounts at the close of 
the year. e “not taken” business 
has come to be a smaller item than in 
the past and this alone shows that 
agents are writing only what they be- 
lieve will stick. 

Consideration of these points has 
raised the question as to whether the 
general agency system will be success- 
ful in the future in producing the neces- 
sary amount of new business or 
whether the companies will be com- 
pelled to change to salaried managers 
either in all or part of the territory in 
which they operate. In looking into 
these two systems the cost of securing 
the business must receive attention as 
well as the possibility of increasing the 
aggregate amount. Managers and gen- 
eral agents differ in their opinions on 
this point, as they do upon the expedi- 
ency of making any change whatever. 
Company officials understand that the 
field force must always be consulted in 
taking a step that will affect the man- 
ner of securing business and that years 
are required to work out any plan that 
will take the business out of the gen- 
eral agents. An element of cost, in 
purchasing the business of the old 
agencies, must enter into the problem 
also. For this reason alone, a change 
of that kind, involving such far-reach- 
ing results, will probably be slow in 
coming. 





* . 

From the standpoint of the general 
agent various opinions may be had. 

ose who have a large business on 
their books are loath to give it up and 
believe that the renewal commissions 
on it under the old contracts and the 
new business that may be secured under 
the new arrangement will be sufficient 
to make the work fairly profitable. 
“For nine years, at least,” said one 
general agent, “the business of an old, 
established agency should increase, be- 
cause the renewals on the new business 
continue for that length of time, and 
after that the agency should at least 
hold its own and make a good living 
for the manager.” The first cost of 
new business was taken into consider- 
ation and he admitted that with the 
contracts made with solicitors by his 
office, there is little or no profit for 
two, or possibly three, years. The 
advances on brokerage business, this 
agent lained, return about 50 per- 


cent on invested. 
Another qunseal agent took the view 





that the business would be much better 
taken care of by general agents than 
salaried managers, from the fact that 
each policy sold represents the invest- 
ment of a certain amount of money 
and that it will naturally be watched 
and fostered as long as possible. More 
new business will be gotten, he con- 
tended, because the progressive general 
agent is willing to spend money to get 
it. This, he held, the company cannot 
do, because of the great increase in the 
expense ratio that would result. He 
further stated his belief that the large 
companies now operating with salaried 
managers are not making as good a 
record as those employing only gen- 
eral agents. 
« * 

Perhaps the most difficult question 
to meet is the establishment of new 
general agencies. With the commis- 
sions and renewals now paid, the suc- 
cessful solicitor looks askance at a 
contract that will not only require him 
to spend a large portion of his time in 
endeavoring to employ agents, but will 
mean an outlay of money in salaries 
to special agents and advances of one 
kind or another. In many instances, it 
is believed, he will prefer going on with 
his work as a solicitor to taking a po- 
sition with a title and a big. expense 
account. Companies usually desire 
good solicitors for these places, as 
much time is required in teaching green 
men the business, even if they are will- 
ing to make the investment. 


For a new man to establish a general 
agency without investing money is al- 
most out of the question. This is ad- 
mitted by the adherents of the general 
agency system. He may stick to the 
business with bulldog tenacity and 
make up with personal work what he 
does not get from solicitors until he 
forces an opening for himself and wins 
out, but seldom do even good agents 
have the patience to hold on until they 
gather a force about them in this way. 
Once an agency is established on this 
basis, however, it is a good one and 
will pay in the end. 


A member of a well-known general 
agency firm stated some time ago that 
if a man is cut out for a successful 
general agent, he had as well commence 
now, as there was never a better time 
to write business. Applications are 
easier to secure now than ever before, 
he said, and it does not require so 
much argument to show men why they 
should protect their families and their 
business. Business men have been 
forced to think of the subject because 
of the great amount of publicity given 
it within the past few years. More- 
over, they have faith in the companies 
which have weathered the storm and 
that point does not need elaboration, 
as it once did. With such conditions 
among the people, he believes that the 
present is an excellent time to enter the 
business as a general agent, although 
he realizes, as do others, that money 
is required to make it go from the 
Start. 

* ° ~ 

Some years ago an eastern company 
decided that general agencies with 
small territories would prove more 
successful than offices with jurisdiction 
over large fields. Ohio was selected 
as the place to test the idea and gen- 
eral agency contracts were made in a 
large number of places, the offices in 
the cities being limited to make room 
for the others. A superintendent was 
employed to give exclusive attention 
to the state. This arrangement con- 
tinued just about one year, when it was 

iven up as a failure and the scattered 

usiness was gathered up and diverted 
back to the offices in the cities and 
their territory extended to the old 
boundaries. It was found that the 
numerous general agencies degenerated 
into offices with one solicitor and that 
the system was too expensive to oper- 
ate in that way. From this experience, 
it is deduced that a direct agency sys- 
tem would not be successful and that 
either a general agency or salaried 
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The Indianapolis Life 
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The Reserve Loan Life 
Insurance Co. 


INDIANAPOLIS 





Operates under the 
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OF INDIANA 
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The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Acteary 
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Pittsburgh Life and Trust Co. 


ENDORSED AT HOME 
tasurance in force in Pennsylvania over 
$10,000,000 
W. C. BALDWIN, President 


Solleltors’ Contracts Direct with the Company 


NO CENERAL ACCENTS 
Assets Exceed Total Liabilities by fore Than 
$800,000 


PITTSBURGH LIPB BUILDING 
Pittsburgh, Pa. 
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manager must be made responsible for 
the development and production of 
business from more or less extended 
territories. 

® - 

Experienced general agents assert 
that on opening a new office the agent 
should be allowed a salary and commis- 
sion for from three to five years or 
until -he gets the renewals up to a 
point where they will yield a sufficient 
return to pay him. After that he will 
be in a position not only to take care 
of the solicitors, but to put money 
enough into the business to make it 
profitable to the company—that is, if 
he has been successful during the time 
the company aided him with the sal- 
ary. 

* * * 

As a rule salaried managers believe 
that their system is the only one that 
will be able to survive the change that 
has come over the business. They say 
that even old general agencies, with a 
large amount of business on _ their 
books, find it gradually dropping off 
and that the new business has but nine 
renewals, which are not sufficient to 
keep the agency up. They say fur- 
ther that, with some of the old and 
conservative companies which now 
employ salaried managers, the business 
is costing more than it did under the 
old laws. This is due to the fact, they 
say, that many companies are employ- 
ing agents direct and as a result the 
other companies must give them a 
commission up to the limit to keep 
them. This was not true a few years 
ago, when no competition of this kind 
existed. 

+ om * 

Salaried managers claim that the su- 
pervision over their territories is just 
# good, if not better, than that fur- 
nished by the general agent. Skilled 
men are chosen for the positions, they 
say, and they are able to take care of 
the business in the best possible man- 
ner, because they give their time to 
this rather than to personal writing, 
although most of them do a fair share 
of the latter. Their executive ability 
is tested before they are put in charge 
of an office and they are usually suc- 
cessful from the start. Nothing is lost 
by the companies in tests and trials 
under this system. 

© * 


* 

Companies have less difficulty with 
agencies operated on this plan, as the 
managers are always under their con- 
trol. While the men lose their inde- 
pendence to some extent, they are al- 
ways ready to concentrate their work 
at any point the company desires de- 
veloped. This is a distinct advantage 
from a company standpoint. While 
general agents are usually willing to do 
all they can in this direction, yet they 
feel that they are free to take their own 
way, and for that very reason do so 
to a greater or less degree. 





UTILIZES COUNTRY BANKS 


T. J. Henderson of Grand Rapids, 
agency manager of the Illinois Life for 
Michigan, makes use of country bankers 
very effectively as helpers. The coun- 
try town banker stands well in his com- 
munity and has the confidence of the 
people. Before the agent goes into a 
town the banker is asked to prepare a list 
of prospects. The agent ascertains from 
the banker something about each man. 
Either the banker accompanies the agent 
or furnishes a letter for him to carry. 
In most cases a letter is prepared, signed 
by the banker and sent beforehand to the 
prospect, telling him that the agent will 
call to talk on a proposition which the 
banker recommends. 

If the prospect hesitates or seems to 
doubt the reliability of the company or 
~ he is asked to meet with the agent 

t the bank and talk it over with the 
maar. 

If there is a chain of banks controlled 
by the same people the agent can use 
each bank in a locality as a backing. 

Mr. Henderson and his men have writ- 
, ten large amounts of business in small 











towns and surrounding communities by 
using the banks as a leverage. 

Some of the bankers have become suf- 
ficiently interested in the work and hence 
seen enough of its — to give 
their whole time to life insurance. 


BUILDING A GENERAL AGENCY 
WITHOUT THE AID OF CAPITAL 


By D. M. Baxer, Tuirp Vice-Presipent, Pa- 
ciFic Mutua Lire. 


To establish a general agency with- 
out capital is a much easier question 
to answer, and a much easier task to 
perform, than if the question at issue 
read, “How to Build a Successful Gen- 
eral Agency with Capital.” The life in- 
surance business is like other lines of 
business. The large mercantile houses 
ot the country have universally grown 
from small beginnings, having been well 
grounded by the man of small means, 
but by one who possessed good judg- 
ment and especiaily the old-fashioned 
virtues of honesty, diligence and ever- 
lasting persistence in the one direction. 

‘Lhe house of Marshall Field of Chi- 
cago was started in a very small way. 
It has grown and developed year by 
year out of itself; its former office boys 
are now at the head of the firm. The 
expansion of any business depends con- 
siderably upon the education, the 
broadening out and promotion to in- 
creased responsibility of its employes. 
But to begin with, any business must 
be established by some man or men 
who work and economize and who are 
in the closest possible touch with every 
detail of it. It is so in our business. 
First, the general agent should see to 
it that he is a good producer of busi- 
ness himself. He will have to do this 
in order to provide an income and it is 
a good thing that his circumstances 
compel him to solicit business, since 
it is very essential that he does so in 
order to make a success of his agency. 
He cannot hope to guide others in 
doing something he himself is not 
thoroughly familiar with. Besides, he 
can make more contracts with good 
men while he is out in the field than 
he can in the office. Just about as fast 
as his income increases, his knowledge 
of men and ability to handle them to 
advantage will increase. Like the mer- 
chant, he learns who of his employes 
can be trusted with larger responsi- 
bility, and thus he broadens his scope 
of operations. 

It is for the reason that his growth 
must necessarily be somewhat slow at 
the beginning that he should not at- 
tempt to handle a large territory. He 
should start with a small field, taking 
his chances on securing more when he 
needs it. No man should attempt a 
task away beyond his ability, but when- 
ever his ability equals the task it is 
time enough. 

This business demands the best there 
is in a man. It demands big men, 
broad-minded men, men of courage, 
enthusiasm and electrical energy. Be- 
fore a man can become a manager of 
men he must learn to manage himself. 
These qualities are contagious and ab- 
solutely essential. 

A large successful agency organiza- 
tion is the work of years, and like other 
large business concerns, can only be 
built up by long continued, conscien- 
tious and intelligent effort, and the best 
agency organization is the one which 
has been developed out of itself with- 
out the aid of outside capital. 











RESULTS COME LATER 


Life men as much, if not more, than 
any other class meet with unexpected 
results. The field they have been culti- 
vating may seem almost barren in the 
harvest, and yet in time the applications 
come. 

Many life men can testify to the volun- 
tary application for insurance by men 
whom they have been working for some 
time. It pays to keep at work even if 
present results do not materialize. 
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CORRESPONDENCE WITH AGENTS SOLICITED 


eee 


ee 





A POLICY 
YOU CAN SELL 
ote of er ea kind of 


Policy is issued to both men and women o 
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once for full particulars. 


National Life Association 
DES MOINES, 10OWA 


Course of Insurance 
Education 


Department for Fur- 
Our pres nny Prospects 


New “Model Policy” 


Will plow the field and assure 
the harvest for good agents. 


Phenix Mutoal Life Insurance Co. 
HARTFORD, CONN. 


Write Home Office. 
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ASKING FOR 
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THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 


‘ew jerscy 


JOHN P. DRYDEN, Home 
President. 


Office, 
NEWARK, N. J. 





Incorporated as a a Preck na by the Stated 








INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIARAPOLIS, INDIANA 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 





THE CAPITOL LIFE 
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ot Colorado 


Heme Office: Denver, Gelorade 
Thos. F. Daly, President 
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THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 
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Our agents are representative citizens of 
theie respective communities. 





We Are Different 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dezen members 
and these members bring Aim a hundred 
more. Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY 
Murtland Bidg., Pittsburgh, Pa. 





Massachusetts Mutual 


Life Insurance Co. 
SRRINGFIELD, MASS. 
Ineorporated 1851 


General 
Sie toe A Fennel Wane 
New policies, — annual dividend record, 
low expense ratlo. 
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Columbus Agency, 1008 Outlook Batiding 





The Company OF the People, BY the People, FOR the Peeple 


THE METROPOLITAN LIFE INSURANCE CO. 


incerperated by the State of Rew York—Steck Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 
Assets, tina 


Proof of Public Confidence 
This Company has more premium-paying buei- 
ness in force in the United States than any other 
Company, and for each of the last thirteen years has 
had more New Insurance accepted and issued than 
any other Company in America. 


Daily Average Business During 1906 
112 pe day a Nomber ot Cate Pa. per 
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PERCENTAGE OF FIRST YEAR’S 
LOADINGS TO CROSS PREMIUMS 


The following table shows the aver- 
age percentage loading on the gross 
premium of companies on first year’s 
premiums in 1906. The figures vary 
considerably according to the class of 
business written. Thus, two companies 
might compute their rates in exactly 
the same way, yet if one wrote largely 
high-rated endowment business while 
the other wrote mostly life or term 
policies, the percentage for the former 
would be lower than that of the latter. 
The figures are as follows: 





Company: Percent. 
Maes vbabodeecesedéecesocce eeeeeee ABOlL 
* Bankers, DM Bei. cobodeedecensecceceesesé 49.00 
MENS “Shooctnsévrcoceseocceese ee 220.00 
DE. tebedeectewstheeessssecdesecsee 52.60 
eC occvcccccces Cee eeressecesesces steU0 
ORME, Ie, cccccccccccccccccccnecccces 76.00 
Columbian National ........... eeccccce 20.90 
; icut General ........ ddeveveneded 19.00 
Connecticut Mutual .....sccccccccccccee 18.06 
MENGEEE, Ble Wescccccccceccocecoeccsees 21.60 
edeTal occecescccccccccccccccesccces + ++ 67.00 
"Fidelity Mutual ..ccccccccccccevcccccs + «75.00 
Germania ...cscssccecess Coccceccccecees 22.20 
TERE” Gbb¥ Oba cbecdecheseeretaseeee + +71.02 
OMS secccscccessceess: Peeeeeseesecces 26.22 
tyohn Hancock ..c.cccccccccscccccsccsees 29.00 
"Life Association of Am.......ceecceeses 93.00 
NEED 690600006000e0bee00004006604 26.00 
Massachusetts Mutual .......seecceseses 26.20 
CRUTUIUIN, 6.05 ecccccosecseceseccescees 34.80 
"Michigan Mutual .....sccccscscccsescces 34.00 
Mutual ME ccccccccccce ececcccsccces 18.00 
Mutual Lite .ccccccccccccccccccece o000+84.22 
*Mutual Keserve ..secssseceesees eocccecs 73.82 
*National, U. S. A....+se- Coccccccscccces 67.00 
PUG, WU Sous vovccececeooeceseoensed 20.06 
New England Mutual......... eocee + 24.70 
WOW UGS coccccccccccccecccces wo eeeee 632.81 
orth American, Can .....cecceseseseses 22.00 
Northwestern Mutual ........cccccccees 22.40 
“POCO DEMIR cccccceccecccoccccccceces 69.60 
PORM, FEGRRES cccccvcccecedecccccccceces 22.70 
Phoenix Mutual ..ccccccccccccccccccs + 18.70 
CRONE cecccccccccccceccocevccccercecces 59.50 
MUONS Te B Be vccccvccccccesccceces 18.50 
Provident Savings ccccccccccccccccecces 60.00 
SRUMEEEEEEE accccoccesccecce Cecccecesoces 39.98 
ROMBMES oc ccccccecccccccccoccece ecvcces 17.60 
REE nhs n dec cenaksnercssernel 64.00 
“Hecary Mutual, HB. Lecccccccccccesccves 72.00 
State Mutual .....cseeseees: Meocccccccee 23.60 
ZeEBVSSTS cccccceccccces eccccececcecccece 16.95 
Union Contral ..cccccccccccccccsccccces 17. 
Union Mutual ......cccsccccecses Cocces 20.20 
*U. S. Annuity and Life........eseeeeees 88. 
United States .......+. Ceeccccccccecccce 22.40 
ashington ...... TT TITTITTTT TTT 23.30 


*Reserve computed on full or modified pre- 
liminary term 
tindustrial business included. 





WORKS A NEW PLAN 
The Lansing Insurance Agency of Lan- 
sing, Mich., is working up a good life in- 
surance business on rather uncommon 
lines, The agency represents the Tra- 
velers, Michi Mutual, Equitable of 
New York, Sun and Fidelity Mutual. 
Representatives of the agency do not 
“work” prospects. When they learn of a 
man who is considering taking life in- 
surance they invite him to call at the 
and see what they have to offer. 
If he is interested he s; if not, they 
do not go after him. If he calls, they ex- 
plain various policies and plans and in 
many cases write him. G, M. Goodell of 
the agency gives most attention to the life 
business, 


TRAINING NEW MANAGERS 

Agency Manager Byrley of the Fi- 
delity 
getting new managers for large cities 
started. In appointing new men from 
other companies, the usual custom is 
to give the man a few days’ instruc- 
tion, depending on his general knowl- 
edge of life insurance to carry him 
through. Perhaps the new manager 
finds features in the company’s meth- 
ods that did not come up while the 
agency manager was at hand. He be- 
comes discouraged and is in danger of 
petering out. 

Mr. Byrley stays with a big city 
manager for a month or more, until 
he becomes thoroughly naturalized. He 
does not leave until he has confidence 
enough in the new man to feel he will 
carry on the work without further as- 
cotenee. pa Byrley’s ey in - 

ion is the t proof of th - 
cacy of his plan. ' ae 


“Never put off until to-morrow the 
meanness. you can cut out to-day.” 








utual Life has a good plan in 





LOAN VALUES ARE FOUND VERY 
CONVENIENT IN THESE TIMES 


At this time, when banks are refus- 
ing to loan money to their best custom- 
ers, many men are finding bills hard to 
meet and are turning to their life in- 
surance policies for aid. There they 
can not only borrow money up to the 
loan values of their policies, but they 
can get it at 5 percent, whereas, banks 
want a premium for money. Many men 
have already secured loans in this way 
and are helped out of bad places by the 
amounts they secure now and in a few 
months they are in shape to repay the 
loan and the policies will be in condi- 
tion to protect or furnish another loan. 

Where agents are not able to write 
insurance at this time, because the 
prospect pleads lack of funds, this fea- 
ture may be explained to great advan- 
tage and there are few who will not 
remember the fact when again in posi- 
tion to take up the question. Mest 
companies have many examples of this 
kind that they can furnish thir agents, 
where they know they have helped their 
policyholders when they would prob- 
ably have failed otherwise. The life 
insurance company remains when all 
else has failed a man and always has 
the money to help him out on the se- 
curity of his own policy. He can get 
these loans without being put under 
obligations to any one. Moreover, the 
banks do not know anything about this 
arrangement and his credit is thus held 
up and no one is the wiser. 

An example of this kind was men- 
tioned a few days ago by a well-known 
general agent. A man who had at one 
time been well up in business met with 
misfortune, but had kept up his $25,000 
life insurance with the exception of a 
$5,000 policy which had lapsed about 
two months before the instance referred 
to. He came to the general agent in 
question and asked that some action be 
taken to revive that policy and then 
asked if he could not secure a further 
loan on a $5,000 endowment policy on 
which he had already borrowed $3,300 
and on which about $100 interest was 
due. He said that the premium on this 
policy could be paid for the one year 
more that it had to run and he could 
use the remainder very handily to 
straighten up some matters which had 
run behind because he had not received 
money from debts which were owing 
him. It happened that he had made a 
mistake of a year in the age of his en- 
dowment policy and a draft for the 
amount of the policy, less the loan 
against it, and about $1,000 of accumu- 
lated dividends had arrived from the 
home office that day. With the draft 
for $2,600, he immediately took $5,000 





more cs sg life insurance, had the 
other policy reinstated and then went 
home with more than $1,800 to 


straighten out his affairs. 





COSTLY ADVICE 

The Mutual Life cites a case to 
show how an agent in attempting to 
create prejudice against aother com- 
pany may do great harm to a benefi- 
ciary. The Mutual had two policies 
for $5,000 each on a well-known lec- 
turer. A few months ago he was in 
conversation with an agent of another 
company, and the agent endeavored to 
convince him that he was not getting the 
best returns in the Mutual and tried 
to insure him in his own company, ad- 
vising him to take paidup insurance in 
the Mutual. The insured converted his 
$10,000 in a paid-up policy of $3,000. 
Shortly after he died and the widow 
got only $3,000, instead of $10,000. The 
cost of the conversation with the twist- 
ing agent was $7,000. 





Go to work so that onlookers will 
think your strength will give out be- 
fore you get through and depend upon 
it something will drop. Time and tide 
wait for no man, so that you had better 
not wait until you have borrowed some 
other agent’s methods. 


Commercial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bidg. 
CHICAGO 








DO YOU BELIEVE 


in MASSACHUSETTS life insurance on 
the NON-PARTICIPATING plan with a 
DISABILITY CLAUSE? 


But One Company 


combines these three great advantages. 


For terms of District Managers 
and Agents write to 


The Columbian National Life 
Insurance Company 
176 Federal Street BOSTON, MASS. 





**Midland.” 


DR. W. 0. THOMPSON 
President 


Are you familiar with the Protective Endowment and 
Guaranteed Income Policies now being issued by the 


Midland Mutual Life Insurance 
OF COLUMBUS, OHIO 


These policies are distinctive creations of Mr. S. H. 
Wolfe of New York especially provided for the 


Co. 


The very best sellers on the market. 


B. F. REINMUND 
Secretary 


LOT H. BROWN, Supt. of Agencies 





DAYS OF GRACE; 


The NEW POLICIES (1907) 


OF THE 


EQUITABLE LIFE OF IOWA 


Are up-to-date in every respect—including provisions for 


CHANGE OF BENEFICIARY; 
ANNUAL LOAN AND CASH VALUES; 
EXTENDED INSURANCE; 

PAYMENT IN INSTALLMENTS—Limited or Continuous 


Agents wanted in unoccupied territory. 
Write the Home Office, DES MOINES, IOWA 








JAMES H. REED, 
PAID UP CAPITAL, 





MANAGERS WANTED 


FOR AKRON, SPRINGFIELD, 
NEWARK AND JAMESTOWN, OHIO 


Address: A. P. EARLE, General Manager 


RELIANCE LIFE INSURANCE COMPANY 


OF PITTSBURGH, PENNA. 


PRESIDENT 
$1,000,000.00 














Security Mutual Life Insurance Company 
BINGHAMTON, N. Y. 





CHARLES M. TURNER, PRESIDENT 





Agents can make money selling our new Perfection 
Endowment and Limited Pay policies. 
They are winners. 


Write for descriptive literature to C. H. JACKSON, Agency Secretary 
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riting Insurance on Married Women 


Is Viewed with Different Degrees of 
Favor by Different Companies. 





subject of the insurance of married 
women was taken up and letters 
from several companies were published 
showing what their practice is in this 
regard. In this issue the subject is 
continued by presenting the following 
statements of a number of additional 
companies as to their position: 
Connecticnt General 


We do not discriminate against this 
class except in the matter of writing 
them only upon the participating plan 
with the view of keeping a record o 
our experience, and if unfavorable pay- 
ing a smaller dividend than to our male 
risks. Up to date we have paid the 
same dividends to the female class. as 
to our male insured. ’ 

We are enclosing herewith copy of 
an article recently published in our 
agency paper setting forth our rules 
and ideas in regard to these risks. 

Rules of Connecticut General 


As our rules in regard to insuring 
women are not very clearly expressed 
in any of the company’s publications 
and have changed in some respects 
since the printing of the manual of in- 
formation it seems well to state as 
concisely as possible our attitude to- 
ward such risks. a 

The first and perhaps most important 
question is insurable interest, and it 
might be well to start by quoting here 
the definition of it from the manual of 
instruction. ‘ 

“Insurable interest. An insurable in- 
terest exists in all cases where the 
beneficiary is wholly or partially de- 

ndent on the insured for support; or 
is his crediter; or is in danger of pe- 
cuniary loss or injury through his 
death. In considering ro persons ns this 
point will receive careful attention.” 

Life insurance is supposed to indem- 
nify for an actual financial loss. If, 
therefore, the termination of the life in 
question does not destroy an income or 
work some financial hardship upon the 
proposed beneficiary the application for 
insurance should be looked upon with 
suspicion. : 

While these remarks apply to all in- 
surance on female lives, they are of 
especial importance in connection with 
applications for life policies, and the 
insurable interest of the beneficiary 
under such policies must be established 
beyond the shadow of a doubt. En- 
dowment forms of insurance, payable 
to the insured at maturity, are not so 
open to the suspicion of speculation as 
the life plans. For these reasons the 
privilege of changing the beneficiary 
wpon request can not be granted in 
connection with life policies upon fe- 
male lives except in some few special 
cases, such as insurance upon the life 
of a woman of independent income. 

In the case of married women, it is 
the husband, the income producer, who 
should always be insured first. If his 
@pplication is obtained and a first pay- 
ment made thereon to insure good faith, 
the company would be willing to con- 
sider the wife. The only possible ex- 
ception would be in simultaneous in- 
surance under a joint policy or among 
the small class of married women who 
are engaged in some form of remun- 
erative occupation or are in receipt of 
an income independent of the husband, 
which would cease upon their death, 
and who have some relative dependent 
upon them. This exception would also 
cover the cases where the husband is 
not insurable. 

ong widows we would consider 
only those who have minor children or 
others dependent upon them for sup- 
port, such policies being written for 
bw Senet « the dependents pen 
of chan care 

should'te 7 li- 
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taken not to solicit the app 


cation of a widow whose children are 
self-supporting unless she is possessed 
of independent means and takes the 
insurance only as an investment or to 
increase her estate, so eliminating the 
suspicion that the children were taking 
out the insurance as a speculation on 
the life of the mother. 

This leads us to say that the consid- 
eration of the general standing and 
reputation of the family of a female 
}applicant has considerable influence in 
the acceptance or rejection of such a 
risk, and it is always advisable for the 
agent to supply us with as full in- 
formation as possible. 

-The greatest field, however, should 
be among single women earning their 
own living, consequently paying their 
own premiums, and often in addition 
being the main support of the aged 
father and mother, or of young brothers 
or sisters, so removing the question of 
insurable interest. 

If a life form of insurance should be 
issued upon such a risk we should re- 
quire that the dependent person or per- 
sons be named as beneficiaries without 
the right of change. 

If an endowment policy is taken for 
a term not greater than twenty years 
the point would be of little importance. 
We have occasionally written endow- 
ment policies on comparatively young 
girls where the premiums were to be 
paid at least for a time by the parents, 
the entire object being to make the 
policy a means of saving and not with 
any idea of benefit to themselves. In 
all such cases we must satisfy our- 
selves, so far as is possible, as to the 
object in view and the general home 
conditions surrounding the applicant. 

Policies on female lives will be issued 
only on the participating plan. Many 
companies charge an extra premium on 
such risks, particularly at the younger 
ages. Such was the practice of this 
company up to 1901. It was found, 
however, that the mortality among fe- 
male lives had been but little less fa- 
vorable than upon male lives and it was 
felt that there was every reason to 
hope that with a more careful selection 
the mortality on this class of insured 
would prove so favorable that the dis- 
crimination against it would be un- 
called for. In order to protect the 
company, however, it was decided, in 
doing away with the extra premium, to 
make a separate dividend class of the 


female lives, the regular dividend 
schedule to be maintained only as long 
as this class showed a mortality suffi- 
ciently favorable to warrant it. 

f special importance to the agent is 
the rule that the company will not in- 
sure single women who are engaged to 
be married or women who have been 
married for less than two years and 
have had no children. Furthermore, 
an inquiry blank must be filled out in 
the case of every married woman, no 
matter what the circumstances, and 
in every other case in which there is 
any room for doubt before incurring 
the expense of medical examination, 
otherwise such expense will be charged 
back to the agent. 

National, U. 8S. A. 

The following is the rule of this com- 
pany as to writing insurance on the 
lives of women: 

“When application is made by a mar- 
ried woman, her husband (if insurable) 
must be insured in a regular company, 
or apply for, at least an equal amount. 

“When application is made by a sin- 
gle woman, she must be self-supporting 
or in receipt of an income sufficient for 
her needs. 

“Pregnant women will not be consid- 
ered for insurance. Women who have 
undergone any surgical _ operation 
should not be examined until the home 
office has been consulted. 

“Professional nurses are insurable 
only on endowments maturing in not 
more than twenty years. 

“Term policies will not be written on 
the lives of women. All other plans 
(participating only), will be written on 
female lives; but such policies will be 
placed in a special class for the appor- 
tionment of dividends and surplus. No 
extra premium will be charged. Ap- 
plication for more than $5,000 on the 
life of a woman must be submitted to 
the home office for permission to have 
examined.” 

We think this answers the questions 
enumerated in your letter. We are not 
prepared to express our opinion as to 
exact extent of the insurable interest of 
a young man on the life of his wife. 

Mew England Mutual 

This company has always insured 
women, and without any charge on ac- 
count of sex. When the applicant is a 
married woman, the risk will be ap- 
proved if it is shown that the proposed 
beneficiary will sustain financial loss 
by the death of the applicant, but the 
case cited in your letter would not 
come within our rule of insurable in- 
terest. 


Des Moines 
This company insures married 
women. We insure them on the same 











NATIONAL 
LIFE INSURANCE CO. 


MONTPELIER, VERMONT 
Established in 1850 Operating in 38 States 
Joseph A. De Boer, Pres. H. M. Cutler, Treasurer 
Jas. T. Phelps, Vice-Pres. A. B. Bisbee, Med. Director 


James B. Estee, 2d V-Pres. C. E. Moulton, Actuary 
Osman D. Clark, Secret’y F. A. Howland, Counsel 


This Company held January 1, 1907, and gained dur- 
ing the past decade: 

Assets, - $ 37,511,373.24 Gain, 177 

Surplus, - 4,224,287.21 Gain, 155¢ 

Insurance, 151,253,000.00 Gain, 109¢ 


Its‘ life, term and endowment contracts are liberal 
and attractive. 


D. G. DRAKE, Gen. Mgr. 

426 Marquette, Bidg., . . . Chicago, Ill. 
OLMSTED BROS. & CO.. State Agents 
Willtamson Bidg., Cleveland, O. 
ORGANIZED 1865 





Connecticut General 


Life Insurance Co. 
HARTFORD, CONN, 


Issues the most liberal non-participating 
policies at LOWEST premium rates, 


_ We will be pleased to send an illustra- 
tion for any age—15 to 60. 
DR. H, C. CASTOR, Manager 
153 La Salle St., CHICAGO 


WANTED 
RbidliioG 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W. B. LANE, Vice-President 
66 Broadway, New York 
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Mutual Life Insurance Co. 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


Growth of Company 


Business of 1906 largest in history of Com- 
Purely Mutual and transacts business 


Mutual Dife Insurance Co. mas en- 





dorsed hy the New York Lenislature 





ORGANIZED 1857 





when it passed laws in 1906 which virtually 
made mandatory the business policy of The 
Northwestern, 


And By The Public 





Insurance in Force 
. $ 22,517,043 
- 127,629,903 
- 819,252,279 


of United States. 








because more insurance was applied for in 
1906 than in any previous year of The North- 
western’s 50 ycars of existence. 
It is capable of easy demonstration thatThe 
Northwestern is the best Company to insure in. 
See The Northwestern’s 1907 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement and 
the new Automatic Loan feature. 
Issues Partnership and Corporation Insurance. 
For further information or an Agency, address 


H. F. NORRIS, 
Superintendent of Agencies. 
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terms as men, so far as the premium 
rates are concerned, but we limit the 
amount of insurance to $5,000 while the 
amount we carry on a single male life 
is $15,000. 

This company for many years insured 
male and female risks jointly under 
the same policy contract. At the same 
time we insured many females singly— 
usually married females with their hus- 
bands as beneficiary. We instituted an 
investigation of the mortality on these 
two classes of risks and ascertained 
that our mortality experience on the fe- 
males insured jointly with the male was 
satisfactory, while that of the female 
insured singly was unsatisfactory. For 
this reason we have made the following 
arbitrary rules: 

Husband and wife will be insured 
jointly on limited payment life or en- 
dowment plans without restriction. 

Females will be insured on the life 
or endowment plans if the beneficiary 
be a dependent—if, however, the hus- 
band be the beneficiary and not de- 
pendent upon the wife, the application 
will be considered on the endowment 
plan only, but no extra premium is 
charged. 

We do not consider a husband has 
an insurable interest on the life of his 
wife which would more than pay the 
expenses directly attributable to her 
last illness. 

Equitable of Iowa 


We have just adopted new regula- 
tions as to the insurance of women, 
more liberal than before. The follow- 
ing is our plan as set forth in our rate 
book: 

“Women who have passed their 
eighteenth birthday will be insured at 
the same rates as men upon the endow- 
ment and limited payment life plans 
when occupation and environment are 
favorable and a definite insurable in- 
terest is shown; and on the ordinary 
life plan after the climacteric period is 
passed. The limit on one woman’s life 
is $5,000 and for ages 18 to 21 the limit 
is $2,000, on the endowment plan with 
term not longer than twenty years. 
As most women need insurance to pro- 
vide for their own later years, rather 
than as protection for others, agents 
should urge endowment insurance in 
such cases. Term policies will not be 
issued to women.” 

We are not willing to make a definite 
answer either way as to your second 
question. We want to consider each 
case on its own merits. We do not in- 
sure a housewife if the husband is in- 
surable, unless the husband already has 
insurance in some company or is tak- 
ing insurance in ours. Our intention 
is that our agents shall offer our poli- 
cies to women who are earning their 
own living, and that endowment insur- 
ance shall be urged. But we concede 
that in many cases the income of a 
husband is equally the income of the 
wife, and that a premium paid out of 
such income is paid out of her earn- 
ings. And there must be many cases, 
indeed, in which a young husband has 
a good imsurable interest in the life of 
his wife. 

Our brokerage rules are so framed as 
to attempt to avoid receiving applica- 
tions on risks of this class from agents 
of companies which do not write 
women risks. 

Pederal 


I beg to say, regarding the practice 
of this company in insuring the lives 
of women, that we occasionally insure 
married women under certain limita- 
tions. No insurance on female lives is 
issued on term or nonparticipating poli- 
cies but they are insurable under other 
policies without extra charge. 

However, the company will not issue 
a policy on the life of a woman about 
to be married or within two years after 
her marriage, if childless, or during 
pregnancy, or if she be unable to read 
or write, or if the beneficiary has no 
insurable interest in her life. Usually 
some form of endowment policy pay- 
able to their estate or to themselves, if 
living, is regarded more favorably as 
imsurance for women. After they have 





passed the age of 45, as a rule, they are 
as insurable as men. However, we al- 
ways scrutinize the matter of insurable 
interests very closely, as well as the 
amount of insurance applied for or car- 
ried, and we would not regard a young 
husband as having a good insurable in- 
terest in the life of his wife for any- 
thing more than a comparatively nomi- 
nal amount unless there are small chil- 
dren to be benefited by the insurance. 
Guaranty Mutual 

We issue insurance on all women, 
whether matried or unmarried, between 
the ages of 18 and 60. The premiums 
charged are the same as those for male 
risks. We require that the beneficiary 
be some one who has an insurable in- 
terest, the same as we require in our 
other policies. We believe that a hus- 
band is entitled to carry insurance on 
the life of his wife for a small amount, 
enough to at least pay the doctor bill 
and funeral expense in event of her 
death. 

Our experience with female risks has 
been exceptionally fine, and, judging 
from our short experience, will state 
they are very desirable risks. 

Home 

This company entertains applications 
for insurance to a limited amount on 
the lives of married women under the 
same terms as men. Applications from 
women applying for the benefit of the 
husband, or a relative who is not de- 
pendent upon the applicant for sup- 
port, or whose interest in the life of 
the applicant is not clearly defined, and 
from women who are not self-support- 
ing, or in receipt of a private income, 
will be considered doubtful and a let- 
ter fully explaining the points in doubt 
will be required before finally passing 
upon the application. 

Under no circumstances will we en- 
tertain applications from such persons, 
unless they are in good circumstances 
morally and physically. 

Indianapolis 

We insure married women under cer- 
tain restrictions for the maximum 
amount of $2,000. We discourage our 
agents writing applications for policies 
on any form with a lower premium than 
the 20-payment life. The rates are the 
same as for men but we require a spe- 
cial examination and special ins»ection. 
We allow that the husband has a good 
insurable interest for an amount which 
would no more than pay funeral ex- 
penses and other losses that would 
necessarily follow from the death of 
the wife. 

We take special precautions to guard 
against incurring female risks where 
there is not a legitimate insurable in- 
terest. As our company is small and 
operating in a limited territory, we can 
give individual attention to each case 
and judge it upon its merits. 

Kansas City 

We issue policies on the lives of mar- 
ried women, our maximum amount be- 
ing $5,000, and on no form of policy 
less than the ordinary life rate. The 
husband must be insured for an equal 
amount in this company or double the 
amount in other companies. 

Lincoln National 

We do insure married women. 

We insure them on the same terms as 
men so far as premium rate is con- 
cerned. We do, however, restrict them 
to limited-pay or endowment forms and 
limit the amount of insurance to $5,000. 

We instruct our agents and prefer 
to have women applicants make their 
estate or children the beneficiary. We 
have, however, varied from this rule 
and have made the husband the bene- 
ficiary in several instances where the 
husband carried a considerably larger 
amount of insurance with his wife as 
beneficiary than the amount applied for 
by the wife, and only when his insur- 
ance was carried in our company and 
an inspection of the husband had been 
entirely satisfactory to our company. 

As a very young company, with little 
more than two years of existence, the 
Lincoln National Life is hardly in a 
position to have had any experience 





you want to connect with a company whose 
management is alive, whose policies are up- 
to-date, whose agents are appreciated, whose 
policies are sellers, with everything and every 
body right, address 


United States Annuity € Life Insurance Co. 


Heyworth Building, .* - CHICAGO 
YOU HAVE A RIGHT 


to expect your company to furnish you policies to sell that give tothe insured 
a SQUARE DEAL, to wit: A policy with GREATEST possible BENEFITS, 
LEAST possible RESTRICTIONS. 


YOU ALSO HAVE A RIGHT 


to expect for yourse/fa SQUARE DEAL, to wit: A contract with LARGEST 
possible COMPENSATION, LEAST possible RESTRICTIONS. 








We give BOTH to our agents. 


The Lincoln National Life Insurance Company 


OF FORT WAYNE, INDIANA 
ARTHUR F. HALL 
Secretary and Manager 


THEO. F. RUHLAND 
Supt. of Agencies 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, IRB. 


CAPITAL, . ‘ $125,000.00 








A Legal Reserve Company 


CLEVELAND LIFE 
INSURANCE COMPANY 


W. S. SHELTON, SECRETARY P. W. WarD, PRESIDENT 


ISSUES ALL FORMS OF POLICIES ON STRICTLY 
NON-PARTICIPATING PLAN 


WILBUR Wynant, AGENCY DIRECTOR 


HOME OFFICE: ROCKEFELLER BLDG., CLEVELAND, O. 





Old Colony Life Insurance Company 
Old Colony Building, Chicago 


WE WANT MANAGERS AND AGENTS 


Throughout the states of Illinois, Indiana, Ohie, P lvania, Maryland, Virginia, 
pe Virginia, Kentucky, Tennessee, Missouri, Meenee lowa, bélentoste, Wisceasis 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put om the market. D MEN who can produce business 
can get an UNUSUAL CONTRAOT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Celony Building, CHICAG® 
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and we are therefore extremely careful 

and cautious in assuming any risks in 

which the moral hazard may appear to 

be somewhat greater than ordinarily. 
Manhattan 

We insure women at the same rates 
as men, the limit, however, is $5,000. 
We would only issue a policy payable 
to a woman’s husband where he would 
be deprived of property at her death, 
or where he is depending on her life 
for support, or where he insures in this 
company for an equal amount for her 
benefit. 

Massachusetts Mutual 

Our*cOmpany is not in the habit of in- 
suring married women. We realize that 
there are many cases of this class which 
have merit from an insurance company’s 
standpoint, but we have not felt that the 
business as a class was, on the whole, 
desirable. As, in our opinion, it would 
be a difficult problem to know just 
where to draw the dividing line, we 
have in consequence not felt that we 
could permit of our agents making an 
indiscriminate canvass among the class 
of risks referred to. 

Metropolitan 

We insure women, whether married 
or single, upon the same rates and un- 
der the same conditions we insure men, 
provided a good insurable interest and 
purpose for the insurance is shown. 
When married women have a separate 
estate, or an income from a business 
conducted by them, or a vocation, we 
consider them as acceptable risks for 
any plan and amount, consistent with 
their physical condition, social and 
financial standing. 

When married women are dependent 
for their support on their husband, we 
will not issue policies in favor of the 
supporting husband in excess of $500 
20-year endowment, because of the ab- 
sence of insurable interest. We make 
an exception though in these cases if 
the husband carries insurance for a 
larger amount with us—when these 
married women, in spite of the absence 
of insurable interest, are favorably con- 
sidered by us for $1,000. 

Michigan Mutual 

This company does not insure 
women; therefore, we are not in a po- 
sition to make any comments as to our 
experience in the matter. 

Midland Mutual 

We issue policies to women, whether 
married or single, upon the same terms 
so far as rates and amounts of insur- 
ance are concerned, except that we do 
not write these risks upon term plans. 
The following requirements also gov- 
ern: Women are not written under 20 
nor over 60 years of age, nearest birth- 
day, nor during pregnancy or lactation. 
If married, they are not written until 
after the birth of the first child, or until 
five years after date of marriage. 

he following restrictions likewise 
apply and are made doubtful cases un- 
less fully approved prior to examina- 
tion by this management: Women ap- 
plying for the benefit of their husbands 
or for any other person where a proper 
insurable interest is not clearly shown; 
women who are not self-supporting or 
im receipt of private income; women 
over 48, who have not passed the period 
of menopause. 

A proper insurable interest is defined 
as a minor child, or a child, husband, 
Parent, brother, sister, or other person 
dependent in whole or in part upon the 
applicant for support, or a creditor. 
When a husband, not dependent as 
above, is made the beneficiary, insur- 
ance in a regular life company in an 
amount equal to that applied for from 
this company must be carried by the 
husband upon his own life for the ben- 
ent of his wife. These are the only 
restrictions which we place upon the 
acceptance of female risks. 

Minnesota Mutual 

I take pleasure in answering the 

three questions as follows: 


if . . 
y ‘Do you insure married women?” 
es. 


2. “If so, do you insure them on the 
Same terms as men, or do you impose 





special conditions as to rate, age, 
amount and insurable interest and ben- 
eficiaries in whose favor the insurance 
is written?” ; 

They are insured under participating 
forms of policies, without additional 
premium. Except in very rare in- 
stances, they are not insured under the 
age of 18, and never under the age of 
15. In the exceptional cases referred 
to, nothing but endowment policies are 
issued. The acceptance of any female 
risks depends upon careful inspection 
and consideration of each case. There 
is no discrimination between males and 
females as to the amount of insurance 
carried, nor as to insurable interest or 
beneficiaries in whose favor the insur- 
ance is written. 

3. “Do you regard a young husband 
as having a good insurable interest in 
the life of his wife for an amount which 
would not more than pay her sickness 
and funeral expenses and hire a house- 
keeper to care for his children in case 
of the wife’s death?” 

Yes; although it is not easy to un- 
derstand why the amount should be 
limited to one sufficient only to pay 
the expense of her last illness and of 
burial, and the hire of a housekeeper 
to care for his children, for in law and 
good morals it is hardly to be expected 
that a woman for hire will fill the place 
or supply the loss of a wife and mother. 


PROPER ATTITUDE OF HOME 
OFFICE TOWARD FIELD MEN 


To the Editor—I have read with 
considerable interest the leading edi- 
torial in your issue of Nov. 7 con- 
cerning the address of President Hol- 
combe, of the Phoenix Mutual Life, 
recently made in Chicago with refer- 
ence to the relation which should ex- 
ist between the home office and the 
agents in the field. 

I have no doubt that a number of 
your readers wonder whether any 
company has succeeded in putting into 
actual practice some of the things 
mentioned, or whether the subject was 
treated in a purely academic way. 

I think it only fair to say, after sev- 
enteen years’ experience with ‘this 
company, that all which President 
Holcombe speaks of is in daily opera- 
tion at the home office of the company. 
I know something of the distance 
which, altogether too often, separates 
even the most worthy field men from 
the head office, and I know, too, of the 
loss of esprit de corps which often re- 








sults from that sort of thing. Agents |: 


of different companies, after they get 
acquainted with each other, are apt to 
discuss such matters, and I can truth- 
fully say that such a thing as pressure 
or a pushing letter, let alone a fault- 
finding attitude, is as unknown from 
that home office as can be. The rela- 
tions are those of business associates 
and they are genuinely so, too. I am 
so geographically located that I take 
occasion to visit the home office quite 
frequently; every time I go I am 
treated by everybody as though I were 
a long-lost brother. The result is that 
I feel a sense of responsibility to do 
the best at all times, which I would not 
be apt to feel if a condescending or 
distant attitude were the rule, as, I am 
afraid, is the case in some instances. 
You are quite right when you say 
that the ideal relationship that should 
exist between executives and men was 
depicted. What is better yet, it is 
being practiced in this case. I could 
give specific instances, but for obvious 
reasons this is not the place to do so. 
MANAGER. 





To be willing to be alone in the 
world is one of the traits of genius. A 
truly great man is self poised. He 
goes ahead regardless. He does not 
ask your advice nor imitate your meth- 
ods. He takes counsel with himself 
alone. Or if he stands in the midst of 
a group, he does not follow but is 
followed. 





AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 














ADDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, es 
1860 47th Year 1907 


Home Life Insurance Company of New York 
GEORGE E. IDE, President 





Assets, $19,009,550.82 LIABILITIES, $17,925,901.84 
Dividend-Endowment F und) 
Dictiend Endowment Fend (Delened Dinidendsd - - $1,621,413. 
Insurance in Force, a ‘ : : an 86,113,559. 





“Mr. Hughes failed to bring out a single questionable transaction.” 

New York Sun, 12-18-05 
THE YEAR 1906 SHOWS LARGEST CAIN OF 

INSURANCE IN FORCE IN COMPANY'S HISTORY. 



























EVERY POLICY A SQUARE DEAL 


MICHIGAN STATE LIFE 
INSURANCE COMPANY 


Home Office, Detroit, Michigan C. A. Goodale, President 


Our record is that we organized and were writing busi- 
ness within 90 days without the aid of board contracts 
or stock-jobbing schemes of any kind. 

Our policies are exceedingly liberal, easily understood 
and will stand rigid inspection. 

Over 200 stockholders, principally bankers, stand ready 
to assist a representative of this Company. 

If you believe in keeping Michigan money in Michigan 
get in touch with this up-to-date home Company. 

We have special facilities for making successful insur- 
ance solicitors out of men who have wot been failures 
in other lines. 

If you have a clean record and desire to increase your 
income write today to 


FRED APPS, Director of Agencies 


633 Majestic Bldg., Detroit, Michigan 








The Most Popular Up-to-Date Policies 
CONTAINING MANY TALKING POINTS 


Managers and Generai Agents Wanted in Illinois, Obio, Pennsylvania and Georgia 


endid opportunity for men of capacity to make a permanent connection with a well-known Company 
= qageuioed « under the laws of Oto and subject to rigid annual examinations. 


Do not delay investigation but begin at once to profit by selling the matchless contracts of this 
progressive company. Address 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 


MOORE & HANSEN, General Agents, Suite 1100, First National Bank Bidg., CHICAGO, ILL. 


WANTED:—Manzcers and General Agents for Pennsyl- 


vania, I'linois, Michigan, Nebraska, Texas, 
Washington and California. Liberal Commissions and Non-forfeitable 


Renewal Commissions. 
W. B. MUSSELMAN, Sup’t of Agencies, 


WESTERN LIFE INDEMNITY COMPANY 


MASONIC TEMPLE, CHICAGO. 
GEO. M. MOULTON, PRESIDENT. 


COMSINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutual Aealth and Accident Associatio 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill, 


Endowment Life, Accident 
And Health Irsurance 








yor a DEFIWITEPROMISE to PAY, well defined, 
Lo experiment, and taking no chances that techni- 
cal legal definitions of what constitutes an accident 
will be used to defeat claims, BUY YOUR INSUR- 
ANCE in, and SELL the policies of 


“The Central” 


of Pittsburg, Pa. 
Its management will tell you in YES or NO an 
swers what it covers and what it does net cover 
AGENTS WANTED. 

FOR PARTICULARS ADDRESS 
THE CENTRAL ACCIDENT 
INSURANCE COMPANY 
PITTSBURG, PA. 


Ona Plan Everyone can Affurd. Contracts Up-To- 
Date. One Agent can represent both Companies 
giving him a complete equipment. 


Address the Home Office 
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ADVERTISING INSURANCE GAN 
BE MADE TO YIELD A PROFIT 


By Carriz Kriatiey. 


Advertising is a peculiar and most 
potent power. One word catches the 
eye, and the whole thing is read with 
interest; possibly an applicant is se- 
cured then and there; if not, the seed is 
sown that will bear fruit in the fu- 
ture. It is peculiar that so much money 
is spent in such an intangible, and yet 
tangible, manner. No field of work is 
so full of possibilities in the adver- 
tising world as insurance, and happy 
is that company that has a device or 
motto to stand always as its symbol. 

© « 4 


Never before have general agents 
tried so hard to attract the attention 
of the public as today, and to my mind 
the soliciting agent would find a rich 
harvest from personal advertising in 
every field he works. There is a way 
to write stuff that will bring people 
to the office. 

So many times the agent says: “I 
would advertise, but I cannot see any 
results.” Whenever the man writing 
the “ad.” has that in mind, then the 
writing lacks something. The touch of 
human kind is gone because it was not 
in the heart and mind of the writer. 

Tt has been a wonder to many people 
that insurance companies did not do 
more attractive writing. This solution 
has been suggested—the company pays 
for the space or allows so much money 
for advertising, and it believes its fig- 
ures and statements enough to beget 
confidence, and the company more 
often insists that stereotype writing 
shall be done. 

« » rs 


Some of the most potent advertising 
T have been fortunate enouch to know 
was done by an agent who paid his 
own bills. and thus wrote as it rather 
pleased him. 

He knew the peculiarities of his peo- 
ple and the condition of his competi- 
tors. He knew the point upon which 
he eained or lost in the competition; 
so his “ads.” embodied what was lo- 
cal, and the papers were marked and 
sent to men who could insure and who 
were interested in keeping up with 
companies and contracts. 

Many times this agent was greeted 
hy the man he solicited with something 
like this: “T have been reading your 
‘ads’ and was just waiting for you or 
one of vour representatives to come to 
see me.” Of course, that man’s appli- 
cation was written without trouble. 


* a s 


This same agent wrote for a time 
virile, fiehting “ads.” They served 
their purpose, but the time came when 
people wanted something else and op- 
portunely a friend suggested that it 
world be well for him to make a 
change and write “ads.” that would 
bring people to the office. The agent 
was skeptical, and did not believe men 
would come to ask about insurance of 
all things. The friend argued and said. 
“Write cordially and cleverly. Extend 
invitations for men interested to come 
and see you, and watch the results.” 
After some talking on the matter, the 
tone of the “ad.” was changed and the 
agent was complimented on the change 
bv another friend. 

In the course of a few days the 
friend who suggested the change met 
the agent and asked if any one had 
been in. The agent said, “One man.’ 
The friend indulged in, “I told you so,” 
and further said, “You know only one 
man can be first; there will be others.” 
And there were. This agent’s lack of 
faith in his own power to write in a 
way that would convince men thwarted 
him for a long time. 

. . 7 


Fighting, competing stuff may be all 
right when the agent is present and 
ean allay the natural instinct to pro- 
tect the fellow who is not there to pro- 
tect himself. I wonder how many men 
in advertising consider this human 








trait? It is one of the most powerful 
forces in man. Often men write for 
information to the company con- 
demned just from the natural instinct 
to protect the party assailed if he is 
not there to protect himself. 

Again I have known wonderful re- 
sults to come to a general agent who 
never in advertising referred to any 
competitor. 

His advice to all his agents was, 
“Know the company you represent; 
know all its good points, and by the 
time you have shown all these to your 
man there is no reason for you to even 
call the name of another company— 
your man is convinced, and buys from 
you.” 

His “ads.” were always written with- 
out mention or suggestion of competi- 
tion in any way. Just an invitation to 
examine his policies, and he has had 
good results for years from this plan. 


I am convinced that agents working 
in towns would spend money wisely— 
money that would return multiplied 
many times—if they did some personal 
advertising in the town papers on gen- 
eral or specific insurance, just as they 
think best. The man in the field is the 
best judge. 

T used to have the idea that much ad- 
vertising along a personal line stirred 
up competition and I dreaded and 
hated that. I think now I was wrong. 
As much kindly interest as one can 
create is good for business. Personal 
advertising is to my mind one secret 
of success in these parlous times for 
the insurance agent. 


HOW IT PAID DIVIDENDS 

The bulletin of the Northern Life of 
Chicago tells an interesting case of how 
the incorporated agency scheme can be 
carried to the extreme. A securities com- 
pany owning the control of a life com- 
panv organized incorporated agency com- 
panies in different states, the parent com- 
pany holding 51 per cent of the stock. 
The Northern Life says: 

“One company put out the above agency 
plan in a nearby state and agents in sell- 
ing stock promised returns of from 10 to 
20 per cent on the investment. At the end 
of the year no dividend had been earned— 
but that did not make a particle of dif- 
ference—the insurance company took 
from the policy holders’ money a sum 
sufficient to pay a 10 per cent dividend on 
the agency stock and then raised the price 
of this same stock to $20 per share (par 
value $10). If this isn’t “robbing Peter 
to pay Paul,” what is?” 


BEGINNING OF CASH VALUES 

On Oct. 1, 1850, the directors of the 
National Life recorded the unanimous 
and now historic vote that “if the hold- 
er of a life policy after a term of years 
wishes to surrender it, he will receive 
its equitable value in cash.” This was 
before the Civil war, more than half a 
century ago, and that was when lapse 
without value to the policyholder was 
the usual rule. This was also, so far 
as we know, the first authentic, historic, 
and sustained policy in the history of 
life insurance of the adoption of a cash 
surrender system, since splendidly en- 
dorsed by the statutory requirements of 
states and through a universal imitation 
by all the companies who at all make 
pretense to a legitimate and true dis- 
charge of life insurance work.—Nation- 
al Mesenger. 


CONCENTRATE EFFORTS 

Agency men who have worked rural 
territory believe in more concentration. 
General agents seek a large field but most 
of it goes to waste. To work a smaller 
territory carefully and systematically is 
a better plan. It is less expensive and 
affords a man the opportunity of grouping 
policyholders. If one or two neighbors 
take out insurance, it is easier to pull the 
rest. In the country influence goes a 
long way. One man does not want his 
neighbor to get ahead of him. There is 
a certain pride which the agent can work 
on. 
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LAWSIN WESTERNSECTION 


ARE CAUSING SOMESOLICITUDE 





Comment on the Various Conditions of 
the Life Insurance Situation 
in the Field 





New York, Dec. 2.—(Special Corre- 
spondence)—Life company managers 
here are not a little exercised over the 
varied requirements of western state 
insurance departments as to policy 
forms. As originally interpreted, the 
Armstrong laws confined New York in- 
stitutions to the use of policy forms 
specifically prescribed by the legisla- 
ture, no matter where business was 
transacted. Recently, however, the 
opinion has been rendered under which 
other policy forms may be issued out- 
side of New York state. Notwith- 
standing this ruling, several of the com- 
panies desired to adhere strictly to New 
York forms, claiming that it would 
eventually prove a drawing card in the 
field. 

It now transpires that many states 
will not accept the New York form. 
One objection made pertains to the 
provision for only loan values. Other 
states insist upon the assured being 
given the option of cash surrender or 
loan values. It is also required that 
a copy of the application form a part 
of the policy contract. The New York 
form provides for a decrease in bene- 
fits where the age has been under- 
stated. Other states insist that if this 
provision is used, there must also be a 
provision for the return of over pay- 
ments to the assured where the age has 
been overstated. In the matter of re- 
serve, or surrender values, one state at 
least requires that same shall change 
with the payment of a quarterly or 
semiannual premium. 

* * * 


The expected relief in the Provident 
Savings Life situation, which it was 
hoped would result from the meeting 
of directors held last week, did not ma- 
terialize. The Coyle crowd or Phila- 
delphians control the board even though 
they possess only eight shares of stock 
and will not recede from their position 
until all of the notes given the Thom- 
ases are returned. Ex-Governor Timo- 
thy L. Woodruff expected to have a 
solution for the problem in the way of 
satisfying the Philadelphia people and 
paving the way for their retirement. 
Had this been accomplished, it was the 
intention to reorganize the board, put a 
strong man at the head of the society 
and try to forget recent happenings. 
Just what the outcome may be, is not 
clear at present, but that the dilatory 
tactics and the situation in general are 
disgusting in the extreme to excellent 
talent at the home office is certain. 
All hands are practically tied until the 
control of the board is changed. 

* x * 

Speaking of the Philadelphia people, 
they are viewed as a huge joke in this 
city. It is inconceivable to imagine 
that any set of business men would let 
go of $100,000 in cash and $1,000,000 
in notes which could be discounted 
without receiving something in return. 
But there is a serious side to this ques- 
tion, viz., what would be the destiny of 
policyholders whose interests were en. 
trusted in the hands of such meri? If 
they were so negligent or unfamiliar 
with common-sense business methods 
as to be duped in their own private mat- 
ter, what could be expected when they 
were handling millions of money be- 
longing to other people? It has been 
whispered about that arrangements had 
been made whereby funds of the soci- 
ety were to be transferred to banks 
under their control. The general im- 
Pression is that no better evidence 
could be given of the need of adequate 
imsurance supervision than the out- 
come of this affair, and that when mat- 





ters have been definitely settled, much 
credit will be due Commissioner Rit- 
tenhouse of Colorado. 


* * * 


A usually well-informed insurance 
man said during the past week that the 
business of the “three giants” for 1907 
would be approximately as follows: 
New York Life, $120,000,000; Equitable 
Life, $50,000,000; Mutual Life, $30,000,- 
000. The companies concerned are not 
giving out any figures, but few believe 
that the G. M. will drop to the 
thirty million figure. It is well known 
that the company has adopted the pol- 
icy of securing new men who have 
never engaged in life insurance work, 
consequently, production would be 
light for the first year. The impression 
prevails that the system is all right 
and under energetic management will 
prove a winner in the long run, even 
at a heavy cost for the first year or so. 
By reason of the customs in vogue, the 
Mutual Life suffered more than any 
other company by’ reason of the 
changes made., Its business was con- 
ducted largely on the brokerage plan, 
and when the cut came the men would 
not stand for it. It was said that on 
July 1 the Mutual had written $17,000,- 


000. 
a * * 


Almost every general agency is com- 
menting on the increased number of 
applications for policy loans. Large 
policyholders as well as small are ap- 
plying for loans and probably it would 
be a conservative statement to say that 
about three times as many loans are 
made on policies as under normal con- 
ditions. Some companies have a guar- 
antee in every policy that the interest 
rate will be 5 percent, although policy- 
holders going outside to get loans 
would have to pay 6 percent or more. 

The question arises as to how com- 
panies will be affected if the financial 
stringency continues and the applica- 
tion for loans increases to a very great 
extent. As has been stated, the North- 
western Mutual has increased the rate 
of interest on its loans to 6 percent 
and other companies that are restricted 
to 5 percent are wishing that they were 
not held down to this figure, as they 
declare it is no more than right that 
they should get the ruling interest rate. 

x + * 


The feeling in the east is that Massa- 
chusetts companies which last year and 
prior to that were rather close together 
in conference on subjects that were of 
mutual interest are now operating in- 
dependently and each company seems 
to be following its own inclinations. 
It is said for instance that the Massa- 
chusetts Mutual went ahead with its 
plans for the new year without con- 
sulting the other companies. Now that 
one of them has taken the lead in go- 
ing on a 3 percent basis, it is supposed 
that all other old Massachusetts com- 
panies will do the same. They have to 
change their policies to conform to the 
new laws of the different states and at 
that time no doubt they will put out 
new values, introduce new features and 
probably make some changes in rates. 
The higher values of competing com- 
panies have lead others to feel it neces- 
sary to increase their values by going 
on a 3 percent basis. 

* + - 


Speaking of the Provident Savings, 
it is generally known here that the real 
reason the Philadelphia crowd got in 
the mix-up over the purchase was the 
opposition of Commissioner Ritten- 
house, of Colorado, who was on the 
ground while the transfer was being 
made. He ran afoul of the Thomases, 
who wanted to sell the company, and 
some sharp clashes resulted. Commis- 
sioner Rittenhouse claimed to have 
certain information about the Thom- 
ases, which for a time gave evidence 
of leading to a sensation. He did not 
like the cut of the Philadelphians’ jibs 
and let it be known that if they came 
into control a number of departments 





would stand together and refuse to 
license the company. 
* * 


What effect will the financial flurry 
have on the policyholders’ dividends? 
is being asked. Those companies that 
have a regular scale will not change. 
Some have already announced the same 
scale for 1908, feeling that the values 
of securities are there and will appre- 
ciate in time. 

Others that are running on small 
margins or depend on what is actually 
earned will have to cut on the amount. 

+ * - 

The story that Samuel Untermyer, 
counsel for James H. Hyde, had offered 
$1,000,000 if the suits against his client 
in connection with the Equitable scan- 
dals, would be dismissed, was given 
great publicity this week, and is gen- 
erally believed. The suits were brought 
by the attorney-general to secure a 
restitution of all profits of the syndicate 
transactions of “J. H. Hyde and associ- 
ates,” who were charged with wasting 
policyholders’ funds. 

Mr. Hyde, after being deposed from 
the Equitable, went to Paris, where it 
is reported he is living in luxury and 
indulging his Parisian tastes. 

* * + 

The Association of Life Insurance 
Presidents, which will meet in this city 
on Friday, promises to be the most im- 
portant yet held. A special effort has 
been made to get as many company 
presidents present as possible, whether 
they belong to the association or not, 
to talk over the vexing problems of the 
day. The insurance commissioners 
have been invited, and it is hoped espe- 
cially that the head of the Wisconsin 
department will be present. The Wis- 
consin laws will be discussed. 

* * * 

The following is the program of the 

meeting: 


3 “Recent Wisconsin Legislation,” Frederick 
Frelinghuysen, president the Mutual Beneft Life. 
“Wisconsin Legislation Viewed From the 


Standpoint of a Company Intending to Continue 
Doing Business in the State,” by William Bro 
Smith, counsel Travelers. 

“Duties and Responsibilities of the Agent, 
Aside From the Business of Soliciting Applica- 
tions,” by Charles Jerome Edwards, president 
National Association of Life Underwriters. 

“The Distribution of Surplus to Policyholders 
as Affected by the Insurance Laws of the State 
of New York,” by George E. Ide, president 
Home Life. 

“New York and Life Insurance Legislation,” 
5 Darwin P. Kingsley, president New York 

ife. 

The proper valuation of fixed term securities 
owned by life insurance companies will be dis- 
cussed b “— Taltock, president of the Wash- 
ington Life; Paul Morton, president of the 
Equitable Life; Reau E. Folk, insurance com- 
missioner of Tennessee and president of the Na- 
tional Convention of Insurance Commissioners, 
and M. L. Scudder. 





Company Declines Examination 

Actuary S. H. Wolfe, of New York, 
was delegated by the Alabama depart- 
ment to examine the Great Western 
Life, of Kansas City. The company re- 
fused to permit the examination and 
the department has given a ten days’ 
notice to show why its license should 
not be revoked. The Great Western 
has recently been examined by the Wis- 
consin, Kansas, Missouri and the Lou- 
isiana departments. Mr. Wolfe, on 
being denied permission to examine 
the comapny, left at once for New 
York. 

The officers of the Great Western 
protested against being examined by 
Actuary Wolfe, claiming that he 
was prejudiced. They base this 
upon the fact that Mr. Wolfe made the 
examination of the State Life of In- 
dianapolis for the Colorado depart- 
ment last year which forced a reorgan- 
ization of that company, the retiring 
officers going to Kansas City and or- 
ganizing the Great Western Life. They 
admit, however, that everything in- 
cluded in Actuary Wolfe’s report on 
the State Life was true, but declined 
to stand an examination. 





During the first twenty-six days of Novem- 
ber the amount of new insurance applied for 
in the New York Life was over $14,000,000. 








LEAVING WISCONSIN FIELD 


_— 


COMPANIES OBJECT TO LAWS 





Definite Announcements of Withdrawal 
Made by Several and Others Are 
Yet Undecided 





Announcements from life insurance 
companies that they will retire from 
Wisconsin on Jan. 1 are now coming in 
rapidly. Until all of them have made 
their decision the utmost interest will 
attach to the situation. Not only is their 
staying or going of vital importance 
to their representatives in Wisconsin, 
but agents in other parts of the coun- 
try may be obliged to accept still lower 
commissions on certain forms of poli- 
cies if their companies conclude to re- 
main in the state. 

At the present time it looks very 
much as if a majority of the old com- 
panies would leave Wisconsin, while 
the younger ones will remain; but un- 
til definite announcement is made this 
is little more than conjecture. The 
Germania was the first to state posi- 
tively that it would quit. It was 
shortly followed by the Mutual Benefit, 
Mutual of New York, Michigan Mu- 
tual, Phoenix Mutual and Massachu- 
setts Mutual, while the probability is 
strong that the New York Life, Metro- 
politan and New England Mutual will 
remain. 

Extra Session Not Likely 

Already so conservative a man as 
Senator Roehr has stated that the gov- 
ernor ought to call an extra session of 
the legislature and have the actuarial 
bills, to which chief objection is made, 
amended or repealed. Mr. Roehr was 
a member of the Wisconsin investigat- 
ing committee and helped pass the laws 
governing the local mutual companies, 
but he balked on some of the more rad- 
ical measures. Governor Davidson has 
stated that there was no demand for 
an extra session and he saw no reason 
for calling one. From the standpoint 
of members of the legislature there is 
little change in the situation since last 
summer. Before the laws were finally 
approved a number of the companies 
stated that they could not operate un- 
der them. Some members of the legis- 
lature took the position that they 
might leave the state if they did not 
like its laws, while others thought the 
companies were merely bluffing. There 
is this difference, however, that what 
was then only a distant contingency is 
now becoming rapidly a realized fact 
of a disagreeable character. The for- 
eign life companies pay Wisconsin a 
large revenue, which will be cut off on 
Jan. 1 if they leave, while they will 
continue to collect premiums on their 
old business. This lost revenue will 
have to come from somewhere, and it 
is not pleasant for a legislator to have 


|to face his constituents charged with 


having reduced the state’s revenue and 
increased the direct burden on the pub- 
lic, with no compensating advantage. 
Retaliation May Result 

A very serious phase of the question, 
and one involving vast possibilities, is 
the action of other states under the 
retaliatory laws. Whether these laws 
will be called into play at all is a 
question; but, if they are, the extent 
to which they will injure Wisconsin 
companies is also a question. If a life 
company of some other state concludes 
that it can no longer operate in Wis- 
consin because the laws of that state 
are unreasonable, the insurance depart- 
ment of that state may take a similar 
view and perhaps exclude not only the 
Northwestern Mutual Life but such 
Milwaukee fire insurance companies 
as operate within its borders. Should 
it become the common thing to make 
reprisals, the Northwestern Mutual 
Life would be a great sufferer, while 
the burden would also fall heavily on 
such fire companies as the Concordia, 
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Milwaukee Mechanics and Northwest- 
ern National. 
What Do Laws Mean? 

There are several of the laws that 
are very objectionable to the com- 
panies, yet they might conclude to com- 
ply with them if they knew exactly 
what they mean. There is much doubt 
as to their meaning, however, and as 
the penalties for violation are very 
heavy, companies take long chances in 
trying to comply. These laws to which 
most objection is made are the ones 
which limit the loading companies may 
charge (the first of the kind ever en- 
acted) and providing that they must 
keep expenses within this loading. It 
is a question with companies what 
these laws mean, whether they would 
not have to go practically upon a pre- 
liminary term basis in Wisconsin to 
comply with what seem to be their 
provisions and whether they would not 
have to reconstruct their agents’ com- 
mission contracts. 

Until recently the insurance depart- 
ment of Wisconsin has declined to con- 
strue the laws. This week the com- 
missioner gave ont his opinion on some 
of the disputed points, but there is no 
certainty that some future successor 
of his may not take another view, 
charge a violation by some company, 
get the case into court and have the 
company fined a very large sum. 

Position of Big Three 

The position of the “big three” is of 
course of interest. Last Saturday 
President Peabody, of the Mutual, was 
quoted as saying: 

The laws passed at the last session of the Wis- 
consin legislature impose requirements with 
which our company is unwilling to comply—could 
not do so, in fact, with justice to the policy- 
holders already on our books. We therefore 
deem it better to quit business in that state. 

Paul Morton, president of the Equi- 
table Life of New York, said: 


The question as to the Equitable society re- 
maining in Wisconsin is now having careful con- 
sideration and will be decided as soon as we hear 
from some of the state authorities with whom we 
are in correspondence. It looks as if we would 
be forced to leave the state on account of the 
new laws. 


President Kingsley, of the New York 
Life, said: 
We have not finally decided the question of 


remaining in or withdrawing from Wisconsin, 
but expect to do so within two weeks. We have 


reason to believe we shall be able to continue | 


in Wisconsin. 
Commissioner Beedle’s Letter 


The Mutual Benefit made probably 
the most exhaustive investigation of the 
laws of any company. It endeavored 
to get an authoritative statement from 
Commissioner Beedle as to the mean- 
ing of the laws, but for a long time he 
declined to give one. Recently he sent 
the company the following letter: 

After consultation with the attorney-general, I 
have decided to permit you to consider my letter 
of Sept. 9, 1907, as official in so far as any 
Statement or opinion of a department can be 
made official in advance of the question being 
presented in an actual case. 

Permit me to add that under Section 1950, 
Chapter 657, laws of 1907, it will be necessary 
for companiés doing business in this state to 
formulate assumptions for the policies issued 
after Jan. 1, 1908, which will provide expense 
charges sufficient to meet the expenses as they 
are incurred. Thus with respect to first year’s 
expenses, the aggregate under subdivision b, 
Section 19500 with the exception therein speci- 
fied, must be within the aggregate under sub- 
division a. Section 1950p applies the same rule 
to total expenses. Section 1950q restricts the ex- 
penses for commissions and advances to agents 
on any separate policy for any separate year, to 
the expense charges assumption on the policy for 
such year. 

_ However, the foregoing relates solely to the 
limitation of expenses and has nothing to do 
with the valuation of policies under our laws. 
No change was made in the valuation laws of 
our state at the last session of our legislature, 
and policies issued after Jan. 1, 1908, will be 
valued on the same basis as heretofore. 

Your first year expenses will, even with sub- 
stantial reductions, no doubt, as heretofore, ex- 
ceed the amount provided therefor in the first 
year net level premium loading, and there is 
nothing which prevents your borrowing from 
any funds you may have to make up the net 
level premium reserve required by law. 


Mutual Benefit Leaves 
The company, however, had already 
decided to leave the state and had pre- 
pared the following circular to Wis- 
consin policyholders: 


Newark, N. 0: Dec. 1, 1907. 
The Mutual Benefit Life Insurance Company 
is most regretfully compelled to that 








on Dec. 31, 1907, it will terminate its agencies 
in the state of Wisconsin and cease to do new 
business therein, owing to the character of the 
legislation affecting life insurance enacted at 
the recent session of the Wisconsin legislature. | 

The company began to transact business in 
Wisconsin in 1846, one year after the company 
was organized. Its constant aim has been to 
provide sound insurance at the lowest possible 
cost, and its reputation for economy of manage- 
ment and liberal treatment of policyholders is 
unbroken. Its affairs have been subjected to 
the closest scrutiny, and its management has 
been shown to be entirely free from participation 
in any of the practices which have met with 
such strong condemnation - | legislative commit- 
tees and the public generally. ; ‘ 

The company has experienced no difficulty in 
complying with the restrictive legislation in New 
York and several other states. In fact, the leg- 
islation in such states conforms so closely to the 
practices followed by the Mutual Benefit that 
the company has not been required to change its 
course. The legislation in Wisconsin is of a 
different character. In that state the laws are 
ambiguous, and it is apparently impossible to 
place any consistent interpretation upon them. 
An unintentional and unconscious violation of the 
laws would subject the company to a fine of 
$5,000, while the individual who might be held 
responsible would be subject to a fine of $1,000 
and imprisonment for one year. No corporation 
is justified in operating under laws whose mean- 
ing is so vague and the penalty for whose vio- 
lation is so severe. On the other hand, pro- 
visions whose language is not ambiguous are so 
inimical to the best interests of the policyhold- 
ers that the company would not be justified in 
undertaking to comply with them. These facts 
were clearly shown to the members of the leg- 
islature who were primarily responsible for the 
laws, and they were informed that if such laws 
were enacted the company would be compelled to 
withdraw from the state. To remain in the state 
requires that the company shall either evade 
the laws as they are understood, or rely upon 
the failure of the authorities to enforce them. 
In either case, it would still be within the power 
of others to cause the company serious embar- 
rassment. 

We assure our policyholders that their inter- 
ests will be better conserved by the company’s 
withdrawing from the state than by remaining 
in it. 

A statement (necessarily technical in form) 
substantiating what has been said above, will be 
forwarded to policyholders upon request. 

After Dec. 31, 1907, Frank L. Wilson, 
who has been the company’s general agent at Mil- 
waukee, will be located at No. 47 East 6th street, 
St. Paul, Minn., and James D. Pringle, who 
has been the company’s general agent at Madi- 
son, will be located at Freeport, Ill. All com- 
munications regarding policies issued through 
their respective agencies should be addressed to 
them, and will receive prompt and immediate at- 
tention. Policyholders will be able to make their 
premium payments as safely as formerly, and 
Mr. Wilson and Mr. Pringle will arrange with 
policyholders to make such payments as con- 
veniently as heretofore. We earnestly urge you 
to keep your policies in force, and trust that it 
is unnecessary to assure you that the company’s 
obligations to Wisconsin policyholders will be as 
fully met after the company’s withdrawal as 
they have been in the past. 

FREDERICK FRELINGHUYSEN, 
President. 


Other Companies’ Courses 

It is the intention of the Central Life 
of Iowa to remain in the state, as its 
business is very satisfactory. 

The Des Muines Life has not yet 
decided what it will do. 

The Reliance Life, National of Ver- 
mont, and National, U. S. A., have not 
yet reached a decision as to what they 
will do, and on Monday the New York 
Life had not reached a final conclusion 
in the matter. 

The Home Life announces that it 
will leave Wisconsin. 


The Security Life of Chicago will 
retire. It says: 


We believe this company can continue or in- 
crease its field of operation in the other states in 
the interests of both the policyholders and the 
company by the greater freedom in the exercise 
of personal judgment and without too many un- 
called-for restrictions. 


Phoenix Mutual’s Announcement 


In announcing to its Wisconsin poli- 
cyholders its withdrawal from the state, 
the Phoenix Mutual says in part: 


The officers of the company realize the sacred 
trust which has been reposed in them by the 
policyholders as a whole, and they must recog- 
nize this obligation by conducting the affairs of 
the institution in ways which have been shown 
by experience to be sound, equitable and eco- 
nomical. If the people of isconsin believe 
that there is an unusual condition of affairs in 
their state which d ds the p of laws 
for their protection, it is the duty of the legis- 
lature to enact statutes which shall as completely 
as possible avert the dangers which may have 
been shown to exist. The officers of this com- 
pany do not question the power and duty of the 
legislature in such a case, nor have they any 
quarrel with the people and their representa- 
tives, but they cannot conscientiously run the 
risk of incurring penalties under laws of doubt- 
ful meaning, or comply with requirements not 
in accord with those methods which have been 
adopted after many years of study and observa- 
tion. 

Your interests will not be affected by the with- 
drawal of the company from active business in 








your state, a course which is demanded by the 
good of the members as a whole. 

James S. Norris, who has for many years 
with singular fidelity and marked success repre- 
sented this company at Milwaukee, will have an 
office in Chicago, where he will offer you all 
those attentions which a mutual life insurance 
company owes to its members. 


The North American Life of Newark 
intends to remain in the state. It 
writes nonparticipating business only. 





PROVIDENT SAVINGS IMPAIRED 


Departments Order It to Suspend 
Writing New Business—Has Had 
a Troubled Career 


Examination into the affairs of the 
Provident Savings Life by the insur- 
ance departments of New York and 
of Colorado has resulted in disclosures 
of such a nature as to warrant their 
being laid before District Attorney 
Jerome. 

It has resulted also in the following 
joint letter being sent to the company 
by Otto Kelsey, superintendent of in- 
surance for New York, and E. E. Rit- 
tenhouse, the Colorado commissioner 
of insurance. 

The examination into the affairs of the Provi- 
dent Savings Assurance Society now being con- 
ducted by the departments of insurance of the 
states of Colorado and New York having dis- 
closed an impairment of the society’s assets, the 
extent of which has not yet been determined, 
you hereby are directed to cease solicitation and 
transaction of any new business from this date. 
Immediately notify all your agents to be governed 
accordingly. Please acknowledge receipt hereof. 

It is said that its real estate is car- 
ried at an excessive valuation. The 
examiners during the present probe 
have based their calculations on values 
of normal times, but even then find an 
impairment. 

Its last annual statement showed 
assets $9,450,413, reserve $8,838,320, cap- 
ital $100,000, net surplus $239,103. It 
was organized in 1875 by Sheppard 
Homans, the great advocate of natural 
premium insurance. A trial proved it 
not to be a success. 

The Provident Savings has had a 
restless career. 

In 1896 F. R. Hadley, of New Bed- 
ford, Mass., got control. He at once 
secured loans from the company to help 
pay for the stock. Later he failed and 
committed suicide. E. W. Scott se- 
cured control and the Armstrong in- 
vestigation showed him up in an un- 
favorable light. After the Armstrong 
revelations, T. L. Woodruff got control 
and was elected president, While he 
still holds that office, the control passed 
into the hands of F. A. Heinze, E. R 
and O. F. Thomas, the copper kings 
and speculators. 

Recently a Philadelphia crowd 
bought the company, but the deal fell 
through, as the owners could not pro- 
duce the stock, it being held by banks 
as collateral. 

It has not gone out of business, but 
simply stopped writing new business. 
Under the New York law it may yet 
have a chance to work out of its diffi- 
culties without suffering the financial 
drain of a receivership. The amount of 
the impairment will not be known until 
the official report is made and whether 
or not it can continue will be deter- 
mined by the New York insurance com- 
missioner at that time. 





Kansas City Companies Organizing 

The ihcorporators of the Union Life 
of Kansas City have gotten far enough 
along with their organization to have 
the articles approved by the attorney 
general and receive a charter from the 
secretary of state. It‘is proposed to 
have a capital stock of $100,000. 

The Inter-Ocean Life & Endowment 
Company, of Kansas City, has pro- 
ceeded with its organization up to the 
point where the company proposes to 
solicit the necessary amount of busi- 
ness as a condition of receiving a 
license. The company will do business 
under the stipulated premium law. 





HAMILTON STRIKES PAPERS 


COMPARE ATTITUDE ON BANKS 


President of Federal Life Makes a. 


Forceful Address Before the Chi- 
cago Life Underwriters 


President Hamilton of the Federal 
Life drew a forceful comparison be- 
tween the way the newspapers are 
treating the banks during the present 
crisis and the manner in which they 
treated the life companies during their 
troubles, at the meeting of the Chicago 
Life Underwriters Association last 


week. 

“All the papers,” said Mr. Hamilton, 
“are standing loyally by the banks. 
They are giving them every support 
and trying to create public confidence. 
Yet the banks are pursuing an illegal 
course in their efforts to save them- 
selves and perhaps it is necessary. 
They have suspended specie payment. 
A man may have a large account and 
yet he is not able to get his money. 
I can cite cases where the banks have 
refused to give a depositor enough cur- 
rency to meet obligations. We are sub- 
jected to cross-examination when we 
want to get cash. In some cases de- 
positors have been openly insulted. I 
am not condemning the banks, but I 
want to show how, in the face of such 
methods, they have received the strong 
and unanimous support of the press. 
How a Life Company Would Be Treated 


“Suppose a life company would sus- 
pend payment or subject an applicant 
for cash or loan values to a cross fire 
of questions as to what he wanted to 
do with it. Suppose it would offer part 
cash and part note. What would be 
the result? The newspapers would 
open the flood-gates of their wrath and 
such a company would be exposed to 
severest condemnation. If a company 
hesitates to pay a policyholder what it 
owed him, a receiver would be applied 
for. 

“We have received no support from 
the press. It has been most unfair and 
unjust. It has distorted the facts, con- 
demned and vilified us. Yet in spite of 
it all we never for a moment suspended 
cash payment. In spite of all the at- 
tacks we have continued our work. If 
the banks had been subjected to the 
attacks made on the life companies, I 
do not believe a single bank would be 
left in Chicago today and how many 
would be left elsewhere I could not 
predict. 

Business Saved by Policy Loans 

“T have seen cases duting this panic 
where a man’s business was saved by 
his being able to get a loan on his 
policy. Our own company the other 
day gave a policyholder a cash loan of 
$1,500 to close an important contract 
which meant much to him, when his 
bank turned him down. It is just such 
cases as this that stand as living ex- 
amples of the service of life compa- 
nies.” 

Treatment of Agents By Companies 

Speaking of the treatment of agents 
by the home office, President Hamilton 
said: 

“I hear of some cases where home 
offices are unjustly bearing down on 
their agents. They are not treating 
their agents fairly. They are imposing 
on them contracts built on technical 
foundations that can be terminated on 
slight provocation. I believe in such 
cases the general agents should com- 
bine and if possible force fair dealing 
at the home offices. Such companies 
need a housecleaning. A company not 
only needs to deal on the square with 
its policyholders and beneficiaries, but 
also with its agents, those who are 
building up the company. If general 
agents find they can not secure justice, 
then it is time to leave such compa- 
nies and seek connections where they 
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will receive treatment that they de- 
serve. 
Home Office Attitude 

“Every home office should be open 
to suggestions. If any one believes he 
is not being accorded just treatment, 
be he policyholder or agent, he should 
be accorded the right to state his 
grievance. If it is well founded, the 
inequity should be righted. A home 
office should welcome expression from 
its people and no man, however, hum- 
ble, should feel he can not get square 
dealing from the officers. 

“In spite of all the dark days we have 
passed through, I feel we are entering 
on anew era. My affiliations are largely 
with the smaller companies and their 
officers believe we are coming into our 
own.” 

Discuss Beneficiary Clause 

The beneficiary clause was discussed 
in many of its phases by J. W. Janney, 
George Pick, R. H. Sabin, T. B. Mer- 
rill and L. B. Bishop. 

A. E. Pollak, Arthur Pollak and H. 
B. Morgan, of the Pacific Mutual, and 
S. C. Bolling, of the National, U. S. A., 
were elected to membership. 

Isham Randolph, chief engineer of 
the Drainage Canal, told of the won- 
derful work on that project. 

Milton Bucklin, editor of: Judicious 
Advertising, gave a humorous talk and 
by special request closed by giving his 
Press Club address in words of one 
syllable. 





Important Wisconsin Ruling 
The Wisconsin insurance department 
asked the attorney-general for a ruling 
on the following: 


A life insurance company that has complied 
with the laws of this state-and has issued poli- 
cies herein lawfully, can after its withdrawal 
from the state appoint a resident party of Wis- 
consin to collect, receive and remit such pre- 
miums or assessments as may be due from pol- 
icyholders lawfully secured while authorized to 
transact business in this state. 


Attorney-General Gilbert says: 


In my opinion, the appointment by such a com- 
pany of an agent in this state to collect, re- 
ceive and remit such premiums or assessments 
would constitute “doing business” in this state 
contrary to the provisions of section 1776b, 
Wisconsin statutes, 1898, as amended b chap- 
ter 434, laws of 1901. (See Beale on Foreign 
Corporations, Sec. 205. In re petition of Smyth 
= -, ~~" 35 = _~ 126; Price vs. Ins. 
Aes 0. ie ; Ins. Co. v: 5 > 
172 U. S., 602). _ hii 





Just About the Limit 

Chicago and Tennessee parties are 
organizing the Cumberland Life, of 
Nashville, which has a_ proposition 
which rivals anything promulgated thus 
far. The applicant will be asked to 
pay $500 premium on a $10,000 policy, 
for the first year and $100 for $200 
worth of stock. The premium for the 
second year is to be paid by a trust 
company (presumably an affiliating or- 
ganization). At the end of the second 
year the $500 is returned to the policy- 
holder by the trust company, also the 
$100 paid on stock proposition, and the 
trust company takes care of all other 
Premiums. In other words, on a 15- 
Payment life policy the assured pays 
one premium, which is returned, and 
the trust company pays fourteen. The 
joker seems to be in the fact that the 
trust company has a lien on about 
everything in sight. 





Commercial’s Good Business 

The Indiana department’s statement 
concerning the Commercial Life of In- 
dianapolis, after an examination, 
shows that it has deposits with the 
department of approved securities in 
excess of the net cash value of its polli- 
cies. The present amount of such de- 
Posits is $25,000. The auditor’s certifi- 
cate says that he “found its affairs in 
a very satisfactory condition.” It is a 
mutual company. A testimonial of con- 
fidence in the company is shown by the 
fact that 90 percent of the company’s 
business has been renewed. The com- 
Pany is after the high-grade kind, with- 
out rebate and no flyers. 





IN LIFE INSURANCE CIRCLES 








PRESIDENT EDWARDS’ ‘SPEECH 





Executive of National Association De- 
livers Strong Address Before 
Grand Rapids Life Men 





“Believe in yourself, in your work, 
and get what you go after. The man 
who gets the most turndowns is also 
the man who gets the most business,” 
asserted Charles Jerome Edwards, 
president of the National Association 
of Life Underwriters, at the dinner of 
the Grand Rapids life men, given Nov. 
30 at the Morton house in that city. 

The talk was of the _heart-to-heart 
sort and was meaty, helpful and stimu- 
lating. Continuing, he said in part: 

“Work and more work, and sstill 

work, is the necessary lot of the life 
insurance agent. Why? Simply be- 
cause people are hard to insure. They 
don’t want to pay the money. 
, “But, after all, I firmly believe that 
insurance conditions will not be ma- 
terially altered next year, or in five 
or twenty years from now. People 
will come hard then just as they do 
now, and the thing to do is to ‘act, act 
in the living present, heart within and 
God o’erhead.’ 

“As Hubbard says, ‘Eliminate your 
grouch or your grouch will eliminate 
you.’ The soliciting agent is securing 
on the whole just as much compensa- 
tion for his labors as he ever got. His 
returns on the same amount of busi- 
ness are approximately what they 
were, and as to the general agent, who 
is not faring so well, let me say that 
he is proving loyal to the core by 
showing that he is not that contempti- 
ble kind of person known as a ‘quit- 
ter.’ 

“As to New York conditions, I be- 
lieve that Governor Hughes is square, 
and I have great faith that he will give 
us life agents a square deal.” 

” ” = 


Mr. Edwards has precious little use 
for the fly-by-night life companies that 


!are springing up here and there, with 


extravagant commissions, excessive 
guarantees, and spelling just one thing 
—disaster—as a terminal point in their 
brief careers. “The men back of these 
companies,” he says, “know as little 
about insurance as I know about the 
paving stones in Heaven.” 

The speaker condemned in stinging 
words the lack of high principle in the 
agent, which finds expression in the 
vicious practice of “twisting” and the 
currish spirit that prompts men occa- 
sionally to seek to build up their own 
business by blackening the reputation 
of others. He said that as a_ result 
of the searching insurance investiga- 
tions the high-pressure man, the un- 
desirable citizen, has been eliminated 
from the ranks of life men. 

A number of questions were replied 
to by the speaker. In regard to the 
tightening coil of restrictions placed 
about managers of companies within 
the past few months, he said: “I want 
to tell you right off the bat that under 
the present laws every company in 
New York is probably guilty of techni- 
cal violations of law right along.” 

As to the supervision of companies, 
he replied: “I favor national instead 
of state regulations. In the matter of 
taxes alone, just see what injustice is 
being done. Indiana took over $400,- 
000 in taxes out of the companies last 
year. Did I say out of the companies? 
I should have said out of the policy- 
holders.” 

* * * 

His closing word was on the value 
of association work, of pulling together. 
A rising vote of thanks was given Mr. 
Edwards by the life men present for 
his cheering, enthusiastic words. 

The meeting was presided over by 
A. H. Pratt, of the Aetna, president of 





hof, of the Canada Life, the secretary, 
assisted materially in its success. Brief 
talks were made by Col. Will A. Waite, 
of Detroit, secretary of the National 
Association, and P. M. Russell, an 
inspector from the home office of the 
Prudential. 

A number of new members were se- 
cured by Secretary Geldhof. 





Court Upholds Mutual Life 

The right of Insurance Commissioner 
Prewitt, of Kentucky, to revoke the 
license of the Mutual Life to operate 
in Kentucky because of the dismissal 
of Biscoe Hindman as manager for 
Kentucky has been denied by the court 
of appeals. Commissioner Prewitt con- 
tended that the Mutual in dismissing 
Hindman, who was a candidate on the 
policyholders’ ticket, was tyrannical, 
and that the efforts to elect the admin- 
istration ticket were injurious to policy- 
holders. The court says the company 
broke no law, was entirely solvent and 
Prewitt had no right to revoke the li- 
cense. 





DESIRES RECEIVER APPOINTED 





Suit Against St. Louis National Life 
Said to Be Stirred Up by Dis- 
charged Employes 





John H. Boogher, representing sev- 
enteen stockholders .of the Universal 
Life, of St. Louis, now St. Louis Na- 
tional Life, has applied to the United 
States circuit court at St. Louis for the 
appointment of a receiver for the com- 
pany. All of the petitioners live in 
Illinois. Dissipation of the funds of 
the company by irregular methods by 
the officers and board of directors is 
charged. The petitioners ask that the 
officers be suspended. 

It is claimed that the expense for 
organizing the Universal Life, which 
was to do a mail order business, was 
very heavy, and when the present ad- 
ministration took hold of the project 
the stock was only about half sub- 
scribed and the expenses for getting 
the subscriptions were $18,211. It fur- 
ther alleges that the company is with- 
out funds to commence business and 
that in all $58,000 has been misappro- 
priated. The officers are asked to make 
good this amount. Among other 
charges preferred is that the company 
has departed from the original plan 
of doing a mail order business and that 
a new set of books has been opened 
which does not show correctly the 
transactions of the organization of the 
company. 

The directors entertain no fear about 
the outcome of this case, as they have 
full confidence in President Starnes’ 
administration. They say that the suit 
was stirred up by a couple of dis- 
charged employes. 

An attempt to organize the Universal 
Life was made several months ago, 
but those in charge did not succeed in 
getting the necessary funds. When it 
had lain dormant for a long time, P. M. 
Starnes, formerly president of the Na- 
tional Life A. S. A., of Chicago, took 
hold of it, completed the organization 
and got it licensed. It has not writ- 
ten very much business as yet. 

Last Friday the board of directors 
was partially reorganized. Dr. Pinck- 
ney French and Jesse French, repre- 
senting Missouri-Lincoln Trust Com- 
pany interests, retired, and to fill these 
vacancies and one other that existed, 
there were elected Thomas Wright, 
president of the T. Wright Cigar Com- 
pany; Theodore F. Meyer, president of 
Meyer Brothers Drug Company, and 
James C. Jones, of Jones, Jones, 
Hocker & Davis, attorneys. 

The officers of the company are P. 
M. Starnes, president, and J. A. Webb, 
secretary. vice-president has not 
yet been elected. The directors are 
P. M. Starnes, Theodore F. Meyer, 


. 








Marquard Foster, Otto Rassfeld, J. 
A. Webb, August Goertz and Edward 
S. Lewis. 





TO PUSH MATSON LIBEL SUIT 





E. W. Nothstine Says in His Petition 
That Attempt Was Made to 
Hold Him Up 





Considerable interest is being taken 
in the libel suit against Matson’s Monthly 
of Indianapolis by E. W. Nothstine of 
Nothstine & Horn, managers of the 
Bankers’ Life of lowa at Chicago. The 
publisher of Matson’s Monthly, J. F. 
Matson, is pretty generally discredited 
in life insurance circles because of his 
attacks on different companies in order 
to sell extra copies. : 

It was found during the Indiana in 
vestigation that he was on the pay 
roll of the State Life and that he was 
employed by a number of general 
agents in Indianapolis at the same time 
to write articles against the State Life 
and other Indiana companies. Matson’s 
methods have been regarded as de- 
spicable, but agents have purchased 
copies of his paper attacking competi- 
tors to be used in an attempt to swing 
business to their companies from those 
which were assailed. For some months 
Matson has been throwing mud at the 
Bankers’ Life and has deluged Mr. 
Nothstine with slime. He has sent 
out a number of postal cards announc- 
ing his bombardment of the Bankers 
in a way that may get him into trouble 
with the postal authorities. Mr. Noth- 
stine states that he intends to push his 
libel suit to the limit. After the In- 
diana investigations revealed Matson 
in a very unenviable light he subsided, 
but has evidently broken loose again 
with his slop bucket. ; 

In the petition filed, Mr. Nothstine 
declares that Matson tried to extort 
money from him. 

Offsetting notice by E. W. North- 
stine, manager of the Bankers Life of 
Iowa, of a suit for libel against J. F. 
Matson, of Matson’s Monthly, Indianap- 
olis, the latter has begun suit against 
Nothstine and the Bankers Life for 
$10,000 damages because, as he alleges, 
they have maliciously conspired to de- 
stroy and suppress his publication, 
“devoted to the interests of insurance 
men.” He charges that the defendants 
on Nov. 22 wrote a letter to Harring- 
ton & Folger, printers, and that as a 
result the printing firm, which held a 
contract to print Matson’s Monthly, re- 
fuse to print the publication. The let- 
ter is signed by the attorney represent- 
ing Mr. Nothstine and his company in 
the original suit. The letter called the 
printers’ attention to the fact that the 
printers of libelous matter are liable 
and the supposition was that the No- 
vember issue of the Monthly would con- 
tain a continuation of the alleged libel- 
ous matter against Nothstine and the 
Bankers Life contained in previous is- 
sues. 





May Show Reserve Impairment 

It is believed, say New York advices, 
that the report of the New York de- 
partment on the Mutual Reserve Life, 
will show an impairment.in its reserve. 
A hearing is set for next Monday. 





Agency Company’s Big Business 


The United Underwriters’ Company, 
exclusive general agent of the Dakota 
Mutual Life, of Watertown, S. D., has 
written over $2,000,000 in business this 
year. It shortly will open up _ the 
western part of the state, which as yet 
is untouched. Another move of the 
near future is the development of a cas- 
ualty business. 

H. R. Carroll, who has been vice- 
president and field manager of the 
United Underwriters’ Company, has 
sold his stock and resigned. The com- 
pany will be reorganized and a larger 
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board of directors created. New offi- 
cers have been agreed upon as follows: 
President—M. R. Baskerville. 
Vice-Presidents—M. T. De Woody and W. H. 
Mather. 
Secretary and General Manager—H. R. Ells- 
worth. 
Treasurer—w. W. Waddell. 
Field Manager—G. O. Ellsworth. 
Counsel—P. F. Loucks. 
Auditor—T, H. Davis. 
Associate Council—J. E. Mather. 





HAVE TO PAY FOR BUSINESS 





Owing to the New Laws Settlements 
Will Have to Be Made Before 
Jan. 1 





Some of the companies have already 
sent out instructions to their agents 
announcing that the present form of 
policies can no longer be used on busi- 
ness settled for after Jan. 1. The new 
laws of many of the states go into 
effect Jan. 1, and all require that poli- 
cies issued and delivered on and after 
Jan. 1 shall contain certain provisions. 
This will shut out business written 
during December to be settled for and 
delivered after the first of the year, 
unless the policy should be on the new 
plans. The companies operating in 
New York sent out similar instructions 
last year, owing to the new Armstrong 
laws. Naturally it causes agents con- 
siderable annoyance. Usually there is 
a lot of business written in December 
for delivery during the _ following 
month. Now comes similar instructions 
for this year, owing to changes re- 
quired under the new laws of other 
states. Last year there was a good 
lot of business issued in December and 
delivered, notes being taken for the 
premium. This year managers will 
find it difficult to handle these notes, 
owing to the banks refusing to grant 
accommodation. It is thought, there- 
fore, that quite a little business will 
have to be turned down this December. 
Some companies have announced they 
will extend credit to general agents one 
month longer in the hope that by the 
end of that time the assured can meet 
the note or the banks will discount. 





Life News from Des Moines 

Three life companies which have 
head offices in Des Moines have post- 
poned their intention to enter new ter- 
ritory. The money stringency is the 
immediate cause for this delay and the 
set-back will cause a loss among com- 
panies who had everything prepared to 
enter new fields. 

Special efforts were made by all the 
Towa life companies during November 
to increase their business and these will 
be continued this month. They are en- 
deayoring to make their reports to the 
auditor as encouraging as possible. 

Several of the life companies are 
preparing new policies, but none as 
yet has been submitted to the auditor. 
Business on these improved policies 
will be written after Jan. 1. 





Sells Writes Much Business 


J. B. Sells, who was to be president 
of the Pioneer Life, of Indianapolis, 
which was in the process of organiza- 
tion but was held back by the financial 
situation, recently became connected 
with the Security Life, of Chicago, as 
general agent for Indiana. He took 
with him to that company his personal 
force of about thirty-five agents. The 
company asked Mr. Sells to write $500,- 
000 his first month on his strong rec- 
ommendation of his agency force. Not 
only was this accomplished, but the 
amount set was more than doubled 
before the month was ended. It is pos- 
sible now that Mr. Sells will be per- 
manently connected with this com- 
pany, and may give up the idea of a 
company of his own. 





The National Fraternal Society of the Deaf, a 
Chicago fraternal, has applied to the Illinois de- 
partment for license to do business. It has the 
necessary 500 applicants. Its membership will 
be confined to deaf people. 





LIFE NOTES 


The Northern Life of Chicago has been ad- 
mitted to Texas. 

The Bankers Life of Iowa will write at least 
$50,000,000 of new business this year. 

W. B. Davis, of Nashville, has tendered his 
resignation as manager of the New York Life 
for Tennessee. 

J. H. Mitchell, northwestern manager of the 
Reserve Loan Life, has moved his headquarters 
from Pendleton, Ore., to Portland. 

M. W. Messick, who has been with the North- 
western Mutual Life at South Bend, Ind., has 
taken a general agency of the John Hancock 
Mutual. 

The Colorado National Life has reduced its 
capital to $100,000, thereby adding $150,000 to 
surplus. It wrote about $4,000,000 of business 
this year. 

The Lafayette Life of Lafayette, Ind., has 
been admitted to Arkansas. W. J. Chapman of 
Little Rock is named as state agent for accept- 
ance of service. 

A. P. Croy becomes manager of the Ohio Mu- 
tual Life at Toledo and Cloyd Smith manager at 
Piqua. Fletcher S. Moffett and David S. Thomp- 
son go with the Piqua office. 

By reason of the Germania Life’s retirement 
from Wisconsin, State Agent Richard E. Leonard 
will be transferred to Omaha and placed in 
charge of Nebraska for the company. 

Charles Wadsworth, of the firm of Moss & 
Wadsworth, — of the Equitable of New 
York at Cleveland, is shortly to be transferred 
to Chicago, where he will be one of the com- 
pany’s general agents. 

It is stated that the Interstate Fiscal Agency 
Company of Kansas City, which recently had 
its general agency contract revoked by the 
Kansas City Life, has signed a contract with 
the Bankers Reserve Life of Omaha. 

The annual meeting of the Corn Belt Life will 
be held Dec. 10 at the home office in Danville, 
Ill. Notice is given the policyholders that a 
proposition to reinsure the risks will be submit- 
ted for their approval. The company has not 
been operating long. 

Commissioner T. B. Love of Texas has de- 
cided not to relicense any life companies which 
propose to sell special or board contracts, special 
income contracts, stock in insurance companies, 
and stock in agency or securities companies, in 
connection with the writing of policies of life 
insurance. 

Justice Moody of the United States Supreme 

Court has decided the reincorporation of the Mu- 
tual Reserve Fund Life Association of New 
York as the Mutual Reserve Life Insurance Com- 
pany of New York was constitutional in that it 
had not violated any of the rights of policy- 
holders. 
O. L. Anderson, agent of the New York 
Life and of the Western Life & Accident, 
committed suicide at Glenwood Springs, Colo., 
because of continued ill health, He went to 
Colorado about fifteen years ago from Illinois. 
He was a member of the New York Life’s 
$200,000 Club. 

The current issue of its “Items for Agents,” 
issued from the office of George T. Wilson, vice- 
president of the Equitable Life, says: ‘There 
is no truth in any report to the effect that the 
society contemplates the adoption of the non- 
participating plan. Such reports do not emanate 
from friends of the Equitable. The charter of 
the society provides that its business shall be 
conducted on the mutual (or participating) plan. 
It has always been so conducted. It will con- 
tinue to be so conducted.” 


RULING ON WISCONSIN LAW 
(CONTINUED FROM PAGE 1.) 


means that the surplus shall be distrib- 
uted in such a way as to do substantial 
justice to all the policyholders, ‘and, as 
there is no unanimity of opinion as to 
what is the most equitable method, the 
action of the officers will be subject 
to review only in case of gross abuse. 

Question (b).—Some companies have 
outstanding annual dividend contracts 
of prior date, upon which the method 
has been heretofore to declare annual 
dividends as additions to amounts 
insured, but only on condition that the 
premiums due on the same date shall 
be paid; otherwise the credit is not 
made. Would this still be permitted by 
Sec. 1952c? 

Sec. 1952c clearly prohibits the for- 
feiture of dividends in the manner indi- 
cated in the above question. 

Post Mortem Dividends 

Question (c)—Does paragraph 2 
of Sec. 1952c require the payment of 
post mortem dividends? 

Paragraph 2 reads: “Policies which 
have become payable before the time 
when the next distribution would have 
been made and after the date of the 
last previous distribution, shall share in 
the same equitably and _ proportion- 
ately.” 

In order to “share in the same equi- 
tably and proportionately” such poli- 
cies would be entitled to post mortem 
dividends pro rata. 








Question (d).—What form will the 
commissioner of insurance require in 
order that the company may comply 
with paragraph 3 of Sec. 1952c in mak- 
ing reports thereunder? 1 

The information required under this 
paragraph is covered by question (f). 

Source of Dividends 


Question (e).—Is Sec. 1952d relative 
to “annual statement of dividend ap- 
portionment for 190..” mandatory if 
the difficulties involved in separating 
the profits from different sources on 
individual policies should be such that 
it would be practically impossible of 
accurate fulfillment? 

Sec. 1952d is mandatory. However, 
the items required to be reported are 
the items apportioned or distributed, 
and not the amount actually received 
by the company from each source. 

The statement which is required to 
be sent to each policyholder is for the 
preceding calendar year, except when 
the policy anniversary falls within the 
months of January and February, in 
which case the statement required is 
that for the year ending one year pre- 
vious to the last 3ist day of December. 

Interest on Accumulations 

Question (f)—On policies issued 
prior to Jan. 1, 1907, would the com- 
pany be required to allow dividends 
credited to policyholders to remain at 
interest when such contracts do not 
specifically provide for same? 

This is a matter of publicity only, 
and if no interest is allowed on such 
accumulations that fact should be 
shown in the statement. The sched- 
ule for dividend factors will appear in 
the supplement. 

Question (g)—Would the company 
be required to furnish copies of its an- 
nual statement and gain and loss ex- 
hibit as filed with the commissioner of 
insurance upon application by any pol- 
icyholder? 

Yes. 

Laws as to Expense and Loading 

4. Chap. 657. “An act to create 
Secs. 1950n, 19500, 1950p, 1950q, 1950r, 
1950s, and 1950t of the statutes, limit- 
ing the expenses to be incurred or paid 
by iife companies after the year 1907, 
and requiring reports thereof.” 

5. Chap. 668. “An act to create Sec. 
1950m of the statutes, limiting the ex- 
pense charge in the premium which 
may be charged by life companies.” 

Sec. 1950m (Chap. 668, 1907) limits 
the loading that can be added to the 
net premium for expenses and contin- 
gencies. It reads as follows: 

“Sec. 1. There is added to the stat- 
utes a new section to read: Sec. 1950m. 
After the year 1907 no foreign life com- 
pany shall issue or deliver any policy 
in this state and no domestic life com- 
pany shall issue or deliver any policy 
wherein the present value of the premi- 
ums stipulated to be paid shall exceed 
the sum of: 

“a. The net single premium which 
will mature the policy according to its 
terms (exclusive of the provisions men- 
tioned in subdivision b), such present 
value and net single premium to be 
computed on the basis of the table of 
mortality adopted and the rate of in- 
terest assumed, and 

“b. An amount as a provision for 
expense and contingencies equal to 
one-third of the net single premium 
on an ordinary life policy insuring the 
same sum and issued at the same age, 
computed according to the American 
Experience table of mortality with in- 
terest at three percentum per annum. 

Amount Provided for Expense 

“The amount provided for expenses 
and contingencies for any policy year 
as a measure for first and subsequent 
years, shall not exceed: 

“(1). In the first year, the difference 
between the mortality charge computed 
on the basis of no deposit for such 
year and the level premium on a twenty 
annual premium payment life policy in- 
suring the same sum and issued at the 
same age and computed upon the same 





table of mortality and rate of interest 
and the maximum provision under sub- 
division b, computed on the American 
Experience table of mortality with in- 
terest at 3 percentum per annum, to- 
gether with the excess, if any, on the 
first year’s premium over the largest 
subsequent annual premium on such 
policy, provided the first year’s expense 
charge on any policy shall in no case 
exceed the difference between the pre- 
mium and the mortality charge for 
such year. 

“(2). In any one of the four suc- 
ceeding years, one and one-half of the 
amount which would be available under 
a level distribution of the maximum 
provision under subdivision b, over the 
premium paying period of the policy, 
computed upon the American Experi- 
ence table of mortality, with interest 
at 3 percentum per annum. 

“(3). In any year after the fifth 
year, the amount which would be avail- 
able under the level distribution of the 
maximum provision under subdivision 
b, over the premium paying period of 
the policy computed upon the Ameri- 
can Experience table of mortality, with 
interest at 3 percentum per annum. 

“This section shall not apply to poli- 
cies of industrial insurance. 

“Sec. 2. This act shall take effect 
and be in force on and after the ist day 
of January, 1908, after its passage and 
publication.” 

Does Not Arbitrarily Fix Premiums 

Attention should be called at the 
outset to the fact that this law does 
not fix arbitrarily the premiums which 
may be charged by life companies. It 
makes absolute provision, however, 
with respect to the maximum amount 
which may be added to the net pre- 
mium as a provision for expenses and 
contingencies, namely, one-third of the 
net Ameircan 3 percent single premium 
on a whole life policy. That is to say, 
the present value of the loadings con- 
tained in all the annual premiums on a 
policy must not exceed one-third of 
the net American 3 percent single pre- 
mium on a whole life policy. At age 
35 this single premium is $419.88, and 
one-third of this amount is $139.96, 
which may be distributed over the pre- 
mium paying period of the policy, as 
the company may deem best, except 
that the amount set aside for the ex- 
penses of any particular year must not 
exceed the amounts specified in para- 
graphs (1), (2) and (3) under subdi- 
vision b. 

Under paragraph (3) the maximum 
amount allowed as an expense charge 
for any one year after the fifth is found 
by dividing the present value (one-third 
of the net American 3 percent single 
premium on a whole life policy) by the 
immediate annuity covering the pre- 
mium paying period of the policy in 
question. 

The amount allowed under paragraph 
(2) as a maximum expense charge the 
second, third, fourth and fifth policy 
years is one and one-half times the 
amount allowed under paragraph 3. 

First Year’s Expense Charge 

The last part of paragraph (1) pro- 
vides that the first year’s expense 
charge shall in no case exceed the dif- 
ference between the premium and the 
mortality charge (the mortality charge 
on all term, ordinary life and twenty 
annual premium life. policies, being the 
net American term premium for one 
year). This in effect forbids the levy- 
ing or charging any of the first year’s 
expense against the second or subse- 
quent years’ premiums and _ requires 
that the first year’s premiums must in 
all cases take care of all first years 
expense, together with the cost of car- 
rying the risk the first year. 

All that is necessary then to find the 
maximum expense charge on term, OF- 
dinary life and twenty annual premium 
life policies the first year, in case of @ 
level premium, is to deduct the mort- 
tality charge from the gross premium, 
provided the gross premium does not 
exceed the net level premium plus 2 
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loading of one-third of the net Ameri- 
can 3 percent premium. The com- 
panies are allowed, however, to charge 
a higher premium the first year than 
subsequent years, and such excess of 
first year’s premium over subsequent 
premiums may in all cases be used for 
first year’s expenses. 
Illustration Is Given 


The first year’s expense charge on 
ten and fifteen annual premium life 
and endowment policies cannot exceed 
the first year’s expense charge on a 
twenty annual premium life policy is- 
sued at the same age. To illustrate: 
The net annual American 3 percent 
premium on a twenty annual premium 
life policy at age 35 is $29.85. Adding a 
loading of one-third, we have $39.80 
as the maximum gross premium for a 
twenty annual premium life policy in 
a company which computes its reserve 
on an American 3 percent basis. De- 
ducting the mortality charge, $8.69, 
leaves $31.11 as the maximum expense 
charge the first year. Consequently 
$31.11 will be the maximum expense 
charge for all ten and fifteen payment 
life policies and for all endowment 
policies issued at age 35 with the pos- 
sible exception of a few long term en- 
dowments. ; 

The expense charge at other ages is 
arrived at by the same process. 

Comment on Valuation 

Considerable anxiety has been mani- 
fested with respect to the effect of this 
law upon the reserve or valuation of 
a company’s policies. The fact is that 
it has absolutely nothing to do with 
the question of valuation. If the com- 
panies desire to put up the full net level 
premium reserve out of the unassigned 
funds on hand they have a perfect right 
to do so without violating this law. 

Chapter 657 reads as follows: 


Section 1. There are added to the statutes 
seven new sections to read: Section 1950n. 
Every foreign life company doing business in 
this state or having in force any policies issued 
in this state, and every domestic life company, 
shall, beginning with the first day of March, 
1909, and on the first day of March each year 
thereafter, as of the calendar year preceding, 
make a report in writing to the commissioner of 
insurance in the following form: 

Repert G6. osccccesoese of expense charges and 
expenditures for the year ending December 31, 


19.... 
FIRST YEAR BUSINESS. 


(a) Total expense charges of first year con- 
tained in premiums for the first year of 
insurance received in said —, 
OF cocses pdbnensebnenessséeaseessecgese 
(b) Total expenses incurred or paid: | 
1. For commissions on first year’s pre- 
MUMS ....-ceceeceeses eevee 
. For advances to agents.... 
3. For advertising........ os 
4. For such part of the expense of 
medical examinations and inspections 
of risks not actually paid from sav- 
ings on mortality......-.eeceseseeee eee 
. The due proportion well and truly 
ascertained of all other expenses 
properly chargeable to first year’s 
business, exclusive of expenses _for 
medical examinations and inspections 
of risks actually paid from gains on 
mortality and of investment expenses, 
taxes, fees and licenses, actually paid 
from the savings on interest and the 
contingency reserve: 


i.) 





ov 





For agency supervision.......$... 

For home office..... ° 

For other items........-eee08 es 
TREE cccecdcsstevsoccccessdscees «00 


Total first year’s expenses.........-- $... 
TOTAL BUSINESS. 
Total expense charges becoming avail- 
able in said calendar year.........- Svc 
(d) Total expenses for said year: 


(c 


~ 


6. Medical examination and 
inspection of risks........ $... 
7. Deduct amount of same 

from gains on mortality.. Bucs 
8. Balance, deducting (7) 

2 2 eee eos 
9. Fees and licenses....... + pee 
eS adéeatecnseawne ee oe 
11. Investment expenses .... ... 


12. Total of 9, 10 and 11.. 

13. Amt. actually paid from 
Savings on interest........ ... 

14. Amt. paid from conting- 
CROY TORBIUE cc cssccccrsce c0e 

15. Total (13) and (14).... 

16. Balance, deducting (15) 
OE GD nnedeacawsce ras 

17. All other expenses 


ween 


. Section 1950s. No company mentioned in sec- 
tion 1950m shall incur or expend or permit any 
Person, firm or corporation to incur or expend 





on its behalf or under any agreement with it, 
during any calendar year, for the purposes speci- 
fied in subdivision b, in section 1950n, an 
amount exceeding in the aggregate the total ex- 
pense charges specified in subdivision a, in sec- 
tion 1950n. : ; 

Section 1950p. No company mentioned in sec- 
tion 1950n shall in any calendar year make or 
incur any expense, or permit any expense to be 
made or incurred on its behalf or under any 
agreement with it, for all purposes (exclusive of 
such expenses for medical examinations and in- 
spections of risks as are actually paid from the 
gains on mortality and of such investment ex- 
penses, taxes, fees and licenses as are actually 
paid from the savings on interest and the con- 
tingency reserve) in an amount exceeding in the 
aggregate the total expense charges specified in 
subdivision in section 1950n. 

Section 1950q. No company mentioned in 
section 1950n shall in any calendar year, on 
account of any policy, make or incur any ex- 
pense or permit any expense to be made or in- 
curred on its behalf or under any agreement 
with it (exclusive of such expenses for medical 
examinations and inspections of risks as are 
actually paid from the gains on mortality and 
of such investment expenses, taxes, fees and 
licenses as are actually paid from the savings on 
interest and the contingency reserve), for com- 
missions and advances to agents, greater than 
the expense _ becoming available on such 
policy in such calendar year. 

Must Keep to the Contract 

Section 1950r. No such company, nor any per- 
sons, firm or corporation on its behalf, or un- 
der any agreement with it, shall pay or allow to 
any agent, broker or other person, firm or cor- 
poration for procuring an application for life 
insurance, for collecting any premium thereon 
or for any other service performed in connection 
therewith, any compensation other than that 
which has been determined in advance. 

Section 1950s. All bonuses, prizes and re- 
wards and all increased or additional commis- 
sions or compensations of any sort, based upon 
the volume of any new or renewed business, or 
upon the aggregate of policies written or paid 


for, or upon any other contingency, are pro- 
hibited. 


Section 1950t. Sections 1950c, 1950p, 1950q, 
1950r and 1950s shall not apply to stock corpora- 
tions, issuing and representing themselves as 
issuing non-participating policies exclusive, nor 
to industrial policies. 

Section 2. This act shall take effect and be 
in force from and after the first day of January, 
1908, after its passage and publication. 


Report as to Expenses 

Under Sec. 1950n of this law .the 
companies are required to report annu- 
ally under subdivision (a) the total 
loading or expense charges contained 
in first year’s premiums, and under sub- 
division (b) of the same section, a 
statement of all first year’s expenses. 
Under subdivision (c) a like statement 
is required of the expense charges con- 
tained in all premiums collected during 
the year, no matter when or where writ- 
ten, and under (d) a statement of total 
expenses incurred during the year. 

Sec. 19500 provides that no company 
shall incur or expend for any purpose 
stated under subdivision (b) in Sec. 
1950n an amount exceeding the total 
expense charges reported under sub- 
division (a), thus limiting first year’s 
expenses to the expense charges or 
loading contained in first year’s pre- 
miums, except that mortality gains may 
be used to pay for medical examina- 
tions and inspections of risks, and gains 
in interest may be used for investment 
expenses, taxes, fees, etc. Sec. 1950p 
makes similar provision with respect 
to total business. 

Advances to Agents 

Sec. 1950q forbids any expenses for 
commissions and advances to agents in 
any year on account of any policy in 
excess of the expense charges becom- 
ing available in such year. The expense 
limitations provided for in this chapter 
apply to aggregates for the“year, ex- 
cept the limitation of commissions and 
advances to agents specified in Sec. 
1950q. 

Sec. 1950r prohibits all compensation 
or emoluments to agents except that 
which has been agreed upon in ad- 
vance, and Sec. 1950s prohibits the use 
of prizes, bonuses, etc., as an induce- 
ment to get business. 

Sec. 1950t exempts companies issu- 
ing nonparticipating policies exclu- 
sively from the foregoing provisions, 
except that they must report as a mat- 
ter of publicity the facts called for 
under Sec. 1950n. 

This chapter (657, laws of 1907), will 
take effect Jan. 1, 1908, consequently 
the report required under Sec. 1950n 
will not be required for the year 1907. 

6. Chap. 658. “An act to create sec- 
tions 1952f, 1952g, 1952h and 1952i of 





the statutes, providing for the ascer- 
tainment and apportionment of de- 
ferred dividend surplus and requiring 
reports thereof.” 

Question (a). Will the department 
insist that this act applies to all poli- 
cies of life insurance “heretofore —— 
—— issued by any company doing busi- 
ness in this state” whether the con- 
tractual agreement between the com- 
pany and the policyholders on con- 
tracts issued prior to the enactment of 
this law provide for no such ascertain- 
ment and apportionment? Will the de- 
partment insist upon the provisions of 
this statute even if it should be shown 
to be retroactive legislation? 

Sec. 1952f applies to all deferred divi- 
dend policies in force in this state and 
the department will expect the com- 
panies to comply with its provisions. 

Information as to Credits 

Question (b).—Is it the intent of 
Sec. 1952i to require the company upon 
the written request of any policyholder 
to furnish him with information giving 
the contingent share of an individual 
policy in the surplus of a class, or 
could this inquiring policyholder re- 
quire the company to furnish him with 
the amount of the contingent share of 
every policyholder in the class? 

Sec. 1952i gives each policyholder 
the right to be informed as to the ac- 
cumulations on his own policy. He 
cannot require the company to give 
him the same information relating to 
all policies. 

Question (c).—What items under 
item 5, subdivision (b), Sec. 1950n are 
chargeable to first year’s business? 

The matter of apportioning such ex- 
penses to first year’s business will be 
left to the companies and will be sub- 
ject to review only in case of apparent 
wilful evasion of the law. 


Shows Maximum Expense Charge 

The Wisconsin department has pre- 
pared a schedule showing maximum ex- 
pense charges that can be contained in 
the gross premiums for certain ages 
and plans of policies, assuming that 
each company has formulated assump- 
tions of expense charges in accordance 
with the intent of the new laws. 

The matter of ascertaining the 
amount of salaries, advances, etc., will 
be left to the discretion of the officers 
of the companies and will be subject to 
review only in cases of gross abuse. 

Business of 1908 Affected 

As the new law does not take effect 
until Jan. 1, 1908, no report will be re- 
quired under this new chapter, cover- 
ing the business of 1907. Accordingly 
the first report required under this law 
will be made for the year 1908. The 
schedules provided for in this chapter 
will, however, be printed in the supple- 
ment to the convention blank for the 
convenience and guidance of the differ- 
ent companies in keeping their records 
during the coming year. 

No change was made in the valuation 
laws of Wisconsin by the last legisla- 
ture, so the department declares there 
is nothing to prevent the companies 
putting up the net level premium re- 
serve on first year’s business from any 
unassigned funds on hand, but the ex- 
penses incurred in any year on any 
policy, for commissions, advances to 
agents, etc., can in no case exceed the 
expense charges for each year. The 
limitations of other expenses refer to 
aggregates. 





Equitable, N. Y.—F. O. and Chas. E. Peter- 
son, Escanaba. 

Fidelity Mut.—L. W. Van Atta, Detroit. 

New York—J. E. Splon, Marquette; Chas. 
Miner, Sault Ste. Marie. 

Pacific Mut.—F. D. Clark, Pontiac; C. De- 
Camp, Woodbury. ; 

Phenix Mut.—M. M. Richards, Detroit. 

U. S. Ann. & Life—C. A. Tiffany, Jonesville. 

Wisconsin 

tome | Mut.—A. L. Hughes, Milwaukee. 

Mutual, N. Y.—Guy Owen, -Dallas; J. O. 
Melby, Whitehall; O. A. Devereaux, Junction 
City; Morris Cohn and William Margowski, 











Milwaukee; G. R. Rosseau and Theresa H. D. 
McKinney, Janesville. 

New York—R. P. Goddard, Jr., Mondovia; W. 
B. Kramer, Mattoon; E. Burr Malcolm and S. 
E. Fisher, Milwaukee; J. B. Reynolds, Mineral 
Point; Miss Sarah L. Kendall, Superior. 

Penn. Mut.—Earle Murray, Green Bay; C. A, 
Nelson and E. Weinfeld, Eau Claire. 

Travelers—J. C. Harmon, Oshkosh; M. W. 
Locke, Waterloo; E. C. Carver, Milwaukee, 


Ohio 

Berkshire—G, E. Dachtler, Elyria, 
_Illinois—John Rosenbaum, Dayton; W. A. 
Edwards, Coshocton, 

Lincoln Natl.—S,. L. Peck, Lima; J. E. Mick, 
Chillicothe, 

N. W. Mut.—F. A. Jones, Middletown; Ar- 
thur Lewis, Cincinnati. 

Prov. Savings—J. J. Marshall, Cincinnati. 

Provident L. & T.—McKee Hill, Hamilton; 
Olivia Bishop and C, A. Kester, Cincinnati. 

Reserve Loan—G. W. Andrew and M. S. 
Hadley, New Philadelphia. 

Royal Union—J. L. O'Neill, Canton, 

State, Ind.—C. C. Fletcher, Akron. 

Travelers—C, D, Monnett, Columbus; H. E. 
Mead, Dayton; F. K. Schueller, Cincinnati. 

Union Mutual—Henry Cornwell, Loudonville, 

Aetna—G. E. Dachtler, Elyria. 

Amer. Cent.—Wm, Ludwig, Delphos; D. R. 
Thomas, Pioneer. 

Bankers, Ia.—E. S. Hockman, Marion. 

Conn. Mut.—J. P. Critchfield, Cleveland. 

Equitable, Ia.—J. M. Willhoft and C. C. Bor- 
man, Coldwater, 

Mass. Mut.—J. M. Shaw, Youngstown. 
North Amer.—B. T. Work, Wooster. 

Penn. Mut.—W. H. Auck, Barberton. 

Provident L. & T.—J. C. Rauber, Frederick- 
town. 
Travelers—S. W. Scofield, Cleveland. 


Indiana 


Mass. Mut.—Mrs. A, F. Boyer, Indianapolis. 

New York—Miss J. F. Niccolls, Gary; John 
Helmick, North Vernon. 

Security, Chicago—L. M. Coons, Muncie; W. 
C, Buell and W. S. Carrick, Indianapolis; W. A, 
Finch, Elwood. 

Tilinois 


Aetna—Louis Altendorf, Chicago; C. P. Jones, 
Peoria. 
Amer. Cent.—A. N. Nichols, Rockford. 
Bankers—A. W. Frederickson, Chicago. 
_niien Natl.—Clara S. Crouse, Jackson- 
ville. 
Mass. Mut.—E. A. Smith, Hoopeston; F. O. 
Hopkins, Champaign. 
ew York—C. W. Burrill, Kankakee; G. F. 
ah Wheaton; E. F. Glover, Jacksonville, 
. W. Mut.—Ira Horrell, Colchester; P. M. 
Wells, Divernon; Lindorf Walker, Cobden; 
Frank Lindley, Paxton; F. R. Smedley, Cham- 
aign; J. S. Hunter, Morris; H. R. Schollen- 
rger, Arthur H. Libby, Pineus A. Gross, A. T. 
Peterson, Miss C. Ethel Davidson, H. rf Fish, 
A. L. Beardsley, James D. Flood, Chas. S. Rob- 
erts, James M. Newburger, Dennis L. Dee 


gan 

and Thos. E, Hoskins, Chi ; H. 

y- oskins. icago; H. L. Haynes, 
Aetna—F. H. and L, E. Kinney, Taylorville; 


Mrs. Mary i; Abbott, Chicago. 
Bankers, Ia.—O. A. Schenk, East St. Louis; 
Domke and T. C. Mueller, Chicago . 
Columbian Nat’l.—J. K. Hubbard, East St. 
Louis; C. H. Fisher, Chicago. 

Conn, Mut.—A, L. Lockwood, Danville. 

Mo. State.—C. H. Stein, § ringfield, Mo. 

Merchants—Clyde Linder, Corselines. 

New York—Addie E, Long, Evanston; W. P. 
Didlake, Alton; S. A. Crossman, Edwardsville; 
a yen, {hoses 

ravelers—C, C, Hamline, Murphysboro. 
Aetna—C. H. Coll, Cambridge.” . 
_oaere, an De Wolf, Woodstock. 
ankers Reserv assius H. Stine, E x 
Louis; R. W. Erwin, Carrollton. a 
Germania—C, L. Brill, Peoria. 
Mut. Benefit—W. 


- Burch, Evanston; 
Nathan Grensfeller, Chicago; W. C. L ‘ 
Oak Park; J. R. Roberston, acksonvilie, 


Mutual, N. .-—Miss lizabeth Baldwi 
springteld, S. S. Barnett, Barnett; V. C. Bell, 
Shelbyville; D. I. De Wolfe, Assumption; Prof. 
A. O. Eagan, Bluffs; W. S. Fike, aterloo; B. 
H. Fish, _— Mrs. Q. R. Frazier, Lima; H. 
B. Haines, Tamaroa; Col. L. R. Hamel, Green- 
view; C. A. Henderson, Prairie dw Rocher; C. 
H. James, Meredosia; C. C. Ps rr Salem; 
Dr. Herman Le Saulmer, Re ud; Wm. F. 
Lockridge, Sprin field; J. R. Maccarrol, Spring- 
field; - L. orris, Quincy; S. Stiver, 
Bunker Hill; F. I. Wagner, Maressa; C. H. 
Walker, Springfield; H. C. Wolf, Waterloo. 

Travelers—Isaac Martin, Sterling; P. W. 
Belding, Chicago. 

potas, aa —C ry. Pate. Carrollton. 

ankers Keserve—T, G. Hempelman, Eas’ b 
Louis; W. H. Arthur, Aurora. J chs 

Conn. Mut.—J. V. Webster, Danville; G. H. 
Watts, Decatur. 

Hartford—G. T. Sherbine, Colchester. 

National, Ia.—J. E. Murray, Ottawa; Dr. A, 
J. Boswell, Chicago; I. Y. Atherton, Blooming- 


ton. 
West Virginia 
Conservative—P. C. Wadsworth, H. L. Walk- 
er, M. Hodge, N. P. Bevin, H. G. cau 


. C. A. Higgins and W. B. 

— Wheelin W. Graim ow. BR, 

ew York— Cropp, Richwood; W. E, 
Maddy, Montgomery; L. S. Tully, Mt. Hope. 

Mich, Mut.—W. R. Thompson, Wheeling. 

N. W. Mut.—J. A. Sydenstricker and J. L. 
Wallace, Marlinton; 4, E Hall, Davis; E. N. 
Smith, Parkersburg; m. H. Davidson, Clarks- 
burg; N. R. Coles and L. W. Carson, Mont- 
e Pittsburg L. & T.—G 

ittsburg L. —G. N. Kellman and W. W. 
Ash, Clarksburg; B. D. Dunman, Mullen; D. J. 
Hutchinson, _Jesse. 

Prov. Savings—J. B. Haught, Buckhannon. 

Travelers—Jno. Dobson, eckley. 

United American—N. W. Oldaker, Weston. 


Coffey, W. S. neh 
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AMONG CASUALTY AGENTS 


CREDIT COMPANIES CAUTIOUS 











Considerable Underwriting Discrimina- 
tion Being Used During These 
Days of Financial Stringency 





Credit insurance companies are pro- 
ceeding with some caution these days. 
During good times a company in writ- 
ing a contract, especially if it is tak- 
ing the renewal of a competitor, will 
cover accounts that are open when the 
policy takes effect. For instance, a bill 
of goods has been sold on time, the 
sale having been made before the issu- 
ance of the policy. It is usually the 
custom to cover such accounts where 
sales have been made during the year 
previous to the date of the policy, but 
where the expiration of credit comes 
after the issuance of the policy. This is 
done largely as a concession in order 
to twist the policy. 

At the present time houses have 
taken on goods which were bought 
with the expectation of good times con- 
tinuing. 

Factories and wholesale houses are 
loaded up with stuff it will be impossi- 
ble to. get rid of. Altogether the out- 
look is not favorable and companies 
are not so eager to cover open accounts 
dating a year back. 





Fidelity Mutual Aid Reinsures 

The Fidelity Mutual Aid Association 
of San Francisco, which was hauled up 
by the Colorado department for al- 
leged deceptive methods and later 
kicked out of the state, has reinsured in 
the National Casualty of Detroit. It 
has been operating for nineteen years. 
Other companies have complained of 
its unprofessional competition, so they 
will rejoice that it is out of business. 

J. L. M. Shetterly, the president and 
organizer, will go to England on be- 
half of the National, which contem- 
plates opening a foreign department. 
A. L. Reed, secretary of the Fidelity, 
will be in charge of its plant on the 
Coast for the National. 


Bowen Heads the Standard 

At a meeting of the board of direct- 
ors of the Standard Accident of De- 
troit, Lem W. Bowen was elected pres- 
ident, to succeed the late D. M. Ferry. 
Mr. Bowen succeeded his father, C. C. 
Bowen, as vice-president several years 
ago, and has since been an active mem- 
ber of the executive committee. Mr. 
Bowen is president of the Detroit 
Board of Commerce, general manager 
of the D. M. Ferry Seed Company, 
president of the Cadillac Motor Car 
Company, vice-president of the Secur- 
ity Trust Company, and is on the 
board of numerous financial and manu- 
facturing concerns. ‘ 

D. M. Ferry, Jr., was elected vice- 
president, to succeed Mr. Bowen. Mr. 
Ferry also has large interests in De- 
troit, and is one of the leading young 
business men of that city. E. A. Leon- 
ard continues as secretary, a position 
which he has filled for several years. 





After Mutual Live Stock Concerns 

Auditor Billheimer, of Indiana, is in- 
vestigating the methods of live stock 
associations of the state. The Farmers 
& Citizens Mutual of Tipton has gone 
into liquidation, having failed to comply 
with the law of the state, loose as it 
is, in the auditor’s opinion. The com- 
pany had failed to file with the depart- 
ment its articles of incorporation, one 
of the requirements of the law. An- 
other is that the company may do busi- 
ness in only seven counties, three of 
which must be contiguous. The com- 
pany was operating in other and addi- 
tional counties. It had failed to make 
its semiannual reports. The unearned 
premiums will be returned to the poli- 
cyholders. It is said those interested in 





the association will organize a stock 
company, but will not take out its arti- 
cles in Indiana, which requires such 
companies to deposit with the state 
$100,000 in approved bonds. It may be 
incorporated in Ohio, it is said. The 
auditor is now seeking other associa- 
tions of the kind that may have failed 
to take out incorporation papers or 
rene to have complied with the 
aw. 





Live Stock Company Impaired 

The National Live Stock Insurance 
Company of St. Paul, which was exam- 
ined by the Minnesota department, 
shows the following condition: Assets, 
$22,533.96; liabilities, except capital, 
$4,763.08; capital, $20,000; impairment, 
$2,229.12. 





Piatt Takes Title Guaranty 

Cecil Piatt, who came to Cincinnati 
recently from the Philadelphia office of 
the Fidelity & Casualty to develop the 
fidelity branch in that city, has resigned 
to become general agent for southern 
Ohio of the Title Guaranty & Surety, of 
Scranton, succeeding W. N. Tuller. 





New Bonding Company Begins 

The Massachusetts Bonding & Insur- 
ance Company, a new institution incor- 
porated under the laws of Massachu- 
setts, with a capital of $500,000 and a 
surplus of $250,000 paid in, has received its 
license from the insurance department. 
The company commenced business at 
once at its headquarters in Boston. 

T. J. Falvey is its president. He has 
been in the business for ten years, 
starting in New York with the United 
States Fidelity & Guaranty, and was 
sent to Boston some years ago in 
charge of the New England field with 
the late G. S. T. Newell. He made 
company business in that field the most 
profitable department. He already has 
secured sufficient business to make the 
new institution a success. 





Charged With Embezzlement 

A. S. Curtiss, district manager of the 
General Accident’s industrial branch at 
Cleveland, has been arraigned in Jus- 
tice Ginley’s court on the charge of 
embezzling $309 from the company. 
His case was continued. 

Curtiss belittles the charges against 
him. “The company really owes me 
money,” he said. “I advanced my own 
money for expenses and was not al- 
lowed any money in return. I will 
soon clear this up.” 





Manager Edwards Returns 

Maj. Nelson J. Edwards, who has 
been in charge of the Preferred Acci- 
dent’s business in England for several 
years past, and who retained his Cin- 
cinnati general agency during that time 
with a salaried manager in charge, has 
returned to assume personal supervi- 
sion of the office. The business of the 
Preferred in Great Britain has been dis- 
continued. Major Edwards will be 
heartily welcomed back to the insur- 
ance ranks of Cincinnati, where in 
former years he was a prominent fig- 
ure. He will shortly remove his office 
from the Masonic Temple on Third 
street to the First National Bank build- 
ing. 





Effect on Surety Business 

Surety companies find that there is 
practically no business in contract lines 
owing to the present financial condi- 
tions. Their probate business natur- 
ally keeps up about the same from 
year to year, as there is always a de- 
mand for bonds in the probate court. 
There has been a small decrease in 
fidelity bonds, owing to concerns cur- 
tailing the number of employes and in 
some cases the amount of the bonds 
has been cut down. However, the last 
grade of employes to be affected are 
those on whom fidelity bonds have 
been placed. Some managers rather 


“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonds. 
Chartered Under Ohio Laws, 


$200,000 Doposited with Insurance Commissioner 
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Mr. Life Insurance Agent: 


Every man who carries Life Insurance needs an 

Accident, Health or Liability Policy---perhaps all three. 
Who writes these lines for YOUR policyholders ? 
WHY DON'T YOU? 


You might just as well have this business and the 
commissions that go here. 

If your customers will buy one line from you why 
not another---when they need it ? 

Some interesting information in connection with this 
suggestion for the asking. 
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look for a higher loss ratio on their 
fidelity business, owing to the present 
conditions, which may tempt bonded 
employes to embezzle funds to cover 
up losses. 


Revival in Elevator Liability 

The elevator accident in Chicago last 
Saturday in the building occupied by 
Ederheimer-Stein Company, due to an 
inexperienced operator, causing the 
injury and death of a number of per- 
sons, followed by the death of Samuel 
Kohn, a department manager of the 
“Boston Store,” who was killed while 
trying to board an elevator in that 
store, has caused a revival of elevator 
liability business in Chicago, this week. 
Brokers have succeeded in working up 
quite a line of new business and in- 
creased the lines of others. The Frank- 
fort had the elevators in the Ederhei- 
mer-Stein Company risk. 





Michigan Treasurer’s Failure 

The suspension of the Chelsea Sav- 
ings Bank, of Chelsea, Mich., aroused 
considerable interest among surety un- 
derwriters in view of the large amounts 
involved. It is learned that State 
Treasurer Frank P. Glazier was under 
a fidelity bond of $150,000, written by 
the Title Guaranty & Surety. The de- 
pository bond on the state funds in the 
bank aggregated $200,000, as follows: 





Bankers Sarety sccccosccesscsecscevees $17,500 
ae errr 57,500 
Fidelity & Casualty ............ «- 25,000 
American Surety .........- 50,000 
Title Guaranty & Surety....... «. 25,000 
U. S. Fidelity & Guaranty.... -- 25,000 


Glazier was president of the bank and 
used it as a state depository. There 
will, no doubt, be a contest over the 
liability of the sureties, as they claim 
the state was well informed as to 
Glazier’s affairs and took no steps to 
check him. It is said that the total 
obligations of the bank to the state are 
$1,034,000. 





Company Denies Liability 

A novel situation, with regard to the 
liability of a surety company has arisen 
in Vanderburg county, Ind. John P. 
Walker, ex-treasurer of the county, got 
away with $60,000 of the county’s funds. 
He was tried for embezzlement, but the 
jury disagreed. The surety company 
on his bond said it would not make 
good the shortage, unless he was con- 
victed. He was tried again at Rock- 
port and on Saturday last was acquit- 
ted. The company argues that since he 
was acquitted of taking money, there 
was none taken and therefore there is 
no shortage. He admitted he took the 
money and sunk it in gold mines, base- 
ball, poker and street fairs, but said he 
had no “felonious” intent. He has 
both legs off at the knees and has a 
wife and four children. Sympathy is 
Said to have had much to do with the 
jury’s view of the case. 


Aim of Security Casualty 

The new Security Casualty Company 
of Indianapolis starts out with the in- 
tention of giving everybody a square 
deal; and, considering the class of ac- 
cident companies that have been or- 
ganized and operated in Indiana during 
the past, excepting the Continental 
Casualty Company of Hammond, of 
course, which is really operated from 
Chicago, the state certainly deserves 
a little experience with a good home 
casualty company. The majority of the 
companies of that class that have been 
organized in the state have been semi- 
mutual concerns and in a good many 
of them the element of personal gain 
by the underwriting department, of 
which usually one man was in control, 
was so great that the company soon 
took its place in the graveyard. 





Expect Reduction in Premiums 

Agents of burglary companies seem 
to think that when the renewals on 
residence burglary come around there 
will be a tendency to either lapse the 





insurance or cut it down, owing to the 
financial conditions. They predict that 
this will be one of the expenses that 
the householders will think it unneces- 
sary to continue. However, bank bur- 
glary business has increased to such 
an.extent that it will offset the possible 
loss in residence burglary. 





Increase in Automobile Accidents 

The automobile is fast becoming one 
of the greatest death and accident haz- 
ards, according to L, C. Deets, secre- 
tary of the Iowa State Traveling Men’s 
Association, who is compiling statis- 
tics for his annual report, which will 
be submitted in January at the annual 
meeting. To date the association has 
paid $30,000 this year for injuries sus- 
tained in auto accidents. Three mem- 
bers have been killed by these machines 
during 1907. Last year the association 
had but few losses caused by the “buzz 
wagon,” and the tremendous increase 
is the cause of much concern. 

So far this season the association 
has paid out $200,000 in benefits on 
about 1,800 claims. There were four- 
teen accidental deaths against six for 
the preceding year. The association 
has enjoyed a large increase in mem- 
bership, which at present totals slightly 
over 30,000. 





Another Disability Company 

The Missouri Life & Accident, of St. 
Louis, has about completed its organi- 
zation and will soon commence busi- 
ness. The company is organized under 
the assessment laws and will write 
weekly industrial accident business with 
a small death benefit incorporated in 
its policy. 


Colorado Law Makes Business 

Surety companies expect lively busi- 
ness in Colorado during the month of 
December. The officers of every state 
bank in Colorado must give bond be- 
fore Jan. 1 to the state for the faith- 
ful performance of their duties and also 
for the insurance of the funds of de- 
positors in the various banks. Several 
new indemnity companies have recently 
been organized in Colorado, and it is 
reported that they are preparing to 
reap a rich harvest. 

The following are the amounts of 
the bonds required by the state: Ex- 
ecutive officers of banks with capital 
and surplus combined of $20,000 or less, 
$5,000; where capital and surplus is 
more than $20,000 and less than $50,- 
000, the bond will be $7,500; between 
$50,000 and $100,000 the bond is $10,- 
000; between $100,000 and $250,000 the 
bond will be $15,000, and between 
$250,000 and $500,000 the required bond 
is $20,000. 








Statute Is Defective 

Reports reaching the office of Insur- 
ance Deputy John L. Pierce, of 
Nebraska, indicate that the secretary of 
the Provident Accident Association of 
Omaha is accepting premiums, although 
his company is not licensed to do busi- 
ness in the state. The license was re- 
fused some time ago because the neces- 
sary 250 members had not been secured. 
Mr. Pierce believes there is no Nebras- 
ka statute that will enable his depart- 
ment to cope with the company if it 
continues to do business without a 
license. 





Peculiar Surety Case 

A peculiar point in suretyship is be- 
fore the supreme court of Colorado. 
While Frank Wedow, one of the depu- 
ties of Sheriff George E. Beach, of 
Arapahoe county, was taking a pris- 
oner to jail, he dropped his revolver 
on the.floor of a street car. It was ac- 
cidentally discharged, causing injuries 
to B. L. Tamplin, a bookkeeper, which 
sent him to the hospital for weeks. He 
brought suit against the sheriff and his 
surety, the National Surety Company, 
for $5,000 for the negligence of the 
deputy. The lower court threw the 





suit out on demurrer, and Tamplin has 
now appealed to the supreme court. 
He holds the surety company responsi- 
ble on its bond to the sheriff. 


Chicago’s Health Conditions 
As an indication of the health con- 
ditions in Chicago during November, 
the following from the city health de- 
partment bulletin is of interest: 


November, 1907, promises to go into the 
records as one of the most healthful months 
Chicago has ever known. 

The 1,658 deaths recorded during the elapsed 
twenty-three days are equivalent to an annual 
rate per 1,000 of population of 12.47 for the 
month—the second lowest rate for any Novem- 
ber of the past fifty years and considerably lower 
than the death rate of any month of the cur- 
rent year except that of July. 

The ideal weather conditions that have pre- 
vailed during the month have delayed the ad- 
vent of the “pneumonia season.” The city hos- 
pitals contain far fewer than the usual number 
of pneumonia patients, and the mortality from 
this disease and from bronchitis is considerably 
lower than is customary at this time of year. 

The weather has contributed to this favorable 
condition wherein it has permitted people to live 
out of doors more than is usual at this season, 
a fact which leads to the reflection that if people 
would live more in the open air and less in over- 
heated and ill-ventilated quarters, pneumonia 
would be much less prevalent than it is during 
the fall and winter months. 

The attention of the department has recently 
been directed to the ventilation of street cars 
and, after due consideration of the conditions, 
the commissioner has decided to recommend to 
the traction companies that an open trailer be 
attached to each train for the accommodation of 
people who recognize that danger lurks in the 
air of closed, unventilated cars and who realize 
the healthful effects of the open air. 





Actress Takes Out Big Policy 

A policy of $100,000 has been issued 
to Mrs. Patrick Campbell, the English 
actress, by the Fidelity & Casualty. 
Mrs. Campbell was playing “The Sec- 
ond Mrs. Tanqueray” in Springfield, 
Mass., and the contract was closed by 
Jacob S. Hirsh, of New York, who 
went to Springfield for the purpose. 
The policy will be in force twenty 
weeks. It is payable in full in event of 
death or total disability by accident. 
If Mrs. Campbell is unable to appear 
because of injuries, she will receive 
$1,000 a week during her absence from 
the stage. 

The policy is one of the largest of 
this nature ever issued; Nordica, it is 
said, being the only other actress who 
carries accident insurance of equal 
amount. 





Low Loss Ratio on Women 
The General Accident says as to its 
monthly payment woman’s policy: 
“The loss ratio on our ‘Housewives’ 
and Domestics’ Policy’ is lower than 
on any other policy we sell, and yet 
some of our agents say they are afraid 
to sell the policy on account of an ex- 
pected heavy loss ratio. Actual experi- 
ence is what talks, however. A more 
careful selection of risks is necessary 
for this class of business.” 





CASUALTY NOTES 


The American Assurance has opened a second 
district office in Cincinnati. 

The German-American Indemnity Association 
of Denver has had plans drawn for a $100,000 
office building, of which it will occupy part as 
a home office. 

The postoffice department is returning to send- 
ers letters addressed to the Federal Indemnity 
& Identity Company of Columbus, Ohio, stamp- 
ing them “Fraudulent.” 

J. C. Barrows & Co., general agents of the 
Aetna Life’s accident and liability departments 
and general agents of the Title Guaranty & 
Surety, have moved from the Security to the 
Pierce building at St. Louis. 

The General Accident, which was ordered by 
Superintendent Barnes of Kansas to cease issu- 
ing to certain classes of workmen in that state 
a form of policy disapproved by him, has agreed 
to comply with his desire in the matter. 

Insurance Commissioner McComb of Okla- 
homa asked for the appointment of a receiver 
for ine United Benevolent Association of Okla- 
homa City, an accident and health concern, but 
found it was closing up its affairs and would 
retire voluntarily. 

The Indiana Casualty Company of South 
Bend, which took over the Postal Accident 
Company, has returned its head office to Earl 
Park, Ind. The resignation of Geo. Warren as 
secretary was accepted and Dr. J. W. Me- 
Mahan was elected in his stead. 


The Wisconsin Supreme Court has held that 


the clause exempting an accident company from 
liability in case of “death by suicide, sane or 





insane,” is not binding unless it is shown that 
the dead man deliberately destroyed himself, thus 
ruling in favor of Mrs. Frank Cady of Grand 
Rapids, Wis., against the Fidelity Casualty. 
Her husband killed himself while wnder treat- 
ment, and, in the court’s opinion, irresponsible. 


CASUALTY APPOINTMENTS. 
Michigan 

Cas. Co. of Amer.—A. W. Bennett, Big 
Rapids. 

ontinental Cas.—C. F. Burke and R. J. Hall, 
Detroit. 

Federal Cas.—W. S, Thompson, Mesick; A. A. 
Lewis, Shelby. 
_Fid. & Cas—J. M. Green and J. F. Ham- 
bitzer, Houghton, 

Gen. Acc., Scot.—Wm, Thiemt, Detroit. 

New Amsterdam Cas.—G, F, Casler, Detroit. 

Pa. Cas.—Albert Kadrovack and G. B. Camp- 
bell, Traverse City; O. E. Scoffield, Cadillac. 

Phenix Preferred Acc.—E. D. Sullivan, Jack- 


son. 

Citizens Prot.—George Joslin, Cadillac; Cor- 
nelius Pewlison, Crooked ke; L. R. Lininger, 
Hudson. 

Home Acc. & Health—J. M. Blakely, Detroit; 
Herbert Squires, Niles. 

Imperial Cas.—Wm, F. Schrontz, Pentwater. 

Preferred Cas.—H. E. Millspaugh, Boyne City. 

U. S. Ace.—Frank McMahon, Detroit; E. F. 
Lillie, Grand Rapids. 

Union Cas.—D. E. Smith and Leroy Meade, 
Grand Rapids; L. G. Sparks, Margan; Robert 
Buckley, Owosso. 





Ohio 
American Cas.—H. H. Foster, Portsmouth. 
Commonwealth Cas.—Morgan & Lewis, Colum- 


bus. 

Continental Cas.—Cottrill & Johnson, Chilli- 
cothe; W. H. Moon, Dayton. 

Federal Cas.—H. J. Rice, Sandusky. 
Fidelity & Deposit—Jno. Steger & Son, Bel- 


laire. 

Frankfort—Moses Schlessinger, Columbus. 

aipen. Surety—R. W. Lindsey, Cambridge; 
cElhiney, McConnelsville. 

Ocean Accident—J. Clifford Rodgers and 
Chas. H. Nunn, Cincinnati. 

Pacific Surety—R. J. Baum, Akron. 

Title Guar. Surety—Oscar G. Knoske, Del- 


waie. 
U. S. Health & Acc.—E. E, Evans, Columbus. 
U. S. Cas.—J. Albert McAfee, Toledo; W. M. 
White, Hiram. 
Amer, Surety—S. B. Rankin, Columbus. 
American Cas.—C. Keiffer, Tiffin; J. D. 
Sh , Columbus; W. G. Shannon, Eaton, 
Continental Cas.—W. O. Atwell, Ashland, 
Nat’l Surety—M. V. Semple, Ashland, 


National Casualty Co. 


Oanital $100,000.00 
Assets Over 150,000.00 


a 








| Has Desirable Territory for Producers 


NOTHING LIKE OUR NEW 
PROGRESSIVE POLICY 


Excellent Contracts 
and District Managers 
Address 


MAJESTIC BLDG., - DETROIT, MICH. 


“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 


When better Accident and Health policies can 
Good Coatrects in Good Weritory to Good M 
iD 
Producers address - 


H. G. B. ALEXANDER 
President and General Manager 
1208 Michigan Ave., Chicago, Ill. 








THE 


Metropoiitan Casualty 
Insurance Co, of New York 
HOME OFFICE - - 47 CEDAR STREET 


CHARTERED 1874 
tad, ee Polici 
PERSONAL ACCIDENT 
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of the Most Approved Forms 
EUGENE H. WINSLOW, President 
DANIEL D, WHITNEY, Vice-President 
S. WM. Burton, Sec’y 


Atonzo G. Brooks, Ass’t Sec’y 
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Illinois Surety—R. D. Wickham, Norwalk; O. 
D. Everhard, Barberton. f 
New Amsterdam Cas.—J. H. Beckett, Hamil- 


ton, 
Wisconsin 

Anchor Cas.—Max Heim, Max Heim, Jr., and 
Rudolph Haderer, Milwaukee. 

Atlas Cas.—L. C. Brennan, Whitehall; G. T. 
Cooper, Union Center; P. W. Thetrear, Mari- 
nette. 

Central Acc.—James Fitton, Racine 

Consolidated Cas.—Ed Eckholm, Maiden Rock. 

Continental Cas.—Dan Wall, Hurley. : 

North Amer. Acc.—H. E. Slossen, Rhine- 
lander. é 

Preferred Acc.-—F. L. Cusick, West, Allis. 

Standard Acc.—John Karlick, Phillips. 

LS ag arent C.. Harmon, Oshkosh; M. Ww. 
Locke, Waterloo; E. C. Carver, Milwaukee. 

Travelers Indem.—Wm. McDermott, Fond d1 
.« Mathews, Mer- 


Milwaukee. 

United American Life—D. P. Rockwood, 
Tomah. ‘ 

U. S. Cas.—D. J. Morey, Racine. 

U. S. Health & Acc.—Louis Tappan, Cumber- 


land, 
Tllinois 

Cas. Co. of Amer.—F. J. Pierard, La Salle. 

Central Acc.—Owen Scott, Decatur. 

Continental Cas.—Elmer ao Harvard; 
Elmer Cramer, Capron; Fred C. Creighton, Chi- 
vago; E. L. Fetter, Roanoke; D. L. Gardner, Au- 
rora; J. H. Hammach, Murphysboro; Ww. 
Stephens, Springfield; F. M. ae Hillsboro. 

Fid. & Cas—Wm. Newell, Keithsburg; F. M. 
Robertson, Virginia; John Leyten, Macinaw; G. 
L. Du Bois, Cobden. 

Great Eastern Cas.—A. C. Rockwood, H. G. 
Rockwood and W. H. Draper, Bluffs. — 

Phoenix Preferred Acc.—John McWilliams, Pe- 
oria; A, E. Stross, Alton, : 

Phila. Cas.—Chas. Detrick, Chicago. 

Travelers—F. Mitchell, Havana; C. W. 
Kettron, Macomb; E. W. Wilson, Ramsey; E. J. 
Faull, Kewanee; J. B. Flanagan, Metropolis; 
Adelaid Lafond, Chicago; R. A. Ward, Magno- 
lia; G. S. Conibear, Morton. 

U. S. Fid. & Guar.—F. A. Smith, Chatham. 

U. S$. Health & Acc.—W. J. Loftus, Chicago; 
J. L. Chiles, Creal Springs. : 

Woodmen Acc.—J. A. Connery, Sprin field. 

Maryland Cas.—Wood & Potts, Litchfield. 

National Cas.—A. J. Allton, Canton; G, 
foutars, Sormotetss J. E. Canole and Geo. 
ansen, East St. uis. : : 
J Penna. Cas.—Swisher & Hitch, Paris; J. S. 
Goodyear, Mattoon. E 
‘ U. §S. Cas.—kEston Beeler, James Britton, 

— Cohen, Jacob Levy, J. Petrie, S. D. 

eatherage and Wm. Bartholomay, Jr., Chicago. 

Aetna » te’ J. Richmond, Coulterville; 
H. D. Holstlaw, Iluka; W. T. Silkwood, Chris- 
topher; G. R. Young, oliet. 
American Fidelity—Schaarman & Thompson, 


Rock Island. ¥ 
Emp. Liab.—Marshall Kennedy, Moline; W. F. 
Edel, Du —— S. E. Moisant, Kankakee. 
Federal .—M. R. Batman, Belleville; R. M. 
Hindman, South Chicago; A. E. Thompson, Ches- 
terfield. y ; 
Fid. & ren Lentil, Co 0; & 
F. Bates, Elmhurst; Jesse Evans, Alma; . 
Estes, Ashley; H. W. Williams, Rockford; Velde 


& Schurman, Pekin. 

General Acc., Sot C. Anderson, Belle- 
=~ > 7 bar rade —_ J; E. Riley, East 
St. wis; J. J. St. Creny, Pekin. 

eral Acc., Pa.—E. F. Schott and E. E. 
Veirs, Belleville; E. H. McClure, Sparta. 

Great Eastern Cas.—J. W. Goudy, 
Fred Griffith, Charleston, 

Illinois Surety—J. M. Ott, Petersburg. 

Ind. & O. Live Stock—C. M. App, Urbana. 

Md. Cas.—J. F. Ahrens, Gillespie; N. S. 
Jonatt C we: *F. Sommerfeldt, Madison 

at’l Cas.—J. F. mmerfeldt, Madison. 

Nat'l Sur.—W. S. Winn, White Hall; C. W. 
Kettron, Macomb. 

N. J. Pl. Gl.—J. D. Cory, Chicago. 

N. Y. Pi. Gl.—B. d: Smith and Henry Ibbot- 
son, Chicago; J. H. Camlin Co., Rock Island. 


g 
BIG LOSSES BREAK MUTUAL 
(CONTINUED FROM PAGE 1.) 
ing $26,140 in original guaranty fund 
notes and accounts receivable _and 
$54,679 in guaranty fund subscriptions. 
Including these items the total assets 
at that date amounted to $294,596, of 
which $110,592 was agencv balances, 
and $56,020 bills receivable. The actual 
cash, securities and loans amounted to 
about $46,000. Apparently the Nebras- 
ka department refused to admit consid- 
erable of the assets claimed. On Apri 
30 the company had losses in course of 
adjustment of $17,000, reinsurance re- 
serve (Nebraska Standard), $162,538, 
other liabilities $2,500, total liabilities, 
except guaranty fund certificates, $182,- 
038; net surplus (excluding guaranty 
fund from liabilities), $112,558. The 
Nebraska reserve requirements are low, 
for on Jan. 1, the reinsurance reserve 
amounted to $228,838 by the Wisconsin 
standard. 
Operated Quite Extensively 

After its reorganization the company 
expanded quite rapidly. At the first 
of this year it was operating in Nebras- 
ka, South Dakota, Wisconsin, Arkan- 
sas, Oklahoma and Indian Territories, 


Peoria; 








Utah, Idaho, Washington and South 
Carolina, while it wrote surplus lines 
in the middle western states through 
one of the Chicago offices, and in the 
east through James W. Durbrow, of 
New York. 

Its Business Was Large 

Last year its premium income was 
almost $314,000. Its net losses were 
$98,006, commissions and_ brokerage, 
$89,042. At the end of the year it had 
$21,124,660 insurance and $408,399 pre- 
miums in force, of which a little over 
one-half was annual business. Its max- 
imum net line on a single risk was 
$10,000. 

The company has been given credit 
for honest management, and its diffi- 
culties seem to have come from exces- 
sive losses. Its expenses have been 
heavy and they and its losses have com- 
pelled it to cut into the guaranty fund, 
as was permissible by law. 


Statement from the Company 


In reply to a request for a statement 
to be published in THE Western Un- 
DERWRITER, the company says: 

“During the last month unusual 
struggle and effort have been made by 
the board of directors and stockholders 
to see if anything could be done to 
stop the extreme loss ratio. Under 
ordinary conditions we ought to have 
had so far in 1907 $80,000 to $85,000 
losses, but, in fact, the company has 
sustained $224,000 of losses, of which 
it paid out of its natural net income, 
its reserve fund, $154,000, and it will 
receive some from reinsurance, so that 
it will have about $60,000 still unpaid. 

“The insurance department of this 
state has done all it could to help for- 
ward any arrangement, but it became 
apparent that it was necessary to dis- 
continue and the commissioner has ap- 
plied to the district court of Douglas 
county, where the home office is, for a 
receiver. There is not much more that 
can be said at present, but it is gen- 
erally understood and recognized that 
the expenses were moderate, but that 
the loss ratio was extreme.” 


AS VIEWED IN THE EAST 
(CONTINUED FROM PAGE 2.) 
was found to be overdrawn to the ex- 
tent of $180.48, besides being liable as 
an endorser of bills purchased to the 

extent of $15,232.09. 
” * * 


The most interesting expose, how- 
ever, pertains to the Excelsior Fire, and 
incidentally throws a little light upon 
the method by which P. B. Armstrong, 
or other promoters, secured their funds. 
It is alleged that the promoters depos- 
ited $12,500 in the Borough bank and 
then secured from it a collateral loan 
of $137,500, placing as security 10,800 
shares of the Excelsior Fire stock, 
agreeing also to allow the $12,500 to 
remain unchecked. It is also stated 
that these hypnotic financiers negoti- 
ated a similar deal with the Oriental 
Bank. Mr. Armstrong has been in the 
lime light for many years. He always 
has some scheme up his sleeve, but he 
never gets left. It has been stated that 
he was little concerned as to the 
“Brooklyn deposit.” In the light of 
revelations made, there seems no rea- 
son why he should be. 





* 


Attorney-General Jackson, of New 
York, this week applied for a receiver 
for the Excelsior Fire. The company 
was backed by the Borough and Ori- 
ental banks of Brooklyn, which were 
recently shown to be involved in ques- 
tionable transactions. Attorney-Gen- 
eral Jackson says the Excelsior Fire is 
“an interesting operation of high fi- 
nance.” 

The company was organized for the 
purpose of insuring sprinkled risks and 
brick buildings. It dealt only direct 
with the assured outside of the big 
cities where it accepted brokerage busi- 
ness, on the theory that it could return 
the saving in expenses to the assured. 





ST. PAUL AGENTS ORGANIZE 
(CONTINUED FROM PAGE 3.) 


them all in and the St. Paul Fire Un- 
derwriters Association was formed on 
March 29, 1898. They did not get them 
all in, however, and while this board 
continued in existence until the present 
time, the situation was at all times full 
of danger. Things ran rather smoothly, 
however, until about five or six years 
ago when some of the agents began to 
indulge in rate cutting, and while the 
efforts to get all of the agents into the 
organization were renewed, they failed 
and the business became*very much 
demoralized. The rate cutting in most 
cases took the form of rebating and for 
several years none of the agents could 
tell just where their business stood. 
Beorganization Committee Named 

Three years ago a_ reorganization 
committee was named to meet with the 
nonboard agents to see if some changes 
in the by-laws could not be made which 
would prove acceptable to all con- 
cerned. The nonboard element, how- 
ever, rejected all propositions made 
and finally in July, 1906, Secretary 
Perry, of the St. Paul Fire & Marine, 
retired from the association. The re- 
ceipt of his resignation gave the situa- 
tion a new phase and the agents real- 
ized that it behooved them to take 
some general stand for the protection 
of their business. Because of lack of 
confidence in the conduct of the local 
agents, Mr. Perry refused to reenter 
the organization and finally in October, 
1906, the board appointed another re- 
organization committee, consisting of 
J. H. Weed, J. A. Rogers, John Town- 
send, A. A. Doolittle, W. S. Gilliam 
and G. W. La Brande to draft a new 
constitution. This the committee did 
and the new constitution and by-laws 
was submitted to the companies and the 
local agents for their consideration a 
short time later. Since that time there 
have been at least monthly meetings of 
this committee with the others inter- 
ested in which the proposition was 
gone over by paragraphs, and after 
working about a year, success crowned 
their efforts. 

Company Committee Takes a Hand 

On Nov. 7 a committee consisting of 
Managers P. D. McGregor, of the 
Queen; W. H. Sage, of the German 
American, and H. N. Kelsey, of the 
Sun, representing the companies, came 
to St. Paul to assist in the work of re- 
organization. This was the first real 
step toward the closing of the agree- 
ment and the local agents feel that it 
was largely due to the efforts of this 
committee that the agreement was 
finally perfected. 

George W. La Brande, who com- 
pleted his seventh year as secretary of 
the local board last August, will con- 
tinue in charge of the office of the new 
board. His work in the office has been 
very satisfactory and it was to a large 
extent his skillful management of the 
affairs of the board that it has held to- 
gether in late years. With the new 
organization in operation it is confi- 
dently expected that a new era in the 
fire insurance business in St. Paul has 
commenced and the agents generally 
feel that the new condition is a perma- 
nent one. 





Personal Side of the Business 
(CONTINUED FROM PAGE 10.) 
the western business of the London 
Assurance. In 1887, on the death of 
Geo. C. Clarke, he entered the employ 
of E. C. Lewis, general agent of the 
Boylston, of Boston, and soon after 
became chief clerk, remaining in this 
position until the Boylston reinsured 
in the German American. Then he en- 
tered the local business as a solicitor 
for Darlington, Harvey & Co., and re- 
mained with this firm until it dissolved 
partnership. In 1894 became a solicitor 
for Moore & Janes, devoting a portion 
of his time to loss work. Subsequently, 
and for three years, he inspected the 
Cook county business of Moore & 





Janes. In 1900 he organized the bro- 
kerage department of Moore & Janes, 
who were afterward succeeded by 
Moore, Case, Lyman & Herrick. 

He was one of the organizers and a 
charter member of the Fire Insurance 
Club of Chicago. He was its first vice. 
president for two terms, and afterward 
was twice elected president. 


Petitions are being circulated in Mis- 
souri asking Superintendent Vandiver 
to become a candidate for the Demo- 
cratic nomination for governor in the 
state primaries next August. Mr. Van- 
diver is said to have the matter under 
advisement and consulting his friends 
in regard to the possibility of making 
the race. An early announcement of 
his intentions in this regard will soon 
be made by him. It is said that if Mr. 
Vandiver is assured of the support of 
the Folk administration he will an- 
nounce his candidacy. 

Attorney-General Hadley is the only 
person mentioned for the republican 
nomination, and it is stated will un- 
doubtedly receive the nomination. It is 
not known whether the fire insurance 
agents will be very enthusiastic over his 
candidacy, as he is accused of playing 
to the galleries in his trust prosecu- 
tions. 


C. P. Williams, vice-president of the 
Ohio State Life, was married on Sat- 
urday at the Tabernacle church, Indi- 
anapolis, to Mrs. Florence Hunter of 
that city. There was an element of ro- 
mance in the match, Mr. Williams hav- 
ing met Mrs. Hunter, while seeking 
capital to launch the Jefferson Life, re- 
cently merged with the Ohio State. 
Mrs. Hunter became a stockholder and 
sealed her own and Mr. William’s fu- 
ture happiness. 


A bunch of live special agents out in 
Oklahoma have emphasized in a hu- 
morous manner the saloon hazard that 
has developed owing to the prohibition 
that accrued with statehood. Illus- 
trated postal cards, showing only a 
town pump, have been mailed to their 
companies, labeled “The future Okla- 
homa saloon.” As a counter opinion 
on the subject some of the companies 
have acknowledged receipt of these 
souvenirs with a query: “What will 
be the outcome? Will the loss that we 
may sustain by remaining on saloons 
until expiration of existing policies be 
offset by the better work obtained from 
our special agents owing to the loss of 
their favorite beverage, or will a com- 
pulsory indulgence in the nauseous na- 
tive alkali waters so undermine their 
constitutions as to cripple the service 
and necessitate our sending, with sup- 
ply orders, a liberal supply of the ‘cup 
that cheers’ and causes renewed efforts 
in our behalf’? The boys out there are 
wondering what it meant, whether this 
is a forerunner of the arrival of a 
tempting Christmas remembrance or a 
friendly reflection on their “rules of 
practice.” 





May Increase Capital 
The Southern National of Dallas con- 
templates increasing its capital by 
$100,000 and its surplus by $50,000 some 
time early in 1908, after which a harder 
drive will be made for business and 
probably new territory opened. The 
company started with a capital of $200,- 

000 and a surplus of $100,000. 





What Canada Agents Are Doing 

The Ontario Association of Local 
Fire Agents, which was organized last 
summer, patterned after the National 
Association of Local Agents, seems to 
have accomplished something for Cana- 
dian agents. The secretary summar- 
izes briefly as follows what it has done: 


1st. It has directed the attention of the man- 
agers of companies to various abuses and griev- 


ances. 

2d. It has been recognized by the Canadian 
Fire Underwriters’ Association, a committee frem 
that body having been appointed to confer with 
Montreal, which 


our executive on Oct. 16, in 
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mittee has been authorized to continue to deal 

wah matters brought up by the association. 

gd. It has had the effect in many local centers 
of causing the agents to get together and come 
to an understanding of how to protect their 
center from the encroachments of outsiders, and 
how to deal with one another at home. 

4th. It has formulated a platform founded 
on right principles, which must put insurance on 
a more satisfactory basis from the agent’s point 
of view, who intends to devote his time to the 
business, and which will help the managers to 
rid themselves of some absuses that have crept in, 
and thus make everything more pleasant. rity 

5th. It has come to stay and it is the privilege 
of every bona fide local agent to have a voice 
in its counsels. 





Oklahoma Requirements 

The new Oklahoma constitution pro- 
vides what taxes and fees shall be re- 
quired of insurance companies operat- 
ing in the state. The new charges will 
not be collected for the remainder of 
this year from companies that oper- 
ated in old Oklahoma Territory, but 
those which operated in Indian Terri- 
tory will have to pay a year’s fees for 
the remaining month of 1907. They 
will also have to be licensed at once. 
by Oklahoma or get out. It is prob- 
able some will leave rather than meet 
the requirements. 


Lightning Clause Nullified 

The generally inoffensive lightning 
clause has run amuck at Greenville, IIL. 
in connection with the risk of DeMou- 
lin Bros. & Co., manufacturers of lodge 
supplies. The clause in these policies 
has a stipulation that such loss to 
dynamos and other electrical apparatuses 
as may be caused by electric current is 
expressly excluded, and then pro- 
ceeds to nullify this stipulation by add- 
ing that the company is liable “only for 
such loss or damage to them as may 
occur in consequence of fire or light- 
ning.” Companies do not undertake to 
assume the lightning hazard on elec- 
trical appliances and are therefore ask- 
ing for elimination of the words “or 
lightning” from the later part of the 
clause. 








Missouri Agency Appointments 

L. & L. & G—G. R. Crisp, Ulanes. 

National, Pa—H. C. Hoffman, Chillicothe; 
Emmett McDonnell, Columbia; H. K. Lange, St. 

uis. 

National, Ct.—H. G. Thomas, Auxvasse; L. 
M. Hargus, Roscoe; L. L. Schmidt, Des Are; J. 
oe cio e is, Carthage 

elican—A. F. Lewis, Ca te 

Royal Exch.—Turner & Walton, Poplar Bluff. 

Royal—Inman & Scherrer, St. Louis; Wiley 
Walker, Bloomfield. 

Scot. U. & N.—J. T. Blake, Kennett; Norman 
& ee 7, 1. FB . 3 Setheas; 

rin arden—J. F. Bryant, Jr., — ; 
Walter ee Ceingseens L. B. Gillihan, Gal- 
atin; W. B. Linney, Trenton. 
=~)? & Chanpetle, Clarksdale; 
Wire JS Ward’ Desloges Jo. Pusey, Car 
more; J. B. War esloge; J. F. Y, . 
tervilie; L. D. Reel, Walker; e H. Jewell, Gold- 
en City; E. Engleman, a Isaiah 
Knott, © ataseliies Inman & Scherrer, St. Louis; 
F. M. Horton, Flat River. Z 

Teutonia, a L. Bess, West Plains. 

Washington—W. B. Johnson, Kansas City; O. 
R. Witte, St. Louis. : 

Aachen & M.—M. C. Ford, Kansas Oy. 

Aetna—J. U. Townsend, Novelty; C. H. Wing, 
Kansas City. 

Agricultural—J. F. Bryant, Jr., Bethany. 

American—W. C. Goshorn, Bellflower. 

Amer. Cent.—C. G. Lang, Kahoka. 

Austin—Earnest Bacon, Poplar Bluff. 

Com’l Union—J. P. Hart, Butler. 

Germania—Henry Nuhn, Atlanta; W. R. 
Baker, Callao. 

Ham.-Brem.—F, P. Baird, Sedalia. 

Iowa State—E. E. Newman, Higbee; W. A. 
Roberts, Belton; Dan Twohig, Norwood. 

L. & L. & G.—W. R. Lipscomb, Anderson. 

Milw. Mech—I. C. Senft, Fairfax; C. A. 
Proudfit, Kansas City; Musselman, Grigg & 
Becker, Joplin; S. R. Sankey, Holden. 

Nat’l Union—Inmann & Scherrer and Barrows 
& Cabanne, St. Louis. 

New Hampshire—E. B. Moreau, Ste. Genevive. 

Phenix, Ct—J. L. Rosell, Hartsburg; Z. A. 
Johnson, Ozark. 

Phoenix, Eng.—S. A. Pence, Jr., Kearney. 

Royal Exch.—Turner, Turner & Hutchinson, 
Moberly; Hughes & Sweazea, DeSoto. 

Scot. U. & N.—J. W. Ingram, Salisbury. 

Sun, La.—J. L. Bess, West Plains. 

Westchester—Jasper Thompson, Fayette; J. M. 

uber, Boonville. 





John L. Lucas, the Lloyds manager of Chi- 
cago, who has been in the surplus line market 
for some time, was declared insane last week. 
He was recently caught in a gambling raid and 
it_is said brooded over his arrest until his 
mind became affected. 

Hall & Henshaw of New York have been ap- 
pointed United States attorneys for the National 
Nsurance Company of London. 





POINTERS wt 


FOR LOCAL AGENTS. 














Question.—I notice in an advertise- 
ment of a fire insurance agency for sale 
that it is offered at a certain amount 
or will invoice in “usual way.” 

Will you please inform me what is 
the usual amount of commission paid 
in selling an agency? I mean the usual 
way of getting at the value of an in- 
surance agency. 

Answer.—Regarding sale of insur- 
ance agency, will say that the usual 
way to compute the price to be paid for 
a local agency is to fix the value at 
about the commission received a year 
previous to the time of the sale, pro- 
vided the term business is running 
about even. Thus the purchaser would 
give as the price for the agency the 
net commissions received during the 
year. This at least forms a basis for 
calculation. Whether the representa- 
tion of companies in an agency is worth 
any more than this depends on local 
conditions. In small towns and the 
smaller cities there is no difficulty in 
securing companies, and hence the 
company representation would not cut 
a great figure. In the larger cities the 
transfer of companies would amount 
to considerable, and would enter into 
the price to be asked. Other local con- 
ditions might govern to some extent, 
such as the character of the business, 
how it has been placed on the books 
and the possibility of renewing the 
greater part of it. 


The question is often asked, “How can 
a novice tell a defective electrical in- 
stallation?” An insurance engineer for- 
merly with the committee of twenty of 
the National Board gives the following 
pointers which will materially assist such 
to determine the active hazards: 

1. Switch bases and cut-out blocks 
should be porcelain or slate. 

2. Incandescent or arc lamps also all 
fuses should be kept away from inflam- 
able material. 

3. kuses and a knife switch should al- 
ways be placed as near as practicable to 
the point where the service wires enter 
the building and always in a dry place. 

4. Flexible cord should only be used 
for pendant drops. Never wound around 
nails, tacked to wood or ceiling and 
never be used after becoming old and 
worn. 

5. Wires should never be supported by 
wooden cleats and never stapled or 
nailed to woodwork. 

6. Arc light or power wires should 
never be concealed unless in special con- 
duits. 

7. Currents from street railway wires 
should never be used for lights or power 
in any building. All high voltages are 
hazardous when entering buildings. 

8. All wires where passing through par- 
titions, joists, wood work or walls of any 
kind should be protected by porcelain 
tubes. . 

9. All resistance boxes, starting devices 
for motors and’ similar devices should be 
mounted on slate. Never on wood even 
if protected by asbestos. 

10. All joints must be soldered and 
taped with both rubber and friction tape. 

Advise your clients to have work done 
only by responsible parties and insist 
that the work be done according to the 
National Code and require the contractor 
to furnish a certificate to that effect from 
the inspector having jurisdiction. Cheap 
work is almost always dangerous to life 
and property as is work installed by 
novices. Advise strongly against the use 
of combination gas and electric fixtures, 
as under certain conditions they become a 
menace. Advise the cutting off of all cur- 
rent when not in use, at a point where 
service enters the building. If the above 
were preached by agents and others 
throughout the country electricity would 
probably be blamed for fewer fires. 


Shiftless agents are the bane of general 
offices. Shiftless in this case means the 


local agent who fails to attach his forms 
to daily reports, as well as applications 
when such are taken. In a general agency 
office the mail from every quarter is 
dumped on a large table and several mail 
clerks are kept busy opening the covers. 
If you put a daily report, a loose form 
and an application, all a part of the whole, 
in an envelope, the mail clerk who opens 
it, being rushed, may place the separate 
slips on a pile of other mail and your 
sheets may become separated. If you 
send a letter with it, perhaps the letter 
will go to one department, the daily re- 
port to another, form elsewhere and the 
application probably in some other di- 
rection. The daily report man will get the 
incomplete report and perhaps sit down 
and dictate a letter to you asking for a 
form and application. The next day 
someone may bring him the form and 
he’ll write you again asking for a daily 
report. The following day the application 
will show up on his desk and he may 
write to know if you have issued the 
policy, asking that you send a complete 
daily report if so. When you get these 
several letters you will begin to think 
someone at the other end is a fit subject 
for a lunatic asylum, not realizing that 
you alone are to blame. The daily report 
man is always busy and cannot remember 
every piece of paper that comes to his 
desk. When he has written you first for 
the form and application, he forgets it 
and passes to another agency. Ditto when 
the form shows up and the same with the 
application. Had you pasted your form 
on the daily report and pinned the appli- 
cation on, he would have gotten it all at 
once and been saved the labor of dic- 
tating three letters to you. His stenog- 
ranher would likewise have had an easier 
time of it. Remember these little things 
and the grind at headquarters will be less 
burdensome, to say nothing of the saving 
in the postage account. 








Want Column 


One dollar per insertion. Limit, five lines, Ad- 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be od- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago, 


POR SALE—Old established nonunion 
fire insurance agency, loan and real es- 
tate in a growing city of fifteen thousand. 
Office furniture and fixtures complete. 
Price, $2,000 cash. Will pay for itself in 
one year. If not sold in December, 1907, 
will be taken off the market. If you mean 
business, write. No other need apply. 
—— A. I. &S., care of Western Under- 
write-. 














Experienced accident men can get the 
best agency ¢ontract, and the best acci- 
dent policy to sell by applying to the 
Imperial Accident Insurance Company, 189 
La Salle street, Chicago. 





WANTED—Position by an experienced 
fire insurance special agent and adjuster. 
Ohio, Michigan or Indiana preferred. Ref- 
oonee*. Address 8S 23, estern Under- 
writer. 


WANTED—Position as special agent 
with good fire insurance company, in good 
territory; or per diem work in Ohio or 
Michigan. Best of references as to hon- 
—_— and ability. W 23, Western Under- 
writer. 


WANTED—Executive position with pro- 
gressive life insurance company, by young 
man who is a qualified actuary with twelve years’ 
experience in Home office work, last five in 

cial capacity. Associate member Actuarial 
Society of America and British Institute of 
Actuaries. Has met with success in handling 
agents. Now connected with prominent eastern 
company. Replies treated as strictly confidential. 
Address Secretary and Actuary, care Western 
UNDERWRITER. 


SURPLUS LINES 
SAMUEL FOSTER 
193-195 LA SALLE STREET 
CHICAGO, ILL. 
FEDERAL LLOYDS 


159 La Salle St., Chicago. 


Cash Assets December Sist, 1906, 
$167,011.44. 


Unlimited Liability of Underwriters. 

















SURPLUS LINES TARIFF RATES 





Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Celumet, lowa Home, American Bonding Come 
pany and Casualty Company of America. 


RITCHELL & MILLER 
WHITNEY & BARBOUR 


138 La Salle Street, Chicago 


Sole Agents: Pheonix of Lendon; im 
FP &M.; American, N. J.; United Piremen's; 
Spring + Security, Ct.; County, Pa.; 
Camden; Teutonie, La.; Pelican; Western Re- 
serve; Commercial Union; Commonwealth. 


&. J. ULLMANN co. A. NEWTON 
H J. ULLMANN & CO. 
” 159 La Salle St., Chicago 


agents ror 
NEWARK FIRB « - 
CAPITAL FIRE - - 
STATE FIRE (Ltd.) 

















Newark, N J. 
Concord, N, Hn. 
« Liverpool, Eng 


Leading Agents and Brokers. 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943-948 Century Bidg., St. Louls 
Correspond licited. O iget paid non-rest 
dent agents and brokers. Long distance telephones. 
Representing Norwich Union, Hamburg-Bremen, Phile 
delphia Underwriters, Fidelity, Indemnity, Hamilton, 
Star, Delaw Austin, Frankfort, N. Y., Plate Glars, Cel- 
umbia, and U. 8. Fidelity and Guaranty of Md. 


CHURCHILL WHITTEMORE CO. 
= Successors to Wall & Whittemore 


118-120 North Fourth Street - - ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Lou s properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L.PETTIBONE & CO., Managers. 


Actuarial, 





























M M. DAWSON, F. I. A. 

s CONSULTING ACTUARY 
Member of the Actuarial Society of Am 

Feliow of the Institute of Actuaries, Member o: 

the Deutscher Verein fuer Versicherungs- W issea- 

schaft, etc. 

No.1 1 Broadway, New York City 
AMES W. GLOVER, Ph. D. 


(in mathematics) 








Consulting Actuary 
1312 Geddes Avenue . Ann Arbor, Mich. 
J H. NITCHIE, 
” ACTUARY, 
153 La Salle Street, CHICAGO 
919 Association Building 
TELEPHONES: Central 789. Automatic #099 





Insurance Attorneys. 


———— 





WHITE. JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 


M6 to 1424 Williamson Bidg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 


Hartwell Cabel. J. Louis Kohl 
CABELL & KOHL 
Attorneys at Law 
810 First Nat'l Bank Bidg., Cincinnati, O, 
Special attention given to ineurance cases, 


In answering advertisements please men- 
tion THE WESTERN UNDERWRITER. 














THE WESTERN 


UNDERWRITER. December 5, 1907. 








INSUR ANCE 
COMPANY 


ILLINOIS LIF 


CHICAGO 


JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurance. 


Appress THE HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 








IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating and non- (—TEm policies and secures them a deposit of their 
velue in approved securities © with the State of Iowa. This is the law. A certificate from the 
policy 


full 

= * Actes with ev 
f interest — sened 1906. 6.13%. Most absolute safety. Biggest cash settlements. Reliable 
ves wante 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 


Opportunity is at Your Door 


if you are a “‘business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


Bh. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 











American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets . $1,602,743.18 
Surplus Security te Policy, Solders 307,924.34 
Insurance in Force : 2 19,325,570.00 


Deposits with the State of Indiana, as required law, nonspeculative securities in an amount ex- 
ceeding entire reserve liability to pelleyheldere.” " 4 
Pate Energetic Agents desiring liberal contracts for exclusive territory should write today direct to the 
mpany. 








The —..2- 


Northwestern 
National 


seme 01 Minneapolis 








NVITES your attention to its new 
agency proposition as embodying the 


most desirable business opportunity 
afforded in the life insurance field. % 
The reorganization of its agency forces 
and the entering of additional Western 
States offers especially advantageous posi- 
tions for reliable men who desire to estab- 
lish permanent business connections, 








Incorporated 1851 


Berkshire Life 


INSURANCE COMPANY 
PITTSFIELD, MASS. 


James W. Hutt, Presidcot 
THEO. i ALLEN, Secreta <J 
J. M. Leg, Actuary 
RQBERT H. Davenport. Ass « Sec’y 


Edmund F. Green, President 
John C. Coleman, Vice-Pres. Ant, Borel & Co., Treas. 
Franklin A. Zane, Sec’y Frank P. Deering, Counse) 


Unlimited Liability of Stockholders 


Assets over One-haif-Million Dollars 


Pacilic Coast Casualty Co, 


i he BERKSHIRE gi “ 
an, sytem pad. of the peslonten OF SAN FRANCISCO 
Non-Forfeiture Law of Massachusetts. 


Before insuring your life or taking an agency, exe 
omine teen new ya contract now Leing issued by 
e 


A.K. Hannan, Goat Gout) Agent Northern Oe 
Joun A. a Geni 


mployers’ Liability, Automobile Liability, 

Teams, Vessels, General Liability; Eleva- 

tor, Burglary and Plate Glass Insurance, 
H. S. WARNER, Gen’l Agent 


CHICAGO, ILL, 


ro Bide, Cincinnati 
Witiiam D. Wyman, Gen’ 1 Agent for Illinois 
Washington St., Chicago 


THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 


Under a New Management, 


With the a policies and the safe-guards established by the law of New York—the most 


me to vast resources—grea 
in the yene—cow Se S invested in oo oon most —— securities consistent 

With an y of management equalled by few and excelled by none, maintains its place te 
the toons suai held by ts for eluty-tour youss a0 


The best dividend-paying compasy, 
The best company for policy-holders, The best company for agents. 
Apply for agency to 
GEORGE T. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS. CO. OF NEW YORF 
34 Nassau Street, New York, N. ¥ 








ter by many millions than those of any other company 





Piet 


Surplus 


’ 4 
- MARSHALL & CO., 








WM, D. FAIRBANKS CHAS. F.MANSFIELD LORISTON M. FAIRBANKS 
President Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Capital fully paid $100,000 





Report of examination by Illinois department as of June 18, 1907 


Assets - - - $182 836.65 
Total Liabilities, except capital, 47,675.27 
*Net surplus - * - 35,161.38 


*Net surplus over all liabilities with reinsurance reserve computed on full 
pro rata basis, $15,905.59. 





LEBO. ANDERSON @ YOUNG 


General Agents 
159 La Salle Street, Chicago 





